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Oda ‘Lots. 


The small investor need feel no embarrassment if his capital is 
adequate only to the purchase of his favorite stocks in small lots. 


He has the advantage of diversified holdings, which provide a most 
desirable margin of safety in the probability that adverse conditions 
affecting one stock will not affect another. 


A copy of our explanatory booklet on Odd Lot Trading will be sent 
on request. 








Ask for M.W. 434 


100 Share Lots 


John Muir&@ 


New York Stock Exchange 
Members| New York Cotton Exchange 
| National Raw Silk Exchange, Inc. 


Associate Members: New York Curb Exchange 


39 Broadway aiiiiilie diacaiee New York 
11 West 42nd St. 41 East 42nd St. 


SS SS SS SE EE TE Se ee 

















H. M. Byllesby and Co. 


INCORPORATED 





Underwriters, Wholesalers and 
Retailers of Investment Securities 
—Specialists in Public Utilities 
CHICAGO NEW YORK 
231 South La Salle Street 111 Broadway 





BOSTON PHILADELPHIA PITTSBURGH PROVIDENCE DETROIT 
MINNEAPOLIS ST. PAUL MILWAUKEE DES MOINES’ KANSAS CITY 


Direct Private Wires—Chicago - New York - Boston - Philadelphia 


























THE MAGAZINE OF WALL STREET for JUNE 14, 1930 





'ViZZ/LLLAALLLLLLA LLL LLL LLL MMMM ALLL 





Member of Audit Bureau of Circulations 


Weekly CONTENTS 


Market Letter Vol. 46. No. 4 June 14th, 1930 


The Ticker Publishing Co. is affiliated with no other organization or 
institution whatever. It publishes only The Magazine of Wall Street, 
issued bi-weekly, and the Investment and Business Forecast, issued weekly 


Stocks of Companies INVESTMENT AND BUSINESS TREND 
in Improvin g The wows Behind the Corporate Thrones. By Theodore M. Knappen 249 
Positi A Tariff War Impends. By John C. Cresswill..... Miigtekasaneekares 252 
ositions Has Business Reached the Turning Point? By W. R. Smith 
Billions of Small Stock Sales to Millions of Customers. By Arthur 
M. Leinbach 
How to Invest $50,000—In Bonds—In Preferred and Common Stocks. 
By C. Hamilton Owen 
RAILROADS 
Western Pacific. By Pierce H. Fulton 


PUBLIC UTILITIES 
Southern California Edison. By Don Kelley 


obe £ irk INDUSTRIALS 
) Stocks to Buy Now for Autumn Profit: 


Western Union Telegraph Co 266 Missouri, Kansas & Texas R.R...... 268 
Established 1873 McKeesport Tin Plate Co Aluminum Co. of America 268 


Members “ National Supply Co................ id Safeway Stores 


New York Stock Exchange Liquid Carbonic Corp 


New York Curb Exchange Preferred Stock Guide 
25 BROAD ST. NEW YORK Two Low Price Stocks for the Long Pull: 
Consolidated Film. By Ward Gates 
McKesson & Robbins. By Ferdinand Otter. : 
For Profit and Income. Market Indicators. The Stockholder 


BUILDING YOUR FUTURE INCOME 

Investment Jay-Walking 

Insurance for a Bridegroom. By Florence Provost Clarendon 

The Prospector Who Found Real Gold at Home. By James Calhoun. 276 
A Young Man’s Plan for Financial Independence. By H. E. Jesseph.. 278 


STANDARD TRADE TENDENCIES 


Business Marks Time 
Oo The Magazine of Wall Street’s Indicators. Business Indexes. 
i mon Stock Price Index 
L ANSWERS TO INQUIRIES 

New York Stock Exchange Price Range of Active Stocks 
Securities Analyzed, Rated and Mentioned in This Issue 
Bond Buyer’s Guide 
New York Curb Exchange 
Se os ain N papas cece s sash coves Pe case's 
Recent Reported Earning Position of Leading Companies 
Important Corporation Meetings 
Important Dividend Announcements 
Are Major Bear Markets Preventable? 
“Tips” on Books 























Copyright and published by the Ticker Publishing Co., Inc., 42 Broadway, New York, 
N. Y. C. G. Wyckoff, President and Treasurer. E. ‘Kenneth Burger, Vice-President 
and Managing Editor. W. Sheridan Kane, Secretary. Lael Von Elm, Business Manager. 
Thomas F. Blissert, Financial Advertising Manager.. The information herein is obtained 
from reliable sources and while not guaranteed, we believe it to be accurate, Single copies 
on newsstands in U. S. and Canada, 35 cents. Place @ standing order with your news- 
dealer and he will secure copies regularly. Entered as second-class matter January 30, 
1915, at P. O., New York, N. Y., Act cf March 3, 1879. Published every other Saturday. 
pe nee gg age ag VES—. or A. E. Christoffers, Walton Build- 
mg. owner, 111 exington Building. 
CARL H. PFORZHEIMER & CO. SUBSCRIPTION PRICE $7.50 a year, in advance. Foreign subscribers please serd 
International money order for U. S. Currency, including $1.00 extra for postage (Canadian 
Specialists in Standard Oil Securities 50 cents extra). 
Members New York Stock Exchange TO CHANGE ADDRESS—Write us name and old addresses in full, new address in 
Members New York Curb Exchange full, and get notice to us three weeks before you desire magazine sent to the new address. 
EUROPEAN wre Sd, VES—The International News Company, Ltd., Breams 
25 Broad St. New York Building, London, E, C. 4, England. 
Phone HANover 5484 Cable address: Tickerpub. 


N TTT 


242 When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 

















An investor in 


Railroad Securities 


[‘ 1929 there were transported by the rail- 
roads of the United States 2,427,000,000 
tons of revenue freight and 780,000,000 
passengers. A total of over $25,000,000,000 
has been invested in the properties of these 
carriers. They employ some 1,700,000 per- 
sons who receive yearly wages of nearly 
three billion dollars. 


Since 1916 American railroads have in- 
creased their gross earnings 75%, their 
capital only 13% and their outstanding 
common stocks only 4%.They have expended 
billions of dollars from earnings and capital 
to increase property accounts and operating 


efficiency. 
United Founders Corporation and subsidi- 
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aries own diversified railroad securities, 
representing substantial investments but no 
control of properties. At present these invest- 
ments are in railways of leading American 
systems operating over 60% of the Class I 
mileage in the United States. 


With its railroad holdings, United Founders 
combines investments in other basic fields. It 
has important investments in leading systems 
in the electric power and light industry in 
addition to its interests in investment com- 
panies, banks and insurance companies. 


Through control of American Founders 
Corporation, United Founders is interested 
in a group of investment companies which 
have operated successfully over a number 
of years. This interest pro- 
vides United Founders also 
with extensive economic, an- 
alytical and research service. 


The operations of United 
Founders Corporation are 











directed to obtain the cumu- 

lative and substantial results 

which accrue from long-pull, 
«managed investing. 


UNITED FOUNDERS CORPORATION 


( This advertisement is the third of a series outlining the investment activities of United Founders Corporation > 
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THE MAGAZINE OF WALL STREET Receives 
an A-l Rating from Its Subscribers 


“I would not let my subscription expire for any amount.” “Please continue my subscription to. THE MacazINe oF 
Mr, W. M. H. of North Carolina. Watt Street. I consider your Magazine the best financial 
publication in the world.” 






“T have followed your advice for the past two years with 
profit. Can scarcely wait from one issue to the next.” Mr. J. S. of New York. 
Mrs. H. W. S. of New York. “TI have been for years a subscriber to THE MAGAZINE OF 










“Please accept my heartiest congratulations for your very ia one Soon aerer sonnet by its recommenda 
good Magazine. I would not be without it for $77.50 and Miss M. A. W. of M husett 
I think your subscription price of $7.50 is very moderate in wide aay i saehapiiconrs' fata 
comparison to the real value it actually is to the investor. “TI have just recently subscribed to your Magazine, and ‘ 
THE MaGAziNE OF WALL Srreet’s staff of security analysts I feel that if I had been taking it six months ago, I could 
is capable, conservative, accurate and far-seeing, in my have saved myself some of this paper loss. In the future 
opinion.” é I will try and follow your recommendations.” 
Mr. F, O. Y. of Ohio. Mr. E. L. F. of Virginia. 






A®’ a subscriber to THE MAGAZINE OF WALL STREET, you will truly “The Voice of Authority in the Financial Field”—render- 





:. receive 26 issues every year—one every two weeks—each ing consistently profitable service to its subscribers—keeping them 
giving many specific security recommendations for your profit posted on the securities they hold, the trend of industry and the 
and filled with money-making facts and information. It is current technical position of the market. 





Valuable Book and Three New 
Guides FREE 


“TT OW to Secure Continuous Security Profits in Modern Markets” con- 
tains the principles upon which the experts of THE MAGAZINE OF 
WALL Stre&T base their selection of securities which bring substantial profits 
to so many of our readers. It is a book that may make or save hundreds of 
dollars for you—one that every investor or trader should have—and you can 
obtain it FREE with a one year or two years’ subscription to our Magazine. 


A Few Chapters 


Factors Necessary to an Understanding of the Modern Market. 
The New Status of the Common Stock. 

A New Method for Valuing Common Stocks. 

Market Manipulation Under New Conditions. 

How to Take Advantage of Basic Developments in Industry. 
Picking the Giants of the Future. 

Trading Opportunities in Investment Issues. 
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The 10 Outstanding Investments of 1930 


N the issue of January 11th, 1930, we suggested a list of common stocks which we charac- 
terized as the Ten Outstanding Investments of 1930. 

Six months have since elapsed. Business has been generally unsatisfactory. Discourag- 
ing earning reports have made their appearance and the buoyant trend which prevailed in 
the Spring has given way to dullness and lower levels. As a matter of fact the average of 
market prices today is precisely at the point it was three months ago, in spite of the rise and 
fall in the interim. Yet, if the whole list of the Ten Outstanding Investments were to be 
liquidated at this writing, it would net the investor 1'76 points profit—181 points gross and 
5 points loss, meanwhile having afforded a return on the investment of close to 4%. 

Moreover, it is reasonable to expect that before the calendar year is over that profits 
will be substantially larger. More active conditions in business.as a whole will no doubt 
foster higher values. We continue to counsel that all of these issues be retained: 





















Price Price Profit Loss Dividend Vield 
Stock Jan. 11th June 5th Rate 

Consolidated Gas ..........0..- 101 131 30 oe $4 3.96 
MD: ISS PUBEE cA eielb vo. ss new eee e's 169 171 2 sn 7 4.14 
Standard Oil of New Jersey.... 65 80 15 he 2 3.08 
TR, Wer eP 1d chic ha Fei ac ae od 142 137 ee 5 3 & 5% 7.10 
American Tobacco B ......... 201 262 61 aia 8 3.98 
Union Carbide & Carbon ...... 80 84 4 <a 2.60 3.25 
Standard Gas & Electric ....... 114 118 4 a 3.50 3.07 
New York Central .........0.¢ 169 174 5 ee 8 4.73 
American Can ..... om miarane oop 122 146 24 wih 4 3.28 
Westinghouse Electric & Mfg. .. 145 181 36 is 5 3.46 








. In the Next Issuc a 


| The Annual Public Utility Number 


| This yearly feature of the MacazinE oF WALL StrE&T is anticipated by investors, 
| utility executives and business men the country over. The 1930 number is more 
_ valuable and comprehensive than ever before. It contains information on all 
important developments and trends in the industry and is replete with sugges- 
tions for profitable investment in the leading companies of this great industry. 
In addition the forthcoming issue is also: 


| The Mid-Year Re-Investment Number 


Just at the turn of the half year when prudent investors are making a careful study 
of their holdings with a view to maintaining the highest possible yield compatible 
with safety and are seeking new opportunities for profit through price apprecia- 
| tion, comes this helpful issue with investment suggestions in bonds, preferred 
| stocks and common stocks. No one can afford to be without this expert guide. 
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the first airplane-type engine in a motor car—an engine which in tests has flown 
an airplane—is heralded as a great forward step in the automobile’s march of 
progress. A vision of the future—the turning point of a new era. 























Even more. important and dramatic is this engine's tremendous power-ability. Delivering 
the greatest power for cylinder capacity of all automotive power plants, it brings 
air-cooling engineering into undisputed leadership. It sweeps aside all previous con- 
ceptions of motor-car performance. Sixty, seventy, eighty miles an hour are 
quickly, quietly and comfortably reached without the slightest engine exertion. 
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Now riding is gliding. You get a new thrill every time the Franklin does things you 
thought impossible before. Last year Franklin gained the distinction of holding all 
major road records. This year many of these same records have been sensationally 
re-broken by the new Franklin. 


Distinguished for its airplane performance, the new Franklin also enjoys nation-wide 
distinction for its authoritative appearance. Darting-arrow horizontal louvres—modishly 
fashioned embossed paneling— low hung doors concealing the running boards— 
gracefully arched hood front, ribbon-wide, with highlighted vertical shutters—the whole 
exterior ensemble is modern, smart, fleet-looking . . . When you see the car—when 
you are thrilled by the performance of its airplane-type engine, you will enthusiastically 
award Franklin highest motor car honors for 1930. Franklin Automobile Company, 
Syracuse, New York. 
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The United States of Business—Communication Nulli- 
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fies Location—Cash Only Pays—Easy Money for June— 


S this issue of THE 
MAGAZINE OF WALL 
STREET goes to press 
the buoyant electric power industry of the nation is 
mobilizing for its annual meeting. To thousands and 
thousands of people the congress of the National Elec- 
tric Light Association at San Francisco and other busi- 
ness convocations are of more importance than the 
national political Congress in Washington. Men who 
have never seen the Congressional Record will avidly 
read the proceedings of the power convention. 

The rift between politics and business daily widens 
and deepens as our political interests yield to business 
absorption. It has been suggested that we should re- 
organize the whole fabric of government to correspond 
to economic constituencies rather than political subdi- 
visions, thus merging the substance and the form of 
public affairs. That would be getting government into 
business with a vengeance. Imagine members of Con- 
gress chosen by industrial groups instead of by states 
and districts! Doubtless it would be more interesting 
to listen to a speech by, say, Owen D. Young, the 
Senator from Electricity, than even one by the senior 
senator from Idaho. It would be edifying to see the 
business powers that are openly determining our busi- 


THE UNITED 
STATES OF BUSINESS 


The I. C. C. and Resolutions—The Market Prospect 





ness destinies in Congress and the White House. We 
have had governmental fusions of business in politics 
in the past, as when commerce and government were 
frankly and formally blended in the Italian maritime 
aristocracies. And now we have Soviet Russia. 
Actually, there is always a working union of business 
and politics, whatever the political constitution. Its 
process are cumbrous and devious, and repugnant to 
the business mind with its love of clear-cut decisions 
and energetic action. We suspect, however, that our 
political system will stand a great deal of desuetude 
before we shall revise it. 
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CUMMUNICATION 
NULLIFIES LOCATION 


GREAT engineer- 
ing firm whose in- 
dustrial monu- 
ments dot the surface of the globe, whose contracts are 
entirely beyond the boundaries of the United States, 
has moved its offices from New York to Lebanon, Ind. 
The boss prefers life in Lebanon to life in New York. 
He came to New York years ago because he had to go 
to business. Now he takes his business with him back 
to Lebanon. Is this instance prophetic? The census 
of 1930 is revealing marked growth in favorably situ- 
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ated smaller cities, and the metropolitan towns are 
growing more in the suburbs than in the wards. The 
cities have been spreading out—will they disperse? 
With a telegraphing machine in every office, a tele- 
phone on every desk, television coming, the automobile 
abolishing short distances and the airplane the long 
distances, there may well be a tendency to move busi- 
ness to residence instead of residence to business. If 
our centers of population were determined by choice 
of residence rather than of business locations, there are 
populous cities that would be gladly deserted. Creators 
in letters and arts have immemorially sought the quiet 
and repose of the country. Perhaps by the middle of 
this century our great business minds will be function- 
ing in quiet dells and bosky glades. 
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HE widespread use of-+ charge 
T accounts has destroyed the in- 
centive to pay cash and obtain 
lower prices in a great many communities. Or to put 
the matter the other way, it has increased the incentive 
‘to delay settlement. Confronted with this tendency 
two years ago, the merchants and grocers Bloomfield, 
Nebraska, went on a strictly cash basis. Wherever 
possible, the customer was given the benefit of the new 
scheme by lower prices. It is reported that prices were 
frequently from 10 to 15 per cent lower than on the 
former charge account regime. And now comes an 
interesting report from Bloomfield merchants. After 
two years of experiment, they say that their sales have 
been proportionately larger than they used to be before 
they adopted their strictly cash program. More busi- 
ness for the merchant, more goods and comforts for 
the consumer, about the same net profits for everyone 
and an unchanged marketing budget for the com- 
munity. An interesting experiment in distribution 
comes out of the West. 
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\ SEVERE case of oversupply 


CASH ONLY 
PAYS 


EASY MONEY 
FOR JUNE of short term credit is to be 
expected this month. Total 
outgoing payments from the Treasury Department 
around the middle of the month are calculated at 
around 600 million dollars including interest. If the 
Treasury Department follows its recent practice of 
financing these payment from an overdraft upon the 
Federal Reserve Banks, the pressure of an accumulating 
sum of liquid capital is bound to be exerted on short 
term loan quotations generally. The recent reduction 
of the Federal Reserve Bank of New York in its mini- 
mum purchase rate for bankers acceptances to 2% per 
cent for maturities of 45 days or less is one indication 
of the current trend of short term money rates. With 
any assurance that a lower rediscount rate would help 
business, meny observers believe that the local reserve 
bank would adopt a 2Y% per cent bank rate. Such a 
rate would be the lowest level in the entire history of 
the Federal Reserve System, and it is a live possibility 
with the present trend of money rates. In any event, 
the likelihood of 2 to 2Y2 per cent call money rate in 
June is a very strong one and the level of last March, 
when outside money was offered at 1/4 per cent, may 
again appear. Although a short drop in money rates 


seems to be in prospect, it is associated with current 
conditions and may prove to be temporary. 
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HE prevailing opinion 
T for some time has been 

that the Interstate 
Commerce Commission had all the power it needed 
for every occasion, in its supervision and regulation 
of the railroads. Congress has thought differently. It 
passed the Hoch-Smith resolution in 1925, holding 
that rates on deciduous fruits from California to East- 
ern points should be reduced, because the growers 
found themselves working under unfavorable condi- 
tions. The I. C. C. acted accordingly. Now the U. S. 
Supreme Court has decided that it erred in doing so 
and that rates should be fixed on the basis of whether 
they were too high, too low or preferential. Recently, 
certain members of the Senate, wanting to prevent 
unification of Great Northern and Northern Pacific 
railways, and to give the I. C. C. the same authority 
over holding companies that it has over the railroads, 
passed the Couzens resolution, taking from that body, 
until March 4th, 1931, authority to pass upon con- 
solidation plans except under special conditions. This 
has put a rope around the neck of railroad consolida- 
tion already. What the House will do with the meas- 
ure remains to be seen. In any event, it is apparent 
that if Congress would leave the I. C. C. to proceed 
under the present Act, give its attention to the big 
problems before it, leaving out special resolutions and 
endless investigations, it would come much nearer than 
it has for some years to doing what people want. 
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S the summer season ap- 
A proaches, we are having an 

opportunity of seeing the 
influence of investment support at work in the stock 
market. So far, the effect of investment support on 
the price structure of the market is not particularly 
encouraging. Money continues to be cheap, capital is 
plentiful and buying interest in stocks is alive—but it 
is buying of a conservative nature that tends to dis- 
courage any demonstration that might attract public 
attention. Investment interest in stocks is sustained 
but speculative interest, for the moment at least, is 
quiet. It is particularly significant that the volume of 
trading increases on the intermediary down’ swings. 
Buyers of stocks are not inclined to raise‘their bids or 
follow rallies in order to fill orders. 

They want stocks but when prices soften, there is 
more business to be done. It will take some outside 
factor to break this dead-lock and at the moment of 
this writing there is nothing on either the industrial 
or the political horizon that suggests itself as a logical 
candidate. In the meantime, the market is harboring 
some issues that are well nigh deflated and promise in- 
dividual improvement in the dull market ahead. Until 
the market has more tangible future developments to 
discount, however, the trend is likely to’ continue 
irregularly soft and investment acquisitions should be 
timed to get the benefit of day to day recessions in 
this type of market. 
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THE MARKET 
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Monday, June 9th, 1930. 
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Banks and Bankers Solve the Problem of Stable Control 


of Changing Corporations. 


q Control Divorced from Ownership Presents Tough Prob- 
lems of Policy and Imposes Puzzling Responsibilities. 


The Powers Behind the 
Corporate Thrones 


By THrovorg M. KNApPPEN 


the wealth of America is no more concentrated now 

than it was a hundred years ago. The rich are richer, 
but so are the poor. Control is a different story; especially 
of wealth owned by corporations. Even as the ownership 
of corporations tends to diffusion, their control tends to- 
ward centralization. It may even be said that the greater 
the diffusion the greater may be the centralization of 
control. The perfect example of ‘control divorced from 
ownership is to be found in the great mutual life insurance 
companies. They are owned by thepolicyholders and 
nobody else but they are run by self-perpetuating groups— 
and for no other reason than that the owners don’t take 
the trouble to run them. It is said that no one holding 
in the American Telephone and Telegraph Company repre- 
sents more than 1 per cent, but 
none would say this company 
was controlled by the share- 
holders. 

When a corporation is small, 
even if a majority of the stock 
is controlled, the shareholders 
are apt to appear at annual 
meetings and act like owners. 
The larger it gets, whether with 
or without control, the less 
active the interest of the share- 
holders. This tendency leaves 
control of corporations open to 
limited interests, interests which 
may have small holdings them- 
selves but have some substantial 
motive of other origin for seek- 
ing control. Once control is 
attained it is self-perpetuating. 
Mergers, consolidations and 
holding and investment com- 
Panies take the citadels of con- 
trol further and further away 
from the individual  share- 
holders. It has come about that 
the great masses of shareholders 

ve no activating interest in the 


|' seems to be generally agreed that the ownership of 
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fluidity of ownership in corporations. A shareholder is 
more likely to register his disapproval of management by 
selling his shares than by voting them. If he thinks he 
is being exploited he quits, but rarely fights. He buys, 
invests, in shares more as a commodity than as a certificatz 
of directing ownership. He seeks to buy income and profits, 
not control of management. Control is left to those who 
make a business of possessing control. The principal 
groups that exercise control of the great corporations are 
(1) families that have long been identified with certain 
corporations, (2) great business organizers and promoters, 
who have the inside track of control concomitantly with 
their creative activities and retain it by various devices, (3) 
investment bankers, (4) commercial bankers, (5) invest: 
ment companies. And™the five may be well scrambled. 

Whoever invented money is 
the remote originator of cor- 
porate control today. Corpora- 
tions are broadly speaking 
controlled today by those who 
control credit and deal in 
money. They may be persons 
of great wealth or the agencies 
that control great wealth. The 
nominal controlling agent may 
be a bank of some sort but in 
the last resort control is with 
those who control the banks, 
which is to say the masters of 
the money power. These, in 
turn, may be the owners or 
administrators of great fortunes 
or dominating bankers. Cor- 
porations that need money, and 
the greatest of them do, have to 
do business with the money 
merchants. Corporations that 
do not need money, usually 
have it, and are therefore ob- 
jects of solicitude by the dealers 
in money. From 1925 to 1929 
there was a profound change in 
the composition of the corpora- 











subject of control. This con- 
dition is partly due to the 
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tion ownership of America that 
was largely due to the energetic 
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‘insistence of the money merchants upon something to sell. 
Scores of prosperous businesses were transferred from the 
controlling ownership of their founders or managers to an 
inchoate public ownership, thus creating an ideal scene of 
action for banker control. 

The old-time notion of a bank as an institution that re- 
ceives deposits and transacts business in money, just as 
other merchants transact business in ordinary commodities 
has been completely eclipsed. Directly or indirectly, banks 
of all kinds are now in business of all kinds. The com- 
mercial banks have their investment companies and invest- 
ment ‘trusts, their trust companies and their investment 
banking houses. The investment bankers control com- 
mercial banks and have their investment companies and 
their own promotions. An investment banker is no longer 
a selective broker in miscellaneous investments, he 
is a merchant of his own brand of investment com- 
modities. 

Among all these divers interests are groups and cliques. 
The owners of corporate America having discarded con- 
trol, the control of control has become almost a profes- 
sion. In some cases, as in that of the banking house of 
J. P. Morgan & Co., it has become a hereditary con- 
trol. In its last analysis the power of this house rests 
on character. It assumes a moral responsibility for its 
flotations. Investors expect that it will have a powerful 
voice in the control of every corporation with which it is 
identified. This voice may be nothing more than counsel, 
but it is powerful because of the power and prestige of 
the house of Morgan. 


The gist of the present situation 
is that either through voluntary 
abdication or neglect of their 
rights or through some intricacy 
of corporation structure the great masses of shareholders 
having nothing whatever to do with the policies of their 
companies. The companies are run by those who aspired 
to run them and had the ability to get into the seats of 
power. The motives of the controllers may be high or low, 
purely selfish or charged with public interest. The fact 
remains that control is generally remote from ownership 
and sometimes motivated by interests that have little in 
common with those of the shareholders. Corporation con- 
trol is in the hands of those who seek control, just as 
political control is in the hands of the professional poli- 
ticians; with the difference that the politician does live in 
fear of ultimate popular revolt if his work becomes too 
raw for the endurance of the ordinarily lethargic electorate. 
The controllers of corporations have little fear of the stock- 
holders—when there are many of them 
and dividends are regular. The demo- 
cratization of ownership is applauded 
by the professional controllers of cor- 
porations, for the more diffused the 
ownership the greater their opportunity 
to seize power and the better their 
chance of retaining it. So remote has 
authority become from responsibility 
that it has even been proposed that cor- 
poration laws be so amended that the 
state shall have the right to have a con- 
servator of the public interest on the 
board of every great public corporation. 

The complications of control have be- 
come such that the same group may 
be bankers, investment bankers, brokers, 
investment companies, vendors, pur- 


chasers and directors of the same en- 
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terprise. They determine company policy, direct its fiscal 
operations, fix and handle its borrowings—all among them- 
selves. When this is true, not of an exceptional company 
but of some of the greatest companies in the land, tempta- 
tions to irregularities are enormous—not the petty tempta- 
tions of misuse of funds in any manner clearly condemned 
by law and custom, but the twilight zone temptations of 
use of companies for ends not associated with their proper 
functions and their obligations to their shareholders. This 
is no adverse personal criticism of the men who hold the 
power. Somebody must exercise power. It has fallen to 
those who desired and sought for it, and usualiy have 
the ability to wield it. Their rise to power has been the 
natural sequence of growth and complexity of business. 
They have been chosen by the tests of achievements. It is 
incumbent upon querulous critics to find a better way. 
But all uncurbed power is dangerous to somebody. How 
to provide a curb is a problem that is baffling to the ablest 
thinkers. The main safeguard that the public has now is 
in the character of the men who hold the reins of power. 
Character alone is not enough, it must be blended with a 
new order of motives. If high character and high motives 
are not united in the captains of financial power, reckless 
tyranny will result—and tyranny always breeds its own 
rough cure. 

A man of high character may have his standards greatly 
confused by the numerous involvements of his position. He 
may not know where his prime loyalty belongs. For in- 
stance, take the case of an investment banking house that 
has mixed its loyalties by floating a so-called investment 
trust in which it has a large financial interest. Suppose 
that the trust has a very large block of the securities of a 
corporation and that this corporation has decided to put 
out a bond issue. Naturally, the investment banking firm 
would like to have a hand in the underwriting syndicate 
and in the distribution of the bonds. Naturally, still, it 
would be tempted to demand representation on the board of 
the issuing corporation for the block of. stock owned by 
its investment company, for the purpose of throwing the 
flotation to its own organization. Then, it may enforce 
policies agreeable to the speculative interests of the invest: 
ment company, which may include the sale of the latter 
company’s stock in the controlled company. By the old 
rules of the business game all this would be fair enough— 
but does it suit the new times? 

An instance of how the advent of investment companies 
has muddied the waters of business loyalty is that of a great 
company which naively classifies itself ‘as an investment 
trust. An officer of this company admitted that it would 
take a chance on a highly speculative stock if it were so 
minded. Its mind would be made up by the executive com- 
mittee. On inquiry, it was found that the executive com- 
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mittee was composed of three men, one of whom was the 
head of a large bank and another senior member of a stock 
exchange firm. It was further developed that the same 
stock exchange firm executed all the investment trust's 
orders. The banker and the broker might be able to resist 
the temptation to serve their own ends, but then again they 
might not. 

It would be no serious departure from precision to say 
that many investment companies have been formed for the 
sole purpose of extending banking control by use of the 
investment or speculative funds of the public, the bank 
contributing exclusive control and the public (almost ex- 
clusively) the money. It is superfluous to say that no true 
investment company is officered in such a way or is aimed 
at control of any corporation. The rise of investment com- 
panies, whether true trusts or not, contributes powerfully 
to the concentration of influential ownership, and the 
diminution of individual ownership. It powerfully counters 
that democratization of corporations which has been so 
sedulously promoted as a sedative for social unrest. It is 
quite possible for the number of stockholders in a corpora- 
tion to be increasing at the same time that the massing of 
ownership is going on through the operations of investment 
companies. It may be argued that through his investment 
company holdings the individual is still to be reckoned 
with, but he is removed from direct interest in particular 
companies. Just as the holding company projects corporate 
control away from the operating company, so do invest- 
ment companies check individual interest and control in 
such a company and place them in the hands of groups 
with motives that may be oblique and obscure. 


Some of the complexities and en- 
tanglements of holding and invest- 
ment companies are such that the 
most casuistical captains of corporate 
power can scarcely determine their higher duty even with 
the aid of a morbidly sensitive conscience, which does 
not, fortunately, encumber many of them. | Fortunately, 
because if it did they would be in mad houses and psy- 
chopathic wards from the nervous strain of vainly trying 
to solve the problems of their obligations. They have good 
serviceable commercial consciences that meet present re- 
quirements admirably. 

There are holding companies that are laid eight deep 
on top of the original operating company. Five, six and 
-seven layers are common. New financial relations are es- 
tablished all the way up to the last little fractional control, 
where perhaps a trivial number of dollars controls all the 
common stock that is necessary to control a billion dollar 
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company at the base of the pyramid. How should that 
doughty little bunch of dollars be voted to serve the ag- 
gregate of all the interests involved, to say nothing of the 
well-known Common People with their amazing ability to 
foot all the bills in the last analysis? 


The Day of The problem is usually solved by the 
promptings of group loyalty, which is 
the Clan ethically no higher than the loyalty of a 


political club, and, like it, is of such a 
sturdy and tenacious fibre that it will not peach on either the 
comrade that supports it or on a hostile group of the com- 
mon calling. The whole financial world is shot through 
with the bonding threads of these groups. If their mem- 
bers were possessed of the power of’ meditative thought, 
which, being men of action, they not often are, they would 
ponder amusedly on the little chances and breaks of life 
that started the nucleus and crystallized around it the group 
that hunts together in the jungles of finance and industry 
and gambols fraternally at Palm Beach, Pinehurst and 
Westchester. Loyalty to the group is the supreme virtue. 
That is not to say that it may not be a very worthy group 
and combine a large degree of humanity and _ public 
interest with its devotion to group glory and fortune. 
Doubtless many of the members of these modern bands of 
soldiers of fortune identify the ends of the group with the 
highest public good. Some of them have always had a 
deep conviction of the oneness of their policies with public 
service. Others have repeated the cant of service until it 
has become a real creed with them. Years of power have 
refined others. In old age the first Baron of Standard Oil 
becomes altruistic and ethically sensitive. The second Baron 
casts Squire Stewart of the fief of Indiana into dark 
dungeons of disrepute for certain caitiff courses, caitiff, as 
viewed from the pure heights of the new corporate morality. 

To say that the control of corporations is to be found in 
banks or financiers is sometimes merely to stop mid-circle in 
the quest for its end. Banks and bankers are often in the 
clutches of the machine they may fancy they control. Take 
the Van Sweringens. They may not be entirely inde- 
pendent of their bankers but the bankers certainly have no 
traces of hauteur in their countenances when the silent 
brothers call. The Van Sweringen brothers have fortified 
their finances, as they have marched forward, with sundry 
bank controls of a more or less absolute nature. When 
you get to the top of the Van Sweringen pyramid of hold- 
ing companies it takes mighty little banking assistance to 
hold the apex against all hostile comers. 

Talking of control, we have in the Van Sweringen 
evolution of control a process that has taken control away 
from one place in very definite fashion 
—and that is the Interstate Commerce 
Commission. The Commission is sup- 
posed to control the railways in the last 
instance, but the Van Sweringen train 
of holding companies has made it look 
like little King Victor Emmanuel of 
Italy in the presence of Mussolini. As 
Commissioner Eastman figures it out, 
the control of the Erie Railroad, for in- 
stance, is several long steps away from 
the railway itself. Here is the chain: 
The Van Sweringens control the Van 
Ess Corporation with the investment of 
a few dollars as dollars are reckoned 
nowadays. The Van Ess controls the 
Van Sweringen Securities Company, the 
latter controls the Alleghany Corpora- 

(Please turn to page 294) 
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A Tariff War Impends 


Present Tariff Bill Fosters Reprisals Among America’s Biggest Cus- 
tomers—To What Extent Will Our Foreign Trade Suffer?—Our 
Plants and Investments Abroad Are Strong Anchors to Windward 


By Joun C. CresswiL 


National Association of Manufacturers and foreign 

trade organizations have announced that the enact- 
ment of the Hawley-Smoot tariff bill into law will be fol- 
lowed by tariff reprisals by France and other European 
countries. While it is not apparent by what authority 
these French associations speak for nations other than 
France it is altogether credible that the first response of the 
manufacturers and exporters of many nations will tend 
toward retaliatory legislation. 

The excesses of the Hawley-Smoot bill invite reprisals, 
bitter reprisals. Its enactment is inexcusable in a nation 
seeking and, indeed, requiring an expansion of its foreign 
markets. It is the product of an archaic, hold-over, eco- 
nomic policy crossed on the domestic problem of agricul- 
tural relief. It is in fact a bill for the promotion of injury 
to the United States. It contains the seeds of its own 
retribution. Our foreign friends, if well advised, will leave 
us to stew in our own fat. 

Retaliatory action on their part will tend to give the bill 
a halo of patriotism and draw the United States into a 
tariff war with them. At present we are simply economic 
blunderers, with no hostile intentions toward other nations. 
Retaliation may incite us to intentionally hostile economic 
action. Already the bellicose Senator Moses has intimated 
that an embargo is worse than a high tariff. If it comes to 
a battle of tariffs and other economic weapons it is by no 
means certain that the United States would come off second 


best. 


| YRENCH industrial associations corresponding to our 


Weapons and Casualties 


The French people, though extremists in gestures and 
declamation, are the coldest thinkers in the world, and it is 
a safe prediction that when they find that the tariff bill has 
become law despite the protests of some thirty nations they 
will have the good sense to let events take their course and 
spontaneously bring about more equitable tariff relations. 
Nevertheless, assuming that President Hoover does not do 
the unexpected and veto the bill, and a tariff war ensues, 
let us consider the weapons and forecast the casualties. 

In the case of France, let it be remarked that as long ago 
as 1927 she sought to bring about reductions in the Ameri- 
can tariff by revising her tariff in a manner that frankly 
discriminated against American products—in the absence 
of a commercial treaty between the two nations. It was a 
futile effort, and a lesson should have been learned from it. 
In the first place out of the $250,000,000 worth of goods 
that France annually purchases from us, only $80,000,000 
are on the dutiable list, from which we may infer that 
France considers the importation of the balance as being 
non-competitive with domestic products and beneficial to 
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her national economy, being mostly raw materials needed 
by her industries. 

Thus the question of how much injury France can do to 
our exports to her through tariff reprisals is confined to a 
fraction of $80,000,000. A portion of that amount is cer- 
tain to be lost by reason of the already established Ameri- 
can branch factories in France. If retaliatory measures 
should wipe out the rest, it would mean in part only more 
business for the American branches and less for the Ameri- 
can home plants. The largest item among-French importa- 
tions of manufactured goods from the United States is 
machinery. Much of this is machine tools. A good argu 
ment can be made that France or any other country that 
curtails its imports of productive machinery is inflicting 
injury on itself. 


Self-Sustaining Europe 


But in any event French manufacturers have been mak- 
ing great strides in the production of machine tools and 
between that progress and increasing imports from Ger: 
many our exports of machine tools to France have been 
declining rapidly. The same is true of machinery in gen- 
eral. In 1926 France bought $41,000,000 worth of ma- 
chinery, not including automobiles, from us. In 1928 it 
was down to $15,000,000. Owing to French duties on 
automobiles and parts, the competence of French automobile 
manufacturers, and American branches in France, we sold 
only 4,300 automobiles to France in 1928, practically all 
in the shape of unassembled parts and their value was only 
$4,600,000. France could probably raise her tariff on auto- 
mobile parts enough to ruin this importation and put the 
American branches out of business unless: they exchanged 
assembling for actual manufacturing. But what is $4,600,’ 
000 in a total export trade of $500,000,000 and a total 
production of $5,000,000,000? 

On the other hand of the less than $150,000,000 worth 
of goods that we import from France the lion’s share is 
manufactured or processed goods, a large proportion being 
luxury goods which we could, though regretfully, dispense 
with, but which on the other hand we will continue to buy 
in large volume despite increased tariffs. The new tariff, 
although certainly oppressive to the export trade of France 
with us, is not likely to be ruinous to it, because of its 
luxury or specialized nature. Moreover, in case France 
should adopt a tariff that was aimed at the United States in 
a discriminatory way the lofty duties of the new bill could 
be raised 50 per cent by executive order. 

In this connection. it should be remembered that the 
United States, restrictive as its tariff laws may be, treats 
all nations alike, although, of course, the incidence of its 
tariffs may be heavier on some nations than others, which 
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is generally true of the manufacturing as compared with 
the raw material countries. 





Our Best Customer 


The United Kingdom is our best customer in Europe, and 
after Canada the best in the world. The great bulk of its 
purchases from the United States are raw materials and 
foodstuffs. Unless the fundamental free trade policy of the 
kingdom is profoundly altered it is not likely to impose 
reprisal tariffs. Changes in the British tariff system may 
eventually cut into imports from the United States, but 
they will come from the adoption of a British Empire trade 
system and not from immediate retaliatory duties. Re- 
sentment at our higher tariffs may contribute to the adop- 
tion of an Empire system. 

However, if Britain should go in for reprisals she could 
give our export trade a severe shock. She buys about $65,- 
000,000 a year of our machinery and automobiles and a big 
total of American specialties; and if an Empire protective 
system should be adopted a considerable part of her great 
exports from us of raw materials and foodstuffs might be 
shifted to the colonies and dominions. Butsuch progress as the 
empire is making toward preferential trade, insofar as any 
action of ours may influence it, is determined by our ad- 
herence to the high protective system in general rather 
than by any particular tariff bill. The chief immediate 
injury to our export trade with Britain would result from the 
accentuation of sentimental prejudice against our products. 

The new tariff bill will probably hit British exports to 
the United States much harder than those of France. It is 
bad business, of course, to curtail patronage of a customer 
who buys about $900,000,000 a year of our products, but 
the economic and political conditions of the United King- 
dom are such that reprisals may not be expected, however 
much our course may tend to accelerate the adoption of a 
permanent policy that would be inimical to our interests. 
On the other hand, we are not much dependent upon our 
imports from Britain (although we are on those from her 
empire), and she can ill afford to suffer the losses that a 
tariff war would bring to it. 

Germany is an extensive customer of the United States, 
but mostly in raw materials and foodstuffs, which are on 
her free list for her own benefit, or are already taxed about 





Sie TO eCtC( 


as 


—- 


tes a ty : 


for JUNE 14, 1930 





NSE er 


as much as they can stand. Our extensive automobile trade 
with the Reich is already on the way to be curtailed, but is 
at the same time compensated by American branch fac- 
tories which have been established there. 


Prospective Boycotting 


Of Europe in general it may be said that its tariffs are 
already mostly on a protective basis and about as high as 
the public will tolerate. The reprisals that may follow 
higher tariffs on our part will be menacing gestures rather 
than serious thrusts at our trade. The real harm will not 
be immediate but cumulative through the years. National 
resentment will take the form of individual rejection of our 
goods, patriotic preference for homemade goods and the 
slow development of fundamental policies aimed at the 
commercial imperialism of the United States. All of which 
relates to our general system of high protection. 

While such countries as France and Britain are finan- 
cially independent of the United States, others have more 
or less need of our capital; and they will be slow to adopt 
discriminatory tariffs against our products, for if it comes 
to tariff wars Washington may take a hand in controlling 
exports of capital. One of the purposes of high tariffs 
abroad is to encourage the establishment of American plants 
behind those tariffs. This exportation of American plants 
in place of goods is already proceeding at a tremendous 
pace. But the extension of American investments abroad 
increases the pressure of foreign countries to send us goods in 
payment of interest and dividends, and cool second thought 
is not likely to result in purely offensive tariff policies that 
might result in American counter reprisals. If such a war 
got to the bitter end of embargoes the United States would 
have all the best of the hostilities. The European advocates 
of retaliation should remember, too, that ill feeling conse- 
quent upon a tariff war would tend to dry up that 600,000- 
dollar annual flow of American tourist money—which goes 
far to offset the unbalance of trade. 

Outside of Europe, Canada is the nation that can hit us 
hardest by reprisals. Already she has announced a policy 
of countervailing duties that is bound to be destructive to 
American exports to her, which are largely manufactured or 
semi-manufactured goods. Higher Canadian duties will stim- 
(Please turn to page 314) 
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Has Business Reached the 
Turning Point? 


Comparison With the Average of Recent Years Instead of Only 
Last Year Shows 1930 in Its True Light — Premature Optimism 
Unwarranted But Business Now Appears to Be “Dragging Bottom” 


By W. R. SmitH 


curities easily and raise new 








he said, “You can fool 

some of the people some 
of the time.” Certainly the 
sharp first quarter rally wit- 
nessed in the stock market 
terminated promptly when the 
underpinning of business facts 
was found inadequate to 
warrant such false hopes. Un- 
certainty and confused price 
trends have been the new 
order of the day; and promise 
to continue in power until 
sound and unmistakable ev- 
idence is available that the 
upturn in business is really 


Be si was right when 


better some time. 


Everybody believes that business is going to be 
But when?—that is the question. 
Official and unofficial prognostications are losing their 
value in a welter of inaccuracy and contradiction. It 
is a time to replace conjecture with tangible facts; 
and to this end we present in this thoughtful article a 
summary of our studies of key industries and condi- 


tions in important sections of the country. 


funds for plant expansion. In 
fact, so eager were speculators 
for new issues skillfully pre- 
sented, that many corporations 
were able to obtain new money 
for practically nothing, since 
no dividends were paid on the 
stock sold. Plant expansion 
was a normal development 
under such favorable market 
conditions; increased produc- 
tion was inevitable; and when 
the excess credit going into 
speculative channels finally 
broke the camel’s back, in- 
dustry was not the worst suf- 








under way. 

Moreover, it is now more 
generally acknowledged that the recovery of business— 
when it finally gets under way—will be a much more 
gradual process than at first had been visualized. A theory 
prevailed last winter that the collapse of the stock market 
speculative boom would hurt only speculators and do little 
actual damage to legitimate business. It was pointed out 
then—and based on facts that have since been proved 
correct—that business credit was not over-extended, prices 
had not been unduly inflated and that inventories were 
relatively moderate, with hand-to-mouth buying policies 
especially popular with consumers. 

But even this apparently impregnable line of defense did 
not forestall a decided downturn in business during the 
opening three months of 1930; neither did the widely 
heralded optimistic statements on business conditions ema- 
nating from the ‘White House in Washington—although in 
all due fairness it should be said that President Hoover 
made a notable contribution toward the elimination of dis- 
tress conditions, and possibly shortened the inevitable 
period of readjustment. 

. The truth of the whole matter is that the present re- 
cession in business was under way even before the stock 
market collapsed last October. The pricking of the spec- 
pet bubble was on'y “ =A fe eNO a major 

ree—-p ut appeared at the time of abnormal proportions, 
merely because it was superimposed upon the powerful 
forces already operating to curtail business vol- 
ume. With the public's enthusiasm for common stocks 


ferer—no; but certainly the 
newly acquired manufacturing 
facilities superimposed upon already excessive capacity in 
many important lines of industry did not brighten the pic- 
ture. And when it is recalled that commodity prices had 
already been falling sharply since the middle of 1929, the 
excess producing capacity takes on a much more serious 
aspect. 

This brief summary of some of the fundamentals back 
of the 1930 business recession will serve to clarify the out- 
look for the months immediately ahead. 


‘Raw Material Price Strengthening Essential 


One of the more important signs to watch for at this 
time, as indicative of a major turn for the better in business, 
is a strengthening of commodity prices—particularly prices 
of raw materials. Due to the fact that a much larger pro 
portion of the world’s population is engaged in supplying 
raw materials rather than in fabricating them, it takes only 
a relatively small decrease in consumer demand, or in manu- 
facturing operations, to create a surplus in the market. 

The abnormally high production of 1928 and 1929 
stimulated the output of raw materials and basic commod- 
ities. .The rising money rates witnessed during this period, 
and culminating in the stock market crash, gradually. cur’ 
tailed manufacturing activity and adversely affected raw 
material producers—much more so than the fabricators, 
since raw materials must be produced farther in advance 
of market consumption, and quick curtailment to avoid a 


running high, corporations were enabled to sell. their se-.=~.glut in the market is practically impossible due to.the. very 
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nature of the producing process. 

While the trend of commodity 
prices has been irregularly down- 
ward during the past eight years, 
yet until last Fall the decline was 
gradual, and was not of sufficient 
importance to interfere seriously 
with prosperity in business. The 
abnormally sharp decline of the 
past nine months clearly indicates an 
oversupply of basic commodities; 
and among the items which have 
borne the brunt of the price battle 
are included commodities entering 
largely into international trade; 
namely, sugar, coffee, wheat, silk, 
wool, rubber, tin, zinc and copper. 
Some strengthening of copper prices 
of late, following a drastic 30 per 
cent drop, has been offset by re- 
newed weakness in steel, rubber, 
sugar and coffee. 

From the standpoint of basic com- 
modity price trends, the turn in 
business does not yet appear to have 
been reached—making due allow- 
ance for seasonal factors. A rise in 
commodity prices would not only in- 
duce more buying from present re- 
luctant purchasers, but it would 
have a very important psychological 
influence. It would act as a stim- 
ulus to raw material producers; 
would serve to mop up some of the 
excess supply of money now com- 
manding abnormally low rates of 
interest; and would give courage 
to manufacturers to increase their 
production schedules. This in turn 
would relieve the severe unemploy- 
ment situation now prevailing, and 
automatically provide additional 
purchasing power for the products 
produced. Activity makes for more 
activity, and so the cycle gathers 
momentum as it develops. 

The best that can be said right 


now is that low commodity prices 
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ing interval of 1929. An indication 
as to the probable direction of the 
individual state’s business trend 
during the next 30 days is provided 
by the arrows, and a separate study 
of the employment situation by in- 
dividual states is also included. 

Too frequently the perspective of 
the investor is distorted by the com- 
parisons made between this year and 
last year in a given industry, with 
no accompanying statement to 
clarify the true status of 1929 with 
respect to previous years. For many 
lines of activity 1929 was an ab- 
normally active year; and any com- 
parison of 1930 results with 1929 
is obviously unfair, and emphasizes 
unduly the pessimistic sides to the 
picture. To escape this difficulty, a 
thermometer chart is presented on 
this page which compares 1929 
results for key factors with the 
average of the past three years. 
After all, the 1930 picture is not so 
blue when the last year’s abnormally 
high levels are eliminated. The 
public has become so accustomed to 
thinking in terms of nearby results 
that the real picture is frequently 
distorted. As a matter of fact, the 
1930 level of activity in industry 
does not compare so unfavorably 
with the average of recent past 
years; and in the case of rapidly 
growing industries makes a surpris- 
ingly good showing. 


Present Status of The Automobile 
Industry 


Reports from Detroit and other 
automobile centers are not very re- 
assuring, especially when the cus- 
tomary background picture of 1929 
is thrown on the screen. The bulk 
of the business is being handled by 


the low-price car manufacturers, 








and easy money are the materials 





particularly Ford and Chevrolet; 





out of which major recoveries in 
business have been fashioned in the 
past; and there is no reason to believe that history will not 
repeat itself, once the basic factors have been brought more 
fully into line. This may take a month—it may take three 
months; but in order to obtain a clearer insight into the 
present situation, let us examine the current status and 
record of the key industries of the country; and also 
critically analyze the business situation in a dozen of the 
leading cities and strategic marketing areas of the United 
States. 

As a guide to visualizing the present business situation, 
a map of the United States with the current status of 
Susiness in each state is reproduced on page 255. The 
picture presented is purely one of present conditions 
compared with business at the corresponding period in 
1929, thus eliminating! the seasonal factor; and it shows 
that contrary to the impression so frequently broadcast 
today, a number of states are actually reporting better 
business conditions than last year. Of course, the great 
majority are well below 1929, but only a few report ae 
hess running more than 10 per cent under 
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and production for the industry as 
a whole is running around 30 per 
cent under last year’s peak levels. 

But this is only part of the story. A more detailed 
analysis reveals that Ford and Chevrolet sales to date in 
1930 have accounted for more than 66 per cent of the total 
new car registrations. The medium-price independent car 
manufacturers are the hardest hit, as their field—already 
very narrow —has become even more so. First quarter 
earnings reported, including General Motors’ statement, 
show a 43 per cent decline from the first three months of 
1929; and if General Motors’ stabilizing influence is elim- 
inated, the first quarter decline mounts to 74 per cent. 
This gives a clear picture, untouched by bullish photo- 
graphic enthusiasts, of the extent of the present recession 
in this major industry. 

On the other side of the picture, the customary seasonal 
sales peak in April and May will probably be pushed along 
a month or so; and second quarter results should be better 
seasonally, but in no degree comparable with 1929. And 
then if we compare current 1930 automobile output with 
the average for the same period during the past three years, 
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it is evident that 1930 is not so far behind the procession; 
in fact, only some 2 per cent under—and if compared with 
merely the average of 1928 and 1927, the 1930 level is 
some 10 to 12 per cent ahead. 

The year 1929 was abnormally high and gives the entire 
comparison picture an unwarranted bearish tinge; but cer- 
tainly the present status of business as viewed from the 
threshold of the automobile industry is one of seasonal im- 
provement, with the bottom—even after seasonal correction 
—apparently reached and passed. 


Steel Industry Facing Difficulties 


Following several rather sharp upward spurts in the 
opening months of 1930, steel production is now barely 
holding its own, and steel prices are heavy. The support- 
ing factors include additional orders from the low-price 
car producers in the automobile industry, an excellent de- 
mand for line pipe and some improvement in fabricated 
steel sales; but these constructive developments have not 
been able to overcome the sharp reduction in rail backlog, 
the seasonal recession in tinplate output and in the agricul- 
tural implement industry, and the marked falling off in 
railroad equipment orders. 

The steel industry is now reported as operating close to 
74 per cent of capacity, against 80 per cent a couple of 
months ago, and nearly 100 per cent at this time last year. 
Excluding U. S. Steel and Bethlehem, the first quarter 
earnings dipped more than 35 per cent under 1929; and 
even with these two leaders included, the returns were fully 
17 per cent under last year. 

The most discouraging part of the whole picture is the 
almost continual weakness witnessed in nearly all sections 
of the steel and iron price list—a weakness that has per- 
sisted now for some time and does not yet appear to have 
gone the limit. Looking at the status of business from 
the viewpoint of one of the most important key industries 
in America today, the prospect is not particularly rosy; 
apparently, the bottom has not yet been reached. 


Building Industry Seasonally Picking Up 


Building construction activity varies widely between 
different sections of the country; but the general level, on 


a square feet basis, is running some 25 per cent under last 
year, with the important residential construction division 
extending its individual decline to as much as 50 per cent. 
However, a seasonal gain of about normal proportions from 
month to month is under way, with public works and im- 
provements—artificially stimulated by government, state 
and municipal unemployment-relief projects—leading the 
upturn. 

Staple building materials producers are experiencing little 
demand for their products and prices are, on the whole, 
unsatisfactory, about the only exception being the cement 
industry which contributes its products in large volume to 
the current active public works projects. Such items as 
lumber, brick, tile, roofing materials, etc., are not par- 
ticularly in demand, and little improvement is probable 
until the residential end of the industry shows important 
gains. 

All told, the picture of business presented by the all- 
important building industry—the consumer of so many 
subsidiary industry’s products—is bright only from the 
angle of seasonal improvement. Correct the lens for sea- 
sonal influences, and the entire industry appears to be only 
dragging along on bottom, but with a turn for the better 
close at hand. 


Railroads Marking Time 


With total carloadings for the year to date the smallest 
recorded for the corresponding weeks of any year since 
1922, and currently still falling, no particularly encourag- 
ing picture is presented by this key industry. About the 
best that can be said right now is that reduced traffic is 
stimulating the management of a few roads to achieve even 
higher records of operating efficiency than the splendid 
results reported during 1929. Savings of this type will 
help to moderate the sharpness of the downward trend 
of earnings during this trying period; and once traffic shows 
signs of recovering—perhaps by early fall—the better con- 
trol of expenses now being put into effect should be re- 
flected promptly in unusually large gains in net earnings. 

The greatest relative traffic activity is reported in the 
Southwest; but, on the other hand, the long drawn out 
decline in southern states’ trafic does not appear over. 

(Please turn to page 288) 








BOSTON 


Shoe buying and manufacturing activities slow; leather 
business running some 8 to 10% under last year. Wool 
market improving, particularly the demand for the finer 
grades. Building contracts in Massachusetts some 15% 
above’ 1929. Retail trade only fair, and wholesale business 
decidedly under last year. 


NEW YORK 


Large department store sales and wholesale millinery 
trade slightly above a year ago; but retail business in 
general averaging some 8 to 10% under 1929. Manufac- 
turing activity continues below last year, particularly in 
the inrvportant clothing industry. 


ATLANTA 


Retail trade decidedly below normal, but showing im- 
provement. Manufacturing activity at low level. Crop 
outlook reported good. 


CLEVELAND 


Building slow; iron and steel operations reduced, along 
with weak steel prices. Retail trade quiet, with best 
reports from large chains and department stores. Tire 
and road-building equipment manufacturers active. Auto- 
mobile sales fair. 


CHICAGO 


New building contracts running more than 40% under, 
last year. Both retail and wholesale trade fairly well 
sustained. Steel activity lowered to 80% from .90%, but 
elped by additional tonnage released by Ford Motor Co. 
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Business and Industry in Ten Key Cities 





DETROIT 
Volume of retail trade seasonably improved and artifi- 
cially stimulated by “‘sales,"’ but running 8 to 10% under 
1929. Automobile industry slow, with exception of Ford. 
Other lines of manufacturing reasonably active. 


LOUIS 

Shoe manufacturing activity under 1929. Hardware 
trade, paints and varnishes seasonably active. General 
wholesale and retail trade under last year. Drugs meeting 
a more active demand. Dry goods and millinery sales 
picking up, but running 5 tc 10% under last year. Build- 
ing slow, but improving. 


MINNEAPOLIS 
Manufacturers of farm implements and machinery for 
export active, but other lines quiet. Flour market dull. 
Crop prospect reported good. Building well below 1929. 


SAN FRANCISCO 
Men’s and women's clothing in fairly active demand. 
Furniture and housefurnishings sales nearly equal to 
last year. Heavy construction division leading an other- 
wise backward building situation. General retail and whole- 
sale trade under 1929. 


SEATTLE 
Lumber industry operating at about 60% capacity. 
Road building and heavy construction active. lour market 
quiet. Building materials sales running 15% under 1929. 
Electrical trade business hélped materially by large muni- 
cipal installations. ; 











Eighteen Billion Dollars’ Worth of Odd Lots Were 


Traded in Last Year. 


This Huge Volume Is Handled Largely by Three Firms 
Who Make a Uniform Market on the Floor of the Stock 


Exchange for Small Pieces. 


q What the Customer Is Entitled to When He Buys and 
Sells in the Odd Lot Market. 


Billions of Small Stock Sales To 


Millions of Customers 


By Artuur M. LeInBACcH 








HERE are said to be as many 
T as fifteen million men and 

women in the United States 
who buy stocks and bonds for in- 
vestment. Yet there are probably 
much less than a million who can 
afford to buy stocks in full trading 
lots of 100 shares. The latest in- 
come tax calculations, for instance, 
show that there are less than 2 1/5 
million who report any taxable in- 
come at all and less than 400,000 
with incomes in the $10,000 class or 
higher. And it is by this somewhat 
round-about route that we can 
establish the full importance of the 


ent stock market. 


The growing importance of the odd lot 
market forces recognition of the part 
which the investor in less-than-100-share- 
lots is playing in the making of the pres- 
Representing almost 
one-third as much business as is reported 
in full share transactions, it is a market 
ruled by custom, yet it follows uniform 
practice. This article, replete with prac- 
tical facts, may be accepted as an authori- 
tative guide for trading in odd lots. 


too busy handling the huge volume 
of business which comes their way 
to devote much time or effort to 
publicize the small share market. 
Consequently, there is a good deal 
of misinformation and misunder- 
standing prevalent about the actual 
methods of trading these sub-normal 
blocks of stock. During the days of 
unusually heavy trading such mis- 
understandings actually become an 
acute problem for everyone con- 
cerned—the investor, the commis: 
sion broker and the odd lot dealer. 
Naturally not all of the contentions 
that arise in odd lot dealings are the 





odd lot market for listed stocks—a 


result of a misunderstanding. 





market that is now the principal 

trading medium for a huge group of the so-called small 
investors, which counts its full numbers at well over 10 
million participants. 

An overwhelming majority in numbers of participants, 
this group nevertheless plays a. minority role in the volume 
of stock transactions on the floor of the New. York Stock 
Exchange. Last year, it is estimated that odd lot dealings 
aggregated about one-third of the transactions reported in 
100 share lots or approximately 350 million shares of stock. 
The total value of these transactions is estimated at about 
18 billion dollars—too large an item with too many in- 
terested parties for even Wall Street, accustomed to think 
in billions, to take entirely for granted. For, the odd lot 
market is really a market within a market, closely related 
but essentially differznt in methods and technique from the 
100 share trading market which receives all of the pub- 
licity. This in spite of the fact that an overwhelming 
majority of the participants in the stock market are actually 
dealing in the small share market. 

The dealers who make the market for odd lots have been 
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Brokers and the- odd lot dealers 
make mistakes, being after all, subject to that perfectly 
human quality. Particularly is this likely to happen when 
one firm handles a total volume of over two million shares 
a day in 82,750 separate transactions, as was the experience 
of one of the odd-lot dealers during the memorable session 
on November 4th, 1929. 

Claims are frequently made for better prices by the odd 
lot investors, particularly on active days, when the tape is 
late and the volume of business heavy. Such claims are 
always investigated—sometimes they are adjusted and some- 
times they are not. How is the investor—any one of the 
many millions who buy and sell odd lots of stock—to know 
whether a contested transaction is the result of his own 
incorrect understanding of odd lot trading practices or 
whether it is due to a mistake somewhere down the line in 
the rather complicated procedure of trading a small lot? 
The most practical answer to this question is a detailed 
description of the exact methods of trading in the odd lot 
market which in itself fixes just what and what not the 
individual investor is entitled to. 
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A few days ago, the writer asked two investors, two cus- 
tomers’ men and one stock exchange member dealing in 100 
share lots, how an odd lot stop order is executed. From 
these five normally well informed persons he received three 
different answers, all of which varied slightly from his own 
understanding of the matter. Later he got the true version 
from an odd lot dealer, which proved to be slightly different 
from all four previous explanations. So there you are! 


While the methods of trading full share 
lots may prove to be a good general guide 
to the trading technique of the odd lot mar- 
ket, a number of exceptions must be noted. 
The regulation of odd lot transactions comes under the 
supervision of the New York Stock Exchange Committee 
on Odd Lots and Specialists, which is empowered to super- 
vise and regulate dealings in less than 100 share lots on the 
floor of the Exchange. As nearly as possible, the practices 
in odd lot trading follow 100 share lot practices, but this is 
not always possible due to the very nature of the small lot 
business. The stock exchange does not fix the price of an 
odd lot trade nor the method of arriving at the price, yet 
it holds dealers and brokers to fair and equitable dealings 
with the public, even on the methods of trading that have 
been fixed by custom. 

In spite of some of these obstacles, a very satisfactory 
measure of control over the odd lot market has been worked 
out in its practical operation. Perhaps, the task is made easier 
by the fact that there are three firms specializing in odd lot 
dealings which handle practically all of this class of business. 
All three dealers are members of the stock exchange, each 
has an elaborate staff of both floor members and office per- 
sonnel to handle the business. None of the three accepts 
any accounts from the public, specializing exclusively in 
acting as dealers to other brokers from whom they buy and 
sell odd lots for their own account without commission. 
They all follow the same general procedure in dealing in 
odd lots and their policies and practices fix the rules for 
trading in odd lots. When we speak of the “odd lot 
dealer” hereafter, we will be speaking of any one of these 
three firms. 


The odd lot dealer has 


Ruled by 


Custom 


post at which the stock was traded, and custom fixed the 
exact manner in which the transaction was to be handled. 

Today, any order for an odd lot purchase and sale fol- 
lows a uniform route from the investor to the stock ex- 
change floor and back again to the investor. In order to 
trace the precise steps in the execution of such an order 
let us label the commission firm “Stocks & Company,” and 
the odd lot dealer “Lots & Company.” Please remember 
these names and who they represent—the path becomes a 
bit complicated as we go along. 


An order is placed by a customer of Stocks 
& Company, to buy 25 shares of General 
Motors at the market. This order, received 
by the order clerk of Stocks & Company, is 
sent over their own telephone wire to their own telephone 
clerk at the stock exchange. The stock exchange has a com- 
plicated system of pneumatic tubes (about twenty miles of 
tubing altogether) which runs from tube terminals located 
near the firm members telephones to the various trading 
posts. There is an employee of the stock exchange, who 
handles these tube messages at each tube terminal and one 
at each trading post. 

Stocks & Company’s telephone clerk writes out an order 
form, “buy 25 shares GM, at the market,” indicating also 
the name of Lots & Company on the slip. Then he hands 
the slip to the stock exchange employee in charge of the 
nearest tube terminal. It is then put into a cartridge and 
sent over the tube system to the General Motors post. Here 
another stock exchange employee takes out the slip and 
either gives it to Lots & Company’s representative at the 
post or hangs it on the latter’s clip. 

This is how the order gets into the hands of the odd lot 
dealer after it has been received by Stocks & Company, the 
commission broker. It might be explained that these tubes 
in the stock exchange are also used for full share orders 
at a price away from the prevailing market and for re- 
ports. It has been observed in unusually heavy trading 
days that some of the tube stations are taxed considerably 
beyond their capacity for immediate dispatch. We are 
assuming in this instance, however, that the order obtains 
immediate passage through 


Tracing 
an Order 





a floor member or one or 
more associated brokers at 
every trading post on the 
stock exchange floor. These 
representatives are pre- 
pared at all times to buy 
and sell odd lots of the 
stocks which are traded at 
their post. In the old 
days, commission brokers 
came direct to their post 
with their orders and 
bought and sold these small 
blocks personally. The odd 
lot dealer then bought and 
sold these odd lots for his 
own account, that is, acting 
a a principal in the deal, 
while the commission 
broker acted as the repre- 
sentative of the customer. 





the tubes and is promptly 
received by Lots & Com- 
pany’s representative. Lots 
& Company then sell these 
25 shares of General Mo- 
tors from their own account 
at a price which is invari- 
ably Y@ of a point higher 
than the next sale of a full 
lot of 100 shares or more 
that is executed at the post. 
If the order placed by the 
investor were a selling or- 
der, then Lots & Company 
would buy the 25 shares at 
Y, of a point lower, than the 
price of the next sale of a 
full lot. A report of the 
transaction is sent back 
through the tubes to Stocks 
& Company’s telephone 








In the evolution of the odd 
lot business, the brokers 
came to send their odd lot 
orders direct to the repre- 
sentative of the odd lot 
dealers at the particular 
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Courtesy, New York Stock Exchange 


A front view of one of the horseshoe type of trading post 
which has a tube station inside where the odd lot orders are 
received 


clerk who phones the re- 
port to his office. 

This differential of g of 
a point away from the next 
full lot transaction is the 
(Please turn to page 310) 
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How to Invest $50,000—In Bonds 


—In Preferred and Common Stocks 


A Survey of Current Investment Conditions Accom- 
panied by Three Groups of Issues Offering an Attractive 
Yield and Possibilities for Price Appreciation 


By C. Hamitton Owen 


of stockholders of the country’s enterprises affords 

convincing evidence that public faith in their future 
has not been shaken. In the six months from August, 
1929, to February, 1930, holders of General Motors com- 
mon stock increased over 100,000, and holders of United 
States Steel gained by nearly 15,000. These are but two 
examples of the almost phenomenal expansion in equity 
ownership since the memorable days of last October and 
November. 

Aside from an indisputable manifestation of confidence, 
what other conclusions may be drawn from these growing 
stockholders’ list? First of all, probably not so large a 
portion of the investing public made the mistake of over- 
extending their stock market activities, as was commonly 
supposed, and as a result the majority were able to take up 
at least part of their commitments, prepared to assume the 
role of a bona fide investor. Then too, there were undoubtedly 
large numbers of investors gifted with sufficient foresight to 
have accumulated a reserve of liquid funds, awaiting a 
more favorable opportunity to employ their capital on a 
basis affording some semblance of a reasonable income re- 
turn. This group bought heavily during and following 
the break and 


i striking increases recently shown in the number 


normal growth. From a strictly investment standpoint, 
therefore, last year’s catclysm was not without constructive 
factors. 

About six months ago, the writer’s discussion of the in- 
vestment opportunities then available appeared in THE 
MAGAZINE OF WALL STREET, accompanied by three lists 
of carefully chosen investment securities, including a 
diversified selection of the three principal media bonds, pre- 
ferred and common stocks. These recommendations have 
been tabulated up to May 31st, and in spite of the brief 
time which has elapsed, the results have been highly satis- 
factory. During this period, the average income return on 
one list was 5.51%, on another 5.37% and on the third 
5.85%. In the aggregate the bonds showed over 80 points 
profit, the preferred stocks appreciated 53 points and the 
profit in the common stocks totaled 318 points. The bonds 
showed no losses, a single preferred stock declined one 
point, and out of the twenty-eight common stocks compris 
ing the three lists, only six showed losses, four of which 
amounted to only five points or less. Aside from the fact 
that these results are indicative of sound investment pro- 
cedure, there is admittedly nothing particularly astonishing 
in their achievement. Commitments, theoretically at least, 
were made at a 
time when quo- 








their judgment 
has since been re- 
warded by a tidy 
profit. It may 
also be concluded 
that the new 
names which 
have made their 
appearance on 
corporate transfer 
books during the 
past six months 
are, in a manner 
of speaking, those 
of permanent in- 
vestors, as dis- 
tinguished from 
“in and _ out” 
traders, inter- 
ested not in daily 
fluctuations but 
sound =_— 
ment, ar 
dividends er d 
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Publio Utility 
Bklyn-Manhattan Trans, Seo, 68, 1968. $5,000 
Cities Service Pwr. & Lt. Deb. 5%, °53 5,000 
Postal Tel. & Cable Coll. 5s, 1963 

Railroad 
Denver, Rio Grande West. 8. F. 5s, 

1955 5 
Erie RB. R. Ref, & Imp. 5s, 1967 


Gulf, Mobile & No, First ‘‘C’’ 5s, 1950. 
Missouri Pacific R. R. Gen. 4s, 1975... 


Industrial 


Nat’l Dairy Products Deb. 5%4s, 1948.. 
Phillips Petroleum Dob. 5%s, 1989.... 
United Drug 8. F. 5s, 1953 








Plan for the Investment of $50,000 in a Diversified List 
of Sound Bonds 


Recent Approx. 


Amount Market Cost 


‘ 


tations were at 
their low ebb and 
‘their subsequent 
readjustment to 
more nearly con- 
form with in 
trinsic values was 
hardly more than 
a matter of time. 
It is to be borne 
in mind, how 
ever, that the 
period covered 
has been one re- 
plete with ad 
verse develop: 
ments including 
declining com- 
modity prices and 
trying _ business 
conditions, ac’ 

companied, eX’ 
imate cept for a com: 


THE MAGAZINE OF WALL STREET 


Yield Income 
6.08 . $300.00 
275.00 
250.00 


98% $4,925 
88 4,400 6.47 
4,775 5.34 


4,700 108 
4,950 103% 
4,800 102% 
4,800 105 


$49,805 
Average Yield, 5.50% 


























individual investor. As a conse- 





Recent Approx. 
Market Cost 
Postal Tel. & Cable Coll. 5s, 1953 95% $4,775 
Erie R. R. Ref. & Imp, 5s, 1967 94% 4,725 
Nat’l Dairy Pdts. Deb. 5%4s, 1948 J 99 4,950 
United Drug. 8. F. 5s, 1958 96 4,800 


Bonds Amount 


Preferred Stocks 
Commonwealth & Southern Corp, 6%.. 
Radio Corp. ““B’’ 5% 


5,175 
4,920 


50 shares 108% 
60 shares 82 


Common Stocks 
Chic., Rock Island & Pacific R. R. $7. 
General Foods $3 
Liggett & Myers Tobacco Co. ‘‘B’’ $5.. 
Paramount Publix Corp. $4 
Standard Oil Co. of California $2.50... 


5,800 
3,480 
5,300 
4,140 
1,750 


$49, 815 


50 shares 116 
60 shares 58 
50 shares 106 
60 shares 69 
25 shares 170 


N.C.—Not Callable. 








Plan for the Investment of $50,000 in a Diversified List 


of Bonds, Preferred and Common Stocks: 


Call 
Price 


105 
105 
103 
105 


N.C. 
100 


Average Yield, 5.30%. 


quence, no little confusion has arisen 
in the minds of investors and it is 
probably no exaggeration to say 
that they are all confronted with 
perplexing problems, many of which 
are of a nature sufficiently serious to 
jeopardize the investment objective. 
The hope inspired by the prompti- 
tude of the Administration in at- 
tempting to evolve ways and means 
to assist business through a dull 
period and the expressed confidence 
of leaders ranking high in public 
esteem, has wavered noticeably in 
the face of unemployment, poor 
earnings reports, reduced dividends 
and the conspicuous absence of any 
definite trend in either the bond or 
stock markets. Holders of the stocks 
of copper, automobile, retail, rail- 
road and other prominent industrial 
groups have had to content them- 


Yield 
5.34 
5.32 

% 5.33 

5.80 


Income 
$250.00 
250.00 
262.50 
250.00 


5.70 
6.10 


800.00 — 
300.00 


6.00 
5.20 
4,70 
5.80 
8.60 


350.00 
180.00 
250.00 
240.00 

62.50 


$2,695.00 














paratively brief interval, by a lethargic market for both 
bonds and stocks. 

The point to be emphasized by the results described above 
is that the investor should, under practically any conceiv- 
able conditions, be able to employ his capital funds advan- 
tageously. The element of time is reduced to somewhat 
insignificant proportions or subordinate at least to such 
prime considerations as a sound appraisal of existing con- 
ditions and a selection of investment media in accordance 
therewith. Various new investment theories figured promi- 
nently in the last bull market and many have since been 
disproven and discarded but the theory that the time to 
invest is when funds are available still holds good. 

An essential factor in successful investment procedure, 
and one which is neither fully understood or appreciated 
by the average person, is the rotation of funds. Ever- 
changing industrial, financial and economic conditions pre- 
clude the possibility of constructing an investment program, 
in which the necessity of making numerous adjustments 
and changes at some future time would be entirely elimi- 
nated. The soundest and most productive type of invest- 
ment schedule of today might readily, in the course of sev- 
eral years, undergo an almost com- 


selves with little else but discourag- 
ing news in the press reports. Un- 
willing, however, to “change horses in the middle of the 
stream,” they have evinced a decided reluctance to switch 
to the more favored groups. While realizing that this is a 
difficult frame of mind to overcome, the investor in such a 
dilemma must be brought to realize the fallacy of clinging 
to a sinking ship. An open mind is at all times necessary 
and unwarranted prejudice in favor or against certain 
securities is an avoidable detriment. 

No less confused than the investor who is holding securi- 
ties, the immediate outlook for which is beset with un- 
certainties, is the investor with liquid funds at his disposal 
but unwilling to trust his own judgment at a time when 
skillful discrimination is the single dividing line between 
profit and loss. Should he give up any thought of attempt- 
ing to select common stock investments until business is 
again definitely on the upgrade? Would it be wiser to 
confine current commitments to bonds and preferred stocks? 
Is the present the proper time to accumulate the securities 
of representative companies in temporarily depressed indus- 
tries? In other words, the rank and file of investors are 
seeking a logical basis for investment which will produce 

(Please turn to page 284) 





plete metamorphosis. Certain con- 





ditions would tend to enhance the 
desirability of short term bonds over 
long term issues and vice versa. The 


Plan for the Investment of $50,000 in a Diversified List 


need for revision would be likely to 
be even more pronounced in the case 
of equity issues, or common stocks, 
where the possibility of unforeseen 
developments having a decided bear- 
ing on their status is ever present. 
No business could exist for long 
under its own momentum and with- 
out skillful management and the in- 
vestor likewise must be prepared to 
manage his funds, willing at any 
time to abandon an uncertain hold- 
ing and rotate his funds between 
bonds and stocks or a combination 
of both, as conditions dictate. 

Since last October there has been 
a series of developments having a 
decided bearing on investment pro- 
cedure and of vital concern to the 
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of Preferred and Common Stocks 


Call 
Price 
N.C, 
105 
100 
115 


Recent Approx. 
Market Cost 

103% $5,175 
4,750 
2,460 
4.950 


Amount 
50 shares 
50 shares 95 
30 shares 82 
50 shares 


PREFERRED STOCKS 
Commonwealth & Southern Corp...6% 
644% (Ex-warrants) 
Radio Corp. 
St. Louis-San Francisco R.R....... 6% 


COMMON STOCKS 
Chic., Rock Island & Pacific R.R...$7 
Continental Can Co 
Electric Bond & Share Co 
General Foods 
Liggett & Myers Tob, Co, ‘‘B’’,.$5 
Paramount Publix Corp 
Standard Oil Co. of California... 


5.800 
3,960 
5,400 
3,480 
5,300 
4,140 
4,200 


$49,615 
Average yield........ 5.44% 


* Payable in stock. .N.C.—Not callable. 
stock dividend. (B)—Including extras. 


50 shares 
60 shares 
50 shares 
60 shares 
50 shares 
60 shares 
60 shares 








Yield 
$5.70 
6.84 
6.10 
6.10 


6.00 
3.80 
6.00 
5.20 
4.70 
5.80 
3.60 


825 
150 
300 


350 
150 
324 (A) 
180 
250 
240 
150 


$2,719 


(A)—Approximate return assuming sale of 
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y Located Road and 
y Situated Shares 


Contest for ‘Transcontinental 


System Bound to Involve Western Pacific 


a certain railroad occupying a 
strategic position with respect to 
neighboring railroads. 

Stock market commentators talk 
about certain issues occupying a pivotal 
position with respect to other securities. 

Western Pacific Railroad Corp. cer- 
tainly holds a strategic position among 
other railroads in California, and like- 
wise with regard to the large systems 
that enter the City of Denver from the 
East. 

Its preferred and common stock may 
come to occupy a position of equal im- 
portance and prominence in compari- 
son with other railroad stocks dealt in 
on the New York Stock Exchange, and 
should prove highly profitable to watch 
closely for big developments in the 
company’s affairs and for a big move- 
ment in its shares. 

Western Pacific is one of the out- 
standing dream railroads of the United 
States. It is likely to become one of 
the most conspicuous. Control is 
owned by the largest individual owner 
of railroad stocks in the United States. 
All dreams do not come true—cer- 
tainly not for those in whose sub-con- 
scious mind they originate, but often 
for others who did not dream the first 
— and perhaps had no real dream 
at all. 


Renin executives talk about 


A Gould Road 


The road about which we are talk- 
ing had its origia with George J. 
Gould, son of the picturesque and ever- 
to-be-remembered figure in the railroad 
world, Jay Gould. 

Eager to be a great railroad leader, 
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George Gould gathered together prop- 
erties, which, with those his father had 
left him, made a system from the 
Atlantic Seaboard to Salt Lake City. 
Western Pacific was built to furnish 
the connecting link from that point to 
San Francisco. 

The building of Western Pacific was 
not adequately financed and help had 
to be obtained from another source. 
Mr. Gould and his associates decided 
to saddle this new project upon the 
back of the little Denver & Rio Grande 
Railroad, which they had recently ac- 
quired in their plans for a coast-to- 
coast system. 

But the load was too heavy for 
Denver & Rio Grande, and it, along 
with Western Pacific Railway Co., the 
original company, went into receiver- 
ship. Denver & Rio Grande’s back, for 
the time being, had been completely 
broken by the Western Pacific load. 

Speaking more definitely in railroad 
and financial terms, the deal provided 
that Denver & Rio Grande should 
guarantee the interest and sinking fund 
requirements on an issue of $50,000,- 
000 bonds issued by the original West- 
ern Pacific Railway Co. This obliga- 
tion was assumed. 


Out of Receivership 


In due time, both roads emerged 
from receivership, Western Pacific, with 
an operating company organized under 
California laws, known as Western Pa- 
cific Railroad Co., with main line from 


San Francisco to’ Salt Lake City, about - 


925 miles, with branches bringing the 
total to a little over 1,000 miles, and a 
holding company organized under Del- 


aware laws known as Western Pacific 
Railroad Corp. It is the latter with 
which we will deal from now on when 
referring to Western Pacific. The hold- 
ing company owns all the stock of the 
operating company. Denver & Rio 
Grande Railroad Co. was reorganized 
under the name of Denver & Rio 
Grande Western Railroad Co. It is 
owned jointly by Western Pacific and 
Missouri Pacific. 

Reference to early receivership for 
Western Pacific is quite sufficient to 
remind experienced readers regarding 
railroad affairs that George J. Gould’s 
dream for a trans-continental system of 
railroads did not come true. The fact 
is that in the Central West and East, 
one after another, he lost control both 
of the properties that had been handed 
down to him by his father and also 
those that he and his associates had 
acquired. The properties that he had 
and the trans-continental system of 
which he had dreamed slipped away 
from him. 

But his dream with respect to West- 
ern Pacific and a trans-continental sys’ 
tem will come true—but for just whom 
no one can tell at this moment. This 
very fact furnishes one of the most pic’ 
turesque and interesting situations that 
have developed in the railroad world 
for many a year. The steps necessary 
to fullfil the dream may offer unusual 
market opportunities in the shares of 
the railroad around which the dream 
centered. 


James Control 


For several years after reorganiza’ 
tion of the road was effected, interests 
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headed by the Equitable Trust Co. of 
New York had control of Western 
Pacific. 

Then something happened. A man 
who had no less a distinguished, but 
not nearly so picturesque, father, as 
did George J. Gould, and who had also 
inherited thousands upon thousands of 
shares of railroad stock — Northern 
Pacific and Great Northern—and who 
had come to be known as the largest 
individual owner of railroad stocks in 
the United States, likewise had a dream 
with respect to Western Pacific. 

His vision did not involve a coast-to- 
coast system, because his large holdings 
did not include the shares of Eastern or 
even Central Western railroads, but 
were confined chiefly to Southern Pa- 
cific, in addition to the two large rail- 
roads in the Northwest just mentioned. 

Arthur Curtiss James, believing that 
Western Pacific occupied the most 
strategic position of any railroad on the 
Pacific Coast—and perhaps in the 
United States—decided to acquire con- 
trol from Equitable Trust interests and 
in the open market. This he did and 
has held it ever since and just now ap- 
parently is “sitting prettier” than even 
he ever believed it would be possible 
to do. 

Mr. James is in a peculiar position 
with respect to this undertaking. He 
bought Western Pacific to develop it 
—for just what even he may not have 
known fully at the time. There is rea- 
son for believing that his closest rail- 
road advisors told him that because of 
its strategic position the road could 
always be sold at a distinct financial 
advantage over what purchase of con- 
trol would cost at that time. 

At any rate, Mr. James made the 
purchase and set about improving and 
developing the property. The dividend 
on the preferred stock on both the 
operating and holding companies, 
which had been 
paid at somewhat 
irregular rates, was 
discontinued. The 
last payment of 
2% in each in- 
stance was in 
April, 1927. 

About the same 
time Mr. James de- 
cided to spend 
$18,000,000 for 
improvement of 
road and equip- 
ment, spreading 
the work and out- 
lay over a period 
of several years. 
Up to the end of 
1929 approximate- 
ly $6,000,000 had 

een so_ used. 
The allotment for 
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this year is in the neighborhood of 
$2,000,000. This would make a total 
of $8,000,000 that would be paid out 
by the close of -1930 and leave a bal- 
ance of $10,000,000 yet to be put into 
the property. At practically the same 
rate five years more would be required 
to complete the program. 

Will Mr. James continue with the 
program or will he do something quite 
different? That is the highly interest- 
ing and important question with re- 
spect to the immediate future of West- 
ern Pacific. 

While he bought the property as he 
has often said, and as we have noted, 
to develop, several things have hap- 
pened in the meantime that might tend 
to change his policy. It has been in- 
timated recently that he was somewhat 
disappointed over the development ‘of 
his undertaking so far. Apparently 
this was only idle gossip in railroad 
circles and had no foundation in any 
statement that Mr. James had made. 

In fact, in direct contrast to such an 
idea, he said only recently: “With my 
associates I control more than 50% of 
the stock of the Western Pacific Rail- 
road. I have no intention of selling. 
I did not buy for that purpose. In 
fact, selling would be directly contrary 
to the reason I bought in the first place. 
That reason was to develop Western 
Pacific.” : 

It is true, on the other hand, that 
Western Pacific is not a producer of 
local traffic on a large scale. The main 
line runs through a long stretch of 
country that has been unproductive of 
such traffic to a great extent. Western 
Pacific's earning power has depended 
so far chiefly on the traffic received at 
the larger towns and cities which it 
serves, but more particularly from the 
lines with which it connects at Denver, 
and likewise from what it delivers to 
those lines. They are chiefly Missouri 
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Pacific, Rock Island and Burlington. It 
would seem that Western Pacific’s 
earning power for some years to come 
will depend quite largely on those same 
general features of its position. Actual 
results should increase materially when 
business generally picks up, whether 
Mr. James or the Van Sweringens own 
control. 


Riding Two Horses 


As the controlling interest in West- 
ern Pacific, on the one hand and as the 
largest individual owner of Great 
Northern and Northern Pacific, and 
with his large indirect interest in 
Burlington, on the other, Mr. James 
certainly occupies a peculiar and in- 
teresting position as to the railroads on 
the Pacific Coast. 

From what has happened it would 
seem that Great Northern, of whose 
stock he inherited something like 50,-' 
000 shares from his father, is his first 
love. He came into Southern Pacific 
as the biggest stockholder through ex- 
changing his El Paso & Southwestern 
Railroad shares for those of the former 
company. In spite of his big invest- 
ment in Southern Pacific, Mr. James 
seems to have taken no direct interest 
in that property. On the contrary, 
through his activities with respect to 
both Western Pacific and Great North- 
ern, it would almost seem that he has 
been working against Southern Pacific. 
Mr. James for Western Pacific and 
Ralph Budd for Great Northern, have 
developed a plan for the latter to get 
from Oregon into California. This had 
been Mr. Budd’s ambition for some 
years. Mr. James did not hesitate to 
join him. This meant invasion of ter- 
ritory that Southern Pacific had devel- 
oped and which its management be- 
lieved belongs to that company. 

The invasion is to be accomplished, 
if allowed by the 
I. C. C.,, by the 
building of a line 
jointly by Great 
Northern and 
Western _ Pacific 
from Klamath 
Falls, Oregon, to 
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a distance of ap- 
proximately 200 
miles. At the lat- 
ter point connec- 
tion would be 
made with West- 
ern Pacific. The 
final hearing was 
held before the I. 
C. C. last April 
and its decision is 
pending. 

(Please turn to 

page 286) 
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SOUTHERN CALIFORNIA EDISON CO. 








Low Cost Electric Producer Offers 
Sound Investment Value 


Hydro and Steam Electric Output 
Ideally Balanced on 50-50 Basis 


N spite of the fact that the stock of 
Southern California Edison ap- 
pears on the lists of a large num- 

ber of investment trust portfolios, is 
favored by other institutional buyers 
and large investors, and that it offers 
not only safety, but potential capital 
increase as well, it appears to be under- 
valued in the present market. Selling 
for nineteen times earnings and paying 
a dividend in cash to yield only a little 
over 3% it would seem unattractive, 
but when it is compared with similar 
companies, or even with dissimilar 
companies for that matter, it projects 
quite a different picture. 


Second Largest Hydro System 


Comparison brings it into the front 
rank of operating power and light 
companies both from the standpoint of 
dividends and the relation of market 
price to earnings. With the greatest 
part of its construction program com- 
pleted, it should prove one of the 
cheapest producers of electricity in the 
world. In size it is the third 


By Don KELLEY 


740,000 customers in ten clustered 
counties. Those ten counties cover 
55,000 square miles which is only 35% 
of California’s total area, but in terms 
of population it represents 55%. 

Perhaps, after all, California’s boosters 
are not given to the gross exaggeration 
with which they have been credited. 
Population has actually grown five 
times faster within the territory served 
by this company than in the United 
States as a whole. Industry has grown 
four times as fast as shown by an in- 
dustrial survey of the country. And 
while population has increased 72% 
within the area in the last ten years, 
the customers of Southern California 
Edison have increased 236%. 

The history of the company, its past 
record as to dividends, constructive 
policies and management and its future 
and potential earning power make it 
of interest to anyone seeking income, 
safety and capital increase. Incor- 
porated under the laws of California 
in 1909 it became the successor to the 
Edison Electric Co. of Los Angeles. 


Since that time it has shown a record 
of steady, prosperous growth. And it 
has developed like a huge spider-web, 
broadening its territory, its sources of 
water power and its potential earning 
power until today it is unique in its 
compactness, and the richness of the 
territory served. 


Sound Development 


The management has proved itself 
to be far sighted and progressive not 
only in its policy of expansion but in 
the generosity of its dividend policy 
as well. It has distributed approxi- 
mately seven-eighths of the net income 
in dividends to its shareholders. All 
preferred dividends have been paid 
regularly since the company was or’ 
ganized in 1909, while dividends on 
the common stock have been earned 
and paid for a long period of years 
without interruption, and in addition 
valuable rights have been given to 
stockholders every year since 1922. 

Nor has the management been less 

foresighted in regard to rates, 





largest operating power and 
light company in the United 
States and the second largest in 
the hydro-electric field. It is 
all but depression proof, for 
75% of its business is un- 
affected by fluctuations in com- 
’ merce and industry. It serves 
one of the richest and fastest 
growing groups of communities 
in this country, anc that area 
is unique in that it is compact. 
With Los Angeles as a center 
and headquarters, Southern 
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for it has passed on to its cus 
tomers the lesser costs of pro- 
duction of electricity in the 
form of lowered charges. This 
latter and the fact that no small 
number of its customers are 
stockholders gives it a position 
second to none in its customer 
or public relations. 

Mountains that are. snow 
capped the year around may 
mean only a thing of beauty to 
the casual observer, but to the 
man looking for water power as 
a source of electricity they mean 








California Edison is serving 
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low cost production. Acreage in the 
mountains is inexpensive because of 
climate, elevation and the nature of the 
terrain. 

Visualizing that, Southern California 
Fdison has built up enormous reservoirs 
of water, huge dams which lead from 
connecting lake to connecting lake. 
These offer not only a cheap source of 
power which is permanent, but in- 
crease the value of surrounding lands 
at lower altitudes in that they are pro- 
tected from floods and freshets. As 
4 result, the company has done some- 
thing not only to its own advantage, 
but to the advantage of the community 
as well. 

The construction program of the 
company’s hydro-electric plans are 
practically completed so far as any 
large expendi- 
tures are con- 


Economists have stated that the bond 
indebtedness of a corporation should 
not exceed 65% of its total capitaliza- 
tion. The total and inclusive funded 
debt of Southern California Edison 
amounts to only 45%, again testifying 
to the conservative policies followed by 
the management. In amount this is 
not small, $145,384,700, but compared 
to the total assets of the company, 
$359,419,728, it is very favorable 1n- 
deed. 


Steady Expansion in Earnings 


In spite of a very heavy construction 
program Southern California Edison 
has been able consistently to increase 
not only gross earnings each year, but 
net earnings as well. Moreover, with 


perity of the company. First, Los 
Angeles and the territory surrounding 
it, which includes many cities both on 
the coast and inland, is growing five 
times as fast in population as the coun- 
try asa whole. With industries grow- 
ing four times as rapidly as the coun- 
try as a whole and the Port of Los 
Angeles increasing in importance as 
fast if not faster than any other on 
either the Atlantic or the Pacific Coast 
the Southern California Edison stands 
to profit in no small way. Production 
facilities of the company are already 
ample to care for the needs of the com- 
munity with its territory of 55,000 
square miles. With the completion of 
present construction it will be able to 
supply the future needs as they in- 
crease and with a minimum of cost. 
California 
stands first in pro- 








cerned. And it 
has been so re- 
cently completed 


Five Year Record of Growth 


tion of oil, as a 
motion picture 
center and only 
second as the rub- 





that it should not 
need major re- 
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$24,832,402 $27,846,518 $30,600,636 $35,281,927 $40,325,465 
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ment for a period 
of years. With 


Net Operating Income 


16,560,698 18,061,809 20,615,686 


23,486,981 


With cheap pow- 


27,127,177 er, natural re- 





an adequate and 


Operating Ratio (per cent) 


33.2 35.0 32.6 


38.4 82.7 sources and trans- 





permanent supply 
of water and 


Balance to Common after Deprec... 


4,691,855 5,197,143 6,299,143 


portation to all 


6,826,084 
corners of the 


8,739,036 





modern equip- Net per Share* 


2.50 2.75 3.20 


8.10 8.44 


globe it gives 





ment to utilize its 


Total Electric Output (1,000 k.w.h.) 1,998,856 


2,227,879 2,421,357 
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power it is logical 
to suppose that 


Number of Electric Meters 
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ered considerably 
and profits in- 
creased. If one may project from the 
history of the dividend policy of the 
company this should be of immediate 
and direct benefit to stockholders. 


Low Cost Steam Electric Output 


Steam production of electricity is 
little more expensive than water power 
in Southern California because fuel oil 
and natural gas are available in un- 
limited quantities. Again the manage- 
ment has shown itself foresighted. 
The construction program for plants 
manufacturing electricity from steam 
has been shrewdly planned and carried 
out, until today almost 50% of the 
production is by steam. With the com- 
pletion of present plans steam and 
water production of electricity will 
maintain a fifty-fifty balance. 

This too, will work to the benefit of 
stockholders for the plants are new and 
modern and should obviate the neces- 
sity of large expenditures for construc- 
tion and equipment. Potentially; fu- 
ture earnings should be greater than 
ever in the past; and Southern Cali- 
fornia Edison's history of earnings, 
dividends and rights is enviable. 
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three-quarters of its business consisting 
of supplying electricity for residences, 
agriculture, waterpumping for irriga- 
tion and power for street railways it 
will be relatively unaffected by fluctua- 
tions of commerce and industry. 

Earnings have been showing an up- 
ward trend for many years, and in 
1929 gross was $40,325,465, an in- 
crease of 14.2% over the year previous, 
while net operating income after tax 
deductions but before fixed charges was 
$27,127,177, an increase of 15.2%. 
The company is fairly liberal with re- 
spect to maintenance and depreciation 
charges, amounting respectively to 
$1,280,019 and $4,933,061, or a total 
which is equivalent to approximately 
15.5% of the gross revenues, an ex- 
cellent ratio considering the large 
amount of hydro-electric properties. 
Net available for common dividends 
after interest and preferred divi- 
dends was $8,739,036 equivalent to 
$3.44 a share on the average amount 
of stock outstanding during the year, 
which compares with $3.10 a share on 
the same basis the year before. 

Several facts are significant with ref- 
erence to the future welfare and pros- 


served by South- 
ern California 
Edison large industrial developments 
have not only been projected but are 
under way; and they represent some of 
the keenest managements in industry 
today. Procter and Gamble are erecting 
a five-million-dollar plant; Ford is put- 
‘ting up a huge assembly plant; Pitts- 
burgh Plate Glass is building a four- 
million-dollar factory; the Shell Devel- 
opment Co. is going into a five-million- 
dollar structure; the Hercules Portland 
Cement Co. is putting up a four-mil- 
lion-dollar factory and the General Pe- 
troleum Co. is spending an even larger 
amount, twenty-eight millions. 

One might visualize population 
growth potentially as driving a car up 
a 6 or 8% grade and earnings of 
Southern California Edison as an air- 
plane taking off in a steep climb. With 
increasing sales and decreasing costs of 
production the potential profits to 
stockholders makes the stock of the 
company one of the outstanding values 
in any investment portfolio today. The 
current price on the New York Stock 
Exchange is 66, at which it returns the 
holder a yield of slightly over 3% on 
the present $2 per annum dividend 
disbursement. 
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Stocks to Buy Now for Autumn Profit 
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Current dull markets and relatively low prices provide. numerous investment opportunities of both 
a long and short term character. With the prospect of more favorable general business conditions in 
the Fall there is reasonable expectation of higher security markets, and among the stocks most likely 
to show the largest gains are several which will benefit by seasonal conditions in addition to a general 
upturn. We have selected a few of the most favorably situated for acquisition at this time to be held 


for the next few months. 














Western Union Telegraph Co. 


DOLLARS 


land telegraph business of the 

United States, The Western 
Union Telegraph Co., is the acknowl- 
edged leader in this particular field. In 
addition to the far reaching wire facili- 
ties in this country, the company owns 
ten European cables and handles a large 


Hits sete about 80% of the 


volume of foreign cable traffic. Untike, 


some of its competitors in the inter- 
national field, however, the company 
lacks world-wide ramifications, but 
within its own well defined territory, 
the system has developed along inten- 
sive and efficient lines. 

The management has followed an 
aggressive policy for getting business 
and has adopted the most modern 
methods and devices. Its large and 
efficient staff of research scientists and 
engineers keep the company in the van 
with respect to new developments that 
pertain to the company’s welfare. 
Many special forms of telegraph serv- 
ice are performed, such as money 
transfer, stock quotation tickers, photo- 
gram, electric protective systems, and 
air parcel express. . The Teleregister 
service, a centrally operated stock quo- 
tation board, has been successfully de- 


veloped and plans for expansion are 
under way. 
With respect to radio communica- 
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tions, Western Union*has thus far 
followed a watchful waiting policy 
acting only as a collector and dis- 
tributor for some traffic for Radio 
Corp. The problems in connection 
with land radio communication are 
such: that the company still reposes 
its faith in wires, but should a system 
superior to wires be developed in the 
future, the company will no doubt take 
a leading part in its exploitation. In 
this connection it should be realized 
that ‘the medium of connecting the 
thousands of cities, towns and villages 
is after all only incident to the major 
problem of collecting and distributing 
the many millions of messages. In- 
dicating the management's confidence 
in the future of the telegraph and cable 
business despite the steady develop- 
ment of telephonic and radio communi- 
cations, the company this year will 
spend $45,000,000 for land line con- 
struction, improvements, and other 
plant expenditures. 

The telegraph and cable business has 
a tendency to react to general business 
conditions, a fact which is reflected in 
the ‘results of the first quarter of the 
current year, which showed gross earn- 
ings of 6% less than those for the cor- 
responding quarter of last year. This, 
together with the extraordinary ex- 
penses borne by the company during 
the same period, largely for cable re- 
pair, reduced the net earnings to $1.45 
a share for the first quarter of 1930 
comparing with $3.63 in the first three 
months of 1929. Improvement is be- 
ing shown during the current quarter, 
and probably the second half of the 
year will see earning power reestab- 
lished at a normal level. 

Results of past years indicate that 
there is sufficient flexibility with re- 
spect to expenses to permit the man- 
agement to maintain the earning power 
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of the properties in periods of lower 
gross revenues. In 1929, gross reve- 
nues amounted to $145,667,195 and 
net revenues after all expenses, taxes, 
interest, etc., were $15,474,893, equiva- 
lent to $15.11 a share on 1,023,789 
shares of capital stock, as against 
$15.10 a share in 1928. The price 
range of the common so far this year 
has been 219% high and 168!% low, 
with current quotation around 185. 
Paying a dividend of $8 the stock re- 
turns a yield of 4.32%. The accumu- 
lation of a large surplus has for years 
led to the belief that there may some 
day be a stock dividend, a split-up or 
an extra dividend. From the view- 
point of property value and earning 
power, the stock is unquestionably a 
conservative investment medium, with 
the probability of higher values later 
for the patient holder. 
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McKeesport Tin Plate Co. 
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RODUCING approximately 10% 
P- the total output of tin plate in 

the United States, McKeesport Tin 
Plate Co. is justly rated as one of the 
leading units in the industry and is in 
an excellent position to reap the benefits 
of a steadily expanding market for tin 
containers. Aside, from the company $ 
established trade position, a desirable 
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measure of fundamental strength is im- 
parted to operations by virtue of the 
marked degree of stability which char- 
acterizes the tin plate industry, result- 
ing from concentrated production and 
controlled output to within the con- 
fnes of normal demand. 

Earnings have shown a consistent 
upward trend since 1923, and last year 
rofits established a new peak level. 
Applied to the 300,000 shares of capi- 
tal stock, constituting the company’s 
sole capital obligation, 1929 earnings 
were equivalent to $8.01 per share, 
compared with $5.29 and $4.01 a share 
in 1928 and 1927 respectively. In re- 
viewing the trend of earnings during 
recent years, it is particularly sig- 
nificant to note that it was not until 
1929 that net sales showed any notice- 
able increase and the company’s ability 
to practically double profits in the short 
space of two years reflects the impor- 
tant operating economies made possible 
by improved producing facilities. 

Although the company itself engages 
in no manufacturing activities, confin- 
ing operations solely to the production 
of tin plate, the Metal Package Corp,, 
in which McKeesport has a substantial 
stock interest, affords an important 
manufacturing outlet. Included in the 
earnings of McKeesport Tin Plate last 
year, was $363,885 representing in- 
come received from the Metal Package 
Corp. In contrast, however, this in- 
vestment is carried at only $10,000 on 
the company’s books, whereas Metal 
Package Corp., considers this same in- 
vestment worth $2,799,539. Arong 
the company’s other important cus- 
tomers are included the country’s two 
principal manufacturers of tin con- 
tainers, Continental Can and American 
Can. 

At the close of 1929, the balance 
sheet revealed the company to be in a 
well entrenched financial position, with 
cash alone sufficient to meet current 
liabilities, and working capital of 
nearly $6,000,000 was substantially 
more than at the end of 1928. Plants 
and equipment, after depreciation, 
were valued at $9,300,737, a figure esti- 
mated to be about half the replacement 
value. 

The company has an unbroken divi- 
dend record dating back to 1905, and 
payments are currently at the rate of 
$4 per share. However, an extra of 
50 cents was paid in January and 
another extra of 50 cents will be paid 
in July. It has been reliably reported 
that the volume of business thus far 
this year has been substantially ahead 
of the corresponding period of 1929 
and with indications pointing to a 

vy canning pack, it is not unlikely 
iat earnings will approach $10 per 
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shares yield 5.8% on the basis of regu- 
lar and extra dividends; are attractively 
priced in relation to both past and cur- 
rent earnings; and should appeal 
strongly to the individual seeking a 
semi-speculative vehicle involving a 
minimum of risk. 
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National Supply Co. 
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and sale of an extensive line of 

machinery and equipment for use 
in the various branches of the oil in- 
dustry, the fortunes of National Sup- 
ply Co. of Delaware are closely in- 
terwoven with those of that industry 
and as a consequence earnings have 
shown a tendency to fluctuate over a 
rather wide range. Given the benefit, 
however, of reasonably favorable con- 
ditions the company has displayed sub- 
stantial earning power. While the 
ultimate success of the present efforts 
of the oil industry to overcome the 
handicaps of excessive production still 
hangs in the balance, the outlook is not 
without its hopeful aspects, and definite 
evidence of sustained betterment would 
doubtlessly find tangible expression in 
the market action of National Supply 
shares. 

Reported earnings of the company 
for 1929 showed a gain of about 10% 
over results for the previous year and 
were equivalent to $11.48 a share on 
the common stock, of which there are 
300,000 shares outstanding. On the 
same basis earnings in 1928 amounted 
to $9.59 and in 1927 to $8.59 a share. 
The company is without funded debt 
and aside from the common stock, 
capitalization consists of 30,872 shares 
of 7% preferred stock of $100 par 
value. During the year 1929, 32,657 
shares of preferred stock were retired, 
a move which materially enhanced the 
equity for the junior shares. The bal- 
ance sheet of March 31st, 1930, showed 
the company to be in a characteristical- 
ly strong current position. The ratio 
of current assets to current liabilities 
was better than 10 to 1, there were no 
bank loans, and profit and loss surplus 
exceeded $17,600,000. 

The company~may ‘well point with 
pride to its long dividend record, dis- 
bursements having been made to com- 
mon shareholders continuously for the 
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past thirty years, present payments on 
the common being at the rate of $5 a 
share annually. The wide margin of 
safety afforded dividends by earnings 
during the past several years would 
seems to suggest the possibility of more 
liberal disbursements in the near future 
but in view of the possibility of wide 
variations in earnings, the management 
wisely elects to maintain a lower regu- 
lar rate supplemented, however, by ex- 
tras from time to time. Late last year 
an extra dividend of $2 was paid. 

As a result of curtailed drilling ac- 
tivities by the oil industry earnings of 
National Supply declined sharply in 
the first quarter of the current year 
and were equivalent to only 40 cents 
per share of common stock. It is re- 
liably reported, however, that business 
experienced a material improvement in 
April and May and recently the com- 
pany has received several substantial 
orders for pumps, valves and other 
fittings to be used in connection with 
several extensive pipe line projects. In- 
creasing natural gas distribution is 
bound to reflect favorably in the com- 
pany’s volume of business and earnings 

* in subsequent quarters are likely to 
show considerable betterment. 

At prevailing levels around 115 
the shares offer interesting possibilities 
from a speculative angle, as well as 
embodying investment essentials of a 
tvpe appealing to the businessman in- 
vestor. 
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trast with the lower profits 

currently being reported by most 
companies, is the background that 
throws Liquid Carbonic common stock 
into prominence at this time. Earn- 
ings for the six months ending March 
31st, 1930, totalled $291,027 after all 
charges, which was the largest ever re- 
ported by the company for this, the 
customary dull, period of the year’s 
business. 

Liquid Carbonic is the largest manu- 
facturer and distributor of carbonic 
gas and soda fountains; and in addition, 
is included among the largest manu- 
facturers of bottling machinery, car- 
bonators and bottlers’ extracts. Car- 
bonic gas has now become a necessary 
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ingredient in the majority of fountain 
drinks, thus insuring a steady demand; 
and the bottling machinery, carbon- 
ators, etc. division of the business has 
not only proved profitable by itself, but 
has provided a very effective means of 
expanding the market for the main 
product—carbonic gas. 

Development in recent years of 
several side-line products provides an 
attractive speculative element that 
makes the common stock particularly 
interesting at this time. Liquid Car- 
bonic has already acquired as much as a 
25% interest in the Dry Ice Corp. 
of America; and in addition, has 
a 10-year contract to supply this com- 
pany with carbonic gas. Some idea of 
the importance and growth possibilities 
of this investment can be obtained from 
the plan of the Dry Ice Corp. to build 
additional plants connecting with each 
of the 16 branch plants of Liquid Car- 
bonic just as soon as the market can be 
adequately developed. At the present 
time the largest users of Dry Ice are 
the producers and retailers of ice cream. 
Ice cream so packed will remain hard 
and in excellent condition for several 
hours; and moreover, this refrigerant 
is becoming increasingly popular with 
the public, since it is not bulky, weighs 
little and vaporizes instead of melting. 

Still another outlet for carbonic gas 
is in the rubber industry. Recently 
the Liquid Carbonic Co. signed a con- 
tract with the Goodyear Tire & Rubber 
Co. to supply carbonic gas and permit 
the use of its patented process for 
maturing rubber with a saving of 
around 40% in the time consumed. 
It is likely that in due course of time 
other large rubber companies will be 
forced by competition to sign similar 
contracts. 

Other developments tending to ex- 
pand the earning power of Liquid Car- 
bonic include the recent acquisition of 
Canadian Carbonate, Ltd., a company 
which is engaged in the manufacture 
of carbonic acid gases and operates 
seven plants; and also of the General 
Carbonic Co., the O. & J. Machine Co., 
and the National Labeling Machine 
Co., the last two of which produce 
automatic and hand labeling machines. 
A 50% interest has also been acquired 
in the only concern producing car- 
bonic gas in Cuba. These additions 
serve to round out the activities of the 
Liquid Carbonic Corp., and the savings 
effected in production costs should con- 
tinue to be reflected in an expanding 
trend of earnings experienced by the 
parent company. 

During the past year all of the out- 
standing bonds were converted, 44,448 
shares of stock were sold to stockholders 
at a price of 70, and a stock dividend 
of 20% was declared. The sole 
capitalization consists of 342,406 shares 
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of common stock. In the past three 
years earnings have more than doubled, 
and estimates as high as $7 are being 
made for the 1930 fiscal year which 
ends on September 30th, 1930. 

In the last statement issued working 
capital amounted to $6,979,767 and 
sales totalled $5,459,756. This is for 
the dull season from September to 
April. During the months immediately 
ahead Liquid Carbonic is in line for a 
sharp increase in profits, which could 
easily be reflected in higher market 
prices for the common stock. Selling 
currently at around 79, the yield is 
5.1% with the regular $4 dividend, 
exclusive of any extras that may be de- 
clared. 
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dend to common stockholders of 

the Missouri, Kansas & Texas 
R. R., marks the practical rehabilita- 
tion of the road which began in 1922 
with the discharge of the receivers. 
During this seven-year period, the 
management has vigorously pursued a 
program designed to strengthen the 
road both physically and financially, 
with conspicuous success. Substantial 
sums have been expended on property 
and equipment, resulting in increased 
operating efficiency, and funded debt 
has been materially reduced through 
the conversion of the 5% adjustment 
bonds. 

“Katy,” as the road is popularly 
known, operates a total of about 3,200 
miles of road from Kansas City south 
to Galveston, Texas, a strategic port. 
The territory covered has undergone 
pronounced development in recent 
years, accelerated by the oil and min- 
ing industries and this, of course, has 
brought a substantial increase in the 
volume of freight traffic, particularly 
in the percentage of manufactured and 
miscellaneous goods. The latter class 
of freight now constitutes the largest 
portion of the road’s tonnage, followed 
by petroleum and its various by-prod- 
ucts. Products of agriculture, princi- 
pally wheat and cotton, comprise about 
one-fifth of total revenue freight. 

Last year, net income after allowing 
for dividends on the 7% preferred 


Te recent payment of a $1 divi- 


stock was equal to $5.10 per share on 
the 808,701 shares of no par common 
stock outstanding at the close of 1929 
and compares with $4.62 a share on 
808,495 shares in 1928. During the 
past five years average earnings on the 
common stock have been just under $5 
a share. 

Reflecting curtailed oil drilling and 
general business depression in the ter- 
ritory served by M., K. & T., revenues 
of the road experienced a sharp slump 
in the first four months of the current 
year and net income was equivalent to 
only 94 cents on the preferred stock, 
compared with 55 cents per share of 
common stock in the corresponding 
months of 1929. Offsetting the poor 
showing made by earnings, however, 
is the strong cash position of the road 
and the probability that the current 
depression will prove to be more or 
less temporary. Cash at the end of 
1929 was equivalent to about $9 per 
share of common stock and the man- 
agement has officially expressed its 
confidence in the outlook both for the 
near and longer term future. 

Assuming the intention to continue 
quarterly payments at the rate of $1, 
although such action has not been offi- 
cially intimated, it would be possible 
to utilize a large portion of the cash 
reserves for this purpose, pending the 
return of revenues to a more normal 
volume. Currently selling at 47 the 
shares would yield 8%. 

While admittedly the situation in- 
volves a considerable element of con- 
jecture, thereby placing the common 
stock in a speculative category, it also 
has possibilities of a nature that if 
realized would warrant much higher 
levels for the shares. 


es 
i ae 





Aluminum Co. of America 





DOLLARS 











num Co. of America is frequently 

regarded by investors as a “blue 
chip” issue held by a few wealthy indir 
viduals and large institutions. But if 
a careful’ study of the financial post 
tion, the past record, the calibre 0 
management and the future prospects 
is made, quite a different picture % 
revealed. In fact, this common 
at today’s price level of around 300 


Ts common stock of the Alumi 
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to plant facilities to take care of the 
demand for structural shapes possess- 
ing strength of mild steel and yet the 
lightness of aluminum. From the stand- 
point of volume of business done, the 
three major fields for the products of 
the Aluminum Co. are transportation 
equipment; cooking utensils, washing 
machines, phonographs, radio sets, etc.; 
and in the transmission of power and 
communications. It is estimated that 
fully 15% of the entire domestic pro- 
duction of aluminum goes into the 
power transmission field, and that the 
use of aluminum for architectural pur- 
poses is rapidly gaining, and may even 
supplant the power transmission field 
in importance in the next year or two. 

Some idea of the importance of the 
Aluminum Co. in the power develop- 
ment of this country can be gained 
from the huge $125,000,000 project 
now under way in the South. This 
one power development will exceed in 
magnitude the electrical energy gener- 
ated by Niagara Falls, and is chiefly in 
Western North Carolina and Eastern 
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Consolidated Film 


An Attractive Preferred 


By Warp GaTEs 






Two Low Price Stocks 








ANY small investors 
M who like to buy low 
priced shares afford- 
ing a high yield have been 


Earnings by Quarters 


of common. The preferred, 
which is callable at 35, shares 
equally with the common in 
any dividends which may be 


attracted to Consolidated Quarter 1930 1929 1928 paid in excess of $2 a share 
Film Industries common and on that issue. Since the first 
preferred stocks, both of ee $667,158 $576,853 $351,344 quarter of 1929, both the 
which currently are selling en ae eee Peer 581,713 350,031 common and the preferred 
on the New York Stock Ex- have been on a $2 annual 
change at around 23 to make Third ...... sees, 667,144 419,025 basis. The preferred is not 
the $2 dividend rate (paid on ee ct ee ea 563,663 455,546 convertible, but it shares 


both) yield 8.7%. They note 


that earnings have been in- 








equally in any subscription 
rights which may be given to 














creasing regularly, and that 
the company is the leader in 
the manufacture of motion picture 
positives; and their interest lately has 
been stirred by the acquisition of Vita- 
color Co., a concern which has a new 
colored film process. Their enthusiasm, 
however, frequently has been restrained 
by the fact that both issues seem to lack 
aggressive market sponsorship. 

The company’s leadership as a mo- 
tion picture accessory organization is 
not seriously challenged. It has been 
able to process more films for more 
companies each year and earn a larger 
net regylarly on a larger sales volume. 
The management has been progressive 
in seeking business, maintaining techni- 
cal leadership and keeping in pace with 
new developments in the film industry. 
It produces between 40% and 50% of 
all the film positives processed in the 
United States at its. Pacific Coast and 
metropolitan New York laboratories, 
makes and sells lobby advertising sup- 
plies and sundries, and controls patents 
on certain film manufacturing machin- 
ery which are said to assure it a royalty 
income on the processing done by com- 
petitors. 

A review of the company’s quarterly 
earnings reports reveals a consistent up- 
ward trend in profits and if results 
thus far in the current year may be 
used as a criterion, 1930 will produce 
a new high record of profits. For the 
initial quarter, reported earnings 
amounted to $667,158, the highs for 
any three months’ period in the com- 
pany’s history. Applied to the out- 
standing preferred and common stock 
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combined first quarter earnings were 
equivalent to 95 cents per share or 
nearly twice the dividend requirement 
of 50 cents. Expenditures incurred in 
introducing the company’s new color 
process may reduce profits somewhat 
in subsequent quarters but profit should 
nevertheless be sufficient to insure 
ample support for dividends on both 
classes of stock. 

Net profits last year were $3.41 a 
share on the combined stocks compared 
with $2.25 a share in the preceding 
year. In 1927, $1.35 a share was earned 
on the common after allowing for divi- 
dends of $2 a share on the preferred, 
while in 1926 profits applicable to the 
common were 46 cents a share. 

At the end of 1929 current assets 
were $4,967,530 against $2,375,478 
current liabilities. The sale of 100,000 
shares of additional preferred stock at 
$20 a share recently provided funds to 
improve the ratio of current assets to 
current liabilities and to acquire addi- 
tional properties. The footage of film 
processed this year almost certainly will 
be larger than in 1929 because the en- 
tire business of Universal Film is to be 
done on a new contract basis, whereas 
Universal processed its own films dur- 
ing most of 1929. 

Capitalization is a bit unusual. The 
company has a long term debt, consist- 
ing of mortgages on property and small 
subsidiary obligations, of about $1,104,- 
000. Stock outstanding is made up of 
400,000 shares of $2 cumulative par- 
ticipating preferred and 400,000 shares 
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the common. Recently rights 
were given to subscribe to 
one share of additional preferred stock 
for each seven shares of common or 
preferred held at a price of $20 a share. 
These rights at one time sold for more 
than $1 a share. 

Perhaps, the key to the present situ- 
ation in the company’s affairs is to be 
found in the colored picture situation. 
In this Technicolor, being first on the 
field, seems to have the edge; but 
Technicolor is not in position to take 


all of the large volume of business that 


is offered by producers at present and 
Consolidated Film is going to have a 
chance later in the year to show what 
it can do with the Vitacolor process. 

The public’s reaction to the Vita- 
color process remains to be registered; 
but if the reception is favorable and 
the process has thé anticipated advan- 
tages, Consolidated Film should be able 
to expand its earning power consider’ 
ably. On the other hand, if the Vita- 
color process does not “take” with the 
public or runs up against an unex: 
pected technical snag, Consolidated 
Film is in danger of losing business to 
Technicolor; for it is pretty well recog: 
nized that color in films is destined to 
become as much of a theatre fixture as 
“talkies.” The change to “talkies,” it 
will be remembered, actually benefited 
Consolidated Film, the management 
proving its ability to serve the indus 
try’s changing needs. 

This uncertainty regarding the influ 
ence of color films on the companys 
business and the previously suggeste 

(Please turn to page 310) 
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for the Long Pull 


McKesson & Robbins 


A Second United Drug? 


By FerpiNANpD OTTER 












idea and built of sub- 

stantial material by 
worthy hands, McKesson & 
Robbins, like a number of 
other “merger companies” of 
bull market vintage, now is 
passing through a stage of 
development wherein it lacks 
“stock market appeal” to the 
superficial investor. Hence, 
the common stock is selling 
at around 28 compared with 
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Profit on sales 


1929 Results 


(First Full Year) 


St OPO ANC ee $140,635,026 
2,864,079 


Rexall stores. They include 
centralized control of pur- 


chases and inventories as 
well as sales and advertising 
administration. | McKesson 
has many brands of its own, 
but really gives more atten-. 
tion to a general drug supply 


Interest, Discounts, etc., received. 2,673,338 business than to the exploita- 
Deductions for interest, taxes, etc.. 1,427,545 tion of exclusive family rem- 
a SE 4,109,873 edies and the introduction 


of lines comparatively unre- 
lated to the drug business. Its 














ahigh of 59 in March, 1929, 
and the preferred is down 
around 42 against a top of 63 last July. 
Incidentally, here is a unique situation 
wherein the preferred stock of a com- 
pany, which is convertible into the 
common share for share, yields more 
than the common, 8.3% and 7.1% re- 
spectively. 

Having absorbed some 71 companies 
since organization in August, 1928, 
McKesson is grappling with the prob- 
lems of subsidiary digestion and sub- 
sidiary assimilation. This is reducing 
the margin of profit on its $140,000,000 
annual sales volume to a point consid- 
erably below what reasonably may be 
anticipated a few years hence. 

Sales last year registered an increase 
of about 75%, a showing made possi- 
ble largely as a result of acquired units, 
but on the other hand operating profit 
was lower by comparison with 1928. 
“Other income,” however, representing 
interest and discounts received’? was 
substantially higher than the preceding 
year, enabling the company to show a 
gain of slightly less than $300,000 in 
net profit. For the present, it is un- 

that the company plans no 
ther expansion of its distribution 
facilities and efforts in the current year 
will be directed toward effecting the 
complete co-ordination of the system 
and improving the margin of profit. 
Just what may be accomplished in this 
lon is, of course, conjectural but 
some improvement will undoubtedly be 
te gr _ a somewhat longer 
» the former profit margins 
should be completely sea: ' 
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In the meantime, the corporation has 
been able to fund its bank loans into a 
54% convertible debenture issue and 
apparently will be able to continue to 
pay $3.50 per annum on its $50 par 
value 7% preferred stock and $2 a year 
on the common. At least the yield on 
these issues has not declined to a point 
suggesting any acute uneasiness con- 
cerning the continuity of distributions 
—and Wall Street is a bit critical of 
wobbly dividends just now. 

The idea back of McKesson & Rob- 
bins is a nation-wide chain of old-line 
wholesale drug organizations serving 
each important section more efficiently 
than was formerly possible through in- 
dependent units. To this end subsidi- 
aries owning 67 different warehouses 
in 33 states have been acquired and 
a McKesson Service Plan has been 
evolved whereby independent druggists 
who agree to purchase a substantial 
part of their inventories from the sys- 
tem are given many of the economic 
advantages heretofore almost exclusive- 
ly associated with chain store opera- 
tion. It is understood that something 
like 15,000 of the approximately 52,- 
000 drug stores in the United States 
have availed themselves of the oppor- 
tunities offered by the McKesson plan, 
and that the greater part of the remain- 
ing 37,000 stores purchase more or less 
from McKesson warehouses. 

The methods utilized by the McKesson 
Service Plan are in some ways similar to 
those successfully employed by Drug, 
Inc., in dealing with the privately owned 


purpose is. to continue and 
make more efficient the mis- 
sion of the wholesale druggist to the 
retailer. While most of its appeal is 
to the independent, the company has 
on its books a number of large chair 
organizations which are utilizing the 
McKesson Service Plan. Customers 
have been encouraged to become Mc- 
Kesson €& Robbins stockholders, and 
many have responded by buying the 
company’s shares. 

In 1929, a year in which the man- 
agement’s efforts necessarily were de- 
voted more to evolving the plan and 
acquiring additional properties than to 
efficient operations from a profit stand. 
point, the company earned about 2 
cents on each dollar of sales, returning 
$2.65 a share on the common stock 
The annual report states: “In the judg- 
ment of your management, the net 
earnings of 1929 do not indicate 
the true earning power of your 
corporation. Large expenditures of 
a preparatory and non-recurring na- 
ture have been incurred and written off 
in connection with the acquiring of . . . 
companies and the coordination of their 
operations with the parent company 
. . . and in the carrying into effect of 
the McKesson Plan. It is obvious that 
the benefits of such expenditures could 
not be obtained during the first year.” 
It would seem reasonable to expect a 
margin of profit double that of 1929 
as soon as the company really “gets 
going.” 

The company has three security is- 
sues of interest to the investor: the 
(Please turn to page 308) 
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Market Indicators 

















Royal Dutch 


Ranking as the largest producer of 
crude oil and having world-wide rami- 
fications Royal Dutch shares leadership 
in the oil industry with Standard Oil 
of New Jersey. The company’s report 
of 1929 operations was recently pub- 
lished and revealed earnings slightly 
higher than in 1928 when the equiva- 
lent of $3.30 per share was earned 
on the ordinary stock. During 1929 
the company paid total dividends of 
$3.209. Currently selling to yield 
over 6%, the New York shares ap- 
pear to be one of the most attractive 
issues in the oil group. While not 
strictly immune from the past vicissi- 
tudes of the oil industry, the company 
by virtue of its international scope and 
diversity of activities has ably demon- 
strated its ability to weather conditions 
without serious consequences and may 
be depended upon to give a satisfactory 
account of itself under any develop- 
ments conceivable at this time. 

ae ae 


Hershey Chocolate 


Manufacturing the well known 
Hershey brands of chocolate and cocoa, 
the company’s record has been one of 
steadily increasing earnings and it is 
confidently expected that earnings both 
this year and next will reflect the wider 
margin of profit made possible by the 
current low prices of its principal raw 
materials, sugar and cocoa. Last year 
the company earned $7.65 per share 
on the common stock and profits in the 
first quarter of 1930 amounted to $2.64 
a share as compared with $2.48 in the 
same period of 1929. Earnings for the 
first six months should show at least $5 
available for the common. The com- 
pany enjoys strong banking sponsor- 
ship and of late the shares have at- 
tracted increasing market interest. 

ee @ 


Merger Prelude? 


It was recently announced that the 
Standard Oil Co. of New Jersey, one 
of the two largest stockholders in the 
Tidewater Associated Oil Co., had 
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For Profit 


sold its entire interest in the latter 
company amounting to over one mil- 
lion shares to a syndicate made up of 
executives of Tidewater. While there 
has been no official intimation as to 
what this move presages, it is rumored 
that an important banking group is 
financing the stock transfer with .a 
view to ultimately effecting a merger 
of Tidewater Associated, Sinclair Con- 
solidated and Prairie Oil & Gas. Tide- 
water Associated in its own right ranks 
as one of the leading independent oil 
companies, operations embrace all 
phases of the oil industry and the com- 
pany would be a valuable adjunct in a 
grouping of major petroleum units. 


* * * 


Synthetic Vaudeville 


The practical application of Tele- 
vision has been brought a step nearer, 
if current rumors are ultimately borne 
out. It has been reported that an at- 
tempt will be made to feature Tele- 
vision programs in the various key the- 
atres of the Radio-Keith-Orpheum cir- 
cuit, in the near future and General 
Electric Co. is understood to be ex- 
perimenting with a production screen 
similar to the standard motion picture 
screen. This opens many possibilities 
in the way of unique entertainment. 
A popular musician, singer or come- 
dian, too expensive to be booked for an 
extensive tour, might be induced to 
appear in a television broadcast, en- 
abling the theatrical circuit to advertise 
the star’s appearance simultaneously in 
many sections of the country. 


* * * 


Electric Bond & Share Holdings 


The 1929 report of the Electric Bond 
& Share Co., recently issued, reveals a 
substantial increase in the company’s 
investments in its various affliated and 
client holding companies. At the close 
of the year, the company owned about 


‘50% of the common, 76% of the sec- 


ond preferred stock and 64% of the 
option warrants of the American and 
Foreign Power Co. Since the first of 
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the current year, however, holdings in 
the latter company have been increased 
to 79% of the second preferred and 
81% of the option warrants. Other 
investments include 40% of National 
Power & Light common stock, 30% of 
Electric Power & Light common, 30% 
of American Power & Light common 
and 16% of American Gas & Electric 
common. In addition the company 
owned investments in numerous other 
public utility, industrial, banking and 
insurance companies. As of December 
31st, 1929, the book value of the com- 
pany’s investments was $799,709,025 
and market value was $1,072,517,007 
but by March 31st, 1930, both of these 
items had increased to $859,113,544 
and 1,278,444,806, respectively. The 
market value of the company’s net as- 
sets as of March 31st, 1930, was equal 
to $91 a share of common stock. 


* * * 


First National Stores 


The company’s report for the fiscal 
year ending March 29th, 1930, should 
prove wholly satisfactory to sharehold- 
ers of First National Stores. In spite 
of the handicaps confronting the com- 
pany in the form of declining commod- 
ity prices and increasing competition 
among chain stores, sales gained heavily 
and profits amounted to $5.34 per share 
on the common stock outstanding at 
the end of the fiscal period. For each 
$1 of sales, the company was able to 
show a profit of nearly 4 cents after 
taxes and depreciation, a margin which 
was considerably higher than that 
shown by many chain store organiza: 
tions last year and is indicative of ex: 
cellent managerial ability and close 
control of expenses. Taking these sal: 
ient factors into consideration, the com’ 
pany’s common stock at 55 and paying 
$2.50 in dividends, would appear to 
have decided merit. 


* * 


An Attractive Convertible Bond 


Warner Brothers Pictures convert 
ible 6's 1939 are currently obtainable 
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The Stockholder 





and Income 


to yield about 512% and offer as an 
additional inducement the privilege of 
converting into the company’s common 
stock at the rate of one share of stock 
for each $75 of bonds until September 
Ist, 1932. From then on the conver- 
sion price increases until the maturity 
of the bonds. In addition, holders have 
the option of accepting one-quarter 
share of common stock for each $15 
of interest. The stock is presently 
quoted at 63 and it is obvious that the 
interest option is a valuable one. Based 
on present prices for the bonds, the 
common stock would have to sell above 
80 to make conversion profitable, a pos- 
sibility, however, which is founded on a 
sound basis. Warner Brothers has been 
one of the most aggressive units in the 
motion picture industry and earnings 
have undergone marked expansion dur- 
ing the recent past. Present indications 
favor profits equivalent to $8 to $10 in 
the current fiscal year. On this basis 
and under favorable market conditions 
the shares and convertible bonds would 
be entitled to sell considerably higher. 


*k * * 
International Match 


Earnings of the International Match 
Co., as revealed by the recently pub- 
lished report, established a new high 
record last year. Net income, after all 
charges, including interest and depre- 
ciation, was equivalent to $8.77 per 
share on combined preference and com- 
mon shares outstanding and nearly 
$12,600,000 was added to surplus ac- 
count. During the year, the company 
closed a highly important agreement 
with the German Government relative 
to new and extended concessions for 
the manufacture of matches in that 
country, and several other important 
concessions were obtained. Interna- 
tional Match, together with the parent 
company, the Swedish Match, control 
approximately 75% of world produc- 
tion of matches and the scope of their 
influence’ and activities is practically 
world-wide. The preference shares, 
which participate equally with the 
‘mmor in dividend payments, are a 
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well secured investment medium and 
over a period of time should increase 
appreciably in value. 


* * 


Financing on a Large Scale 


Financial operations of the American 
Telephone & Telegraph Co. since the 
first of the year have resulted in bring- 
ing about $563,000,000 to the com- 
pany’s coffers. All but a small portion 
of the convertible 414% bonds issued 
less than a year ago were recently 
converted, from which the company 
realized approximately $168,000,000, 
added to which is $145,000,000 re- 
ceived from the sale of 5% bonds early 
this year and the sale of additional 
stock will bring in about $250,000,000. 
These funds will go a long way toward 
aiding in the fulfilment of the com- 
pany’s $700,000,000 expansion pro- 
gram. Incidentally, and as is frequent 
in instances of this sort, holders of the 
convertible bonds who neglected to 
avail themselves of their privileges suf- 
fered a loss of nearly $1,000,000. 


* * 


Continental Can 


Unless the outlook experiences a 
drastic change, Continental Can will 
turn in another highly satisfactory re- 
port this year. It has been reported 
that sales thus far in the current year 
have been ahead of those for the cor- 
responding period of 1929 and with 
the food canning industry looking 
forward confidently to a prosperous 
season, it is not surprising that the 
company’s shares have attracted con- 
siderable investment buying. During 
the past several years the company has 
been engaged in expanding the geo- 
graphical diversification of its opera- 
tions and increasing its output of gen- 
eral line cans, with the result that earn- 
ings in the future are likely to be char- 
acterized by greater stability than was 
the case several years ago when the 
company was largely dependent upon 
the food pack. Equity in the com- 
pany’s assets and earnings is vested 














solely with the common stock and with 
the possibility that earnings will reach 
$6 per share this year, an increase in 
the present $2.50 dividend would be in 
order. 


+ * * 


A High Yielding Preferred 


Investors seeking to obtain something 
better than an average return on their 
funds without assuming more than an 
ordinary investment risk might find 
B. F. Goodrich preferred adaptable to 
their needs. The company is an im- 
portant factor in the manufacture of 
tires, tubes and miscellaneous rubber 
goods and occupies a well established 
trade position. Earnings, although ex- 
periencing wide fluctuations in the 
past, have been sufficient to afford an 
adequate margin of safety for pre- 
ferred dividends, which have been paid 
continuously since 1910. The com- 
pany has further entrenched ‘its posi- 
tion in the industry by the acquisition 
of the Hood Rubber Co. and the Mil- 
ler Rubber Co. While the immediate 
outlook for the industry is not par- 
ticularly inspiring, Goodrich is not 
likely to experience any undue difh- 
culty in earning preferred dividends 
and in the meantime the shares are ob- 
tainable to yield better than 7%. 


* * 


Standard Oil of New Jersey 


Apparently the research department 
of this petroleum giant is not satisfied 
to “rest on its oars.” Responsible for 
the perfection of the hydrogenation 
process of oil refining, a development 
of far-reaching importance, current re- 
ports are to the effect that a new and 
highly efficient lubricating oil will be 
placed on the market in the near fu- 
ture. It is also rumored that the com- 
pany has been experimenting with a 
synthetic alcohol. The increasing 
prominence of the company’s activities 
in the chemical field is only one of the 
many factors which cause the stock to 
sell at an apparently high ratio to earn- 
ings and dividends. 
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Investment 


EW YORK CITY, 
N which is said to 

have been the 
worst “jay-walking™ city 
in the country, has re- 
cently decided to arrest 
and fine pedestrians who attempt to cross the 
streets against the traffic. Strangely enough, in- 
stead of rejoicing at the protection that this new 
law provides, many protested against the enforce- 
ment of the anti-jay-walking ruling and a test case 
was carried into the higher courts. Actually, the 
jay-walkers have been paying a heavy pen@lty for 
years—the penalty of accident and death. Just 
because this penalty was not experienced individu- 
ally, no one seemed to realize the extent of the 
collective penalty. 

As far as investment is concerned there are no 
jay-walking ordinances—but the situation is some- 
what similar. Collectively the investors of the 
country pay a tremendous penalty every year, for 
disregarding the rules. Even though the signals 
are clearly against them, investors are continually 
walking into disastrous promotional stock invest- 
ments. And in the long run they pay heavily for 
disregarding the red light. 

It might be a good solution of this problem to 
create an anti-jay-walking ordinance for investors 
as well. At present the only preventive legislation 
is confinea to the prosecution of all of the pro- 
motors whose activities fall within the pale of the 


Jay-Walking 


various blue-sky laws. 
But this legislation falls 
hopelessly short of per- 
fection as is indicated 
by the new crop of fake 
stock salesmen that crop 
up each year in spite of the vigilance of the 
authorities and their prosecutions. 

Education is probably the only effective safe- 
guard for the jay-walkers in the investment field. 
Buyers of securities must first learn to distinguish 
between signs to “Go Ahead” and the warnings 
to “Stop.” Promises of fabulous wealth just 
around the corner is one of the most obvious dan- 
ger signals of a fake investment. Remember that 
the legitimate bankers and brokers are continually 
on the look-out for promising investment situations 
that are sufficiently sound for public participation. 
There are a few exceptions to the rule, of course, 
but nine times out of ten the stocks that are sold 
by slick salesmen representing fly-by-night pro- 
moters were first taken to the legitimate investment 
firms and rejected because they were unsound. 
Consequently, it remains a good common sense 
means of safeguarding your investments by avoid- 
ing all issues, unless they are sponsored by a 
reputable brokerage firm. 

As matters stand now, you won't be arrested for 
investment jay-walking but it will cost you more 
in the long run than those restless pedestrians who 
can’t wait for the traflic lights. 
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Insurance for a Bridegroom 


Advised to 
Other Readers’ 


Problems 


“Insure Till It Hurts”— 
Discussed 


By FioreNce Provost CLARENDON 


Insurance Editor: 


I would like your advice on what in- 
surance I should carry. 

My condition is as follows: Age 24, 
July 19th, 1929; Salary $145 per month; 
Will be married June of this year at which 
time house will be provided by company 
lam working for; Position permanent but 
future raises will probably be needed to 
take care of increased living expenses. 

Would also like to know what would be 
some reliable companies ta get in contact 
with—J. H, H. 


We assume from your letter that 
you do not at present carry any life 
insurance, and in such circumstances 
you should of course supply this omis- 
sion before marrying and. taking on the 
responsibilities of your own home. 

You are fortunately at am age when 
life insurance premium cost is attrac- 
tively low, and we would advise that 
you take now as much coverage as you 
can consistently commit yourself to 
pay for, remembering that a married 
mar. with dependents must take life 
insurance protection not only till it 
pinches but till it hurts, since in this 
way the man of modest income builds 
up at once an immediate estate. 

We would suggest that you consider 
a 30-payment life policy. This form 
costs but little more than the ordinary 
life (but $3 or $4 per $1,000 additional 
iN annual premium) ahd has the dis- 
tinct advantage of a definitely limited 
premium period. If taken at age 24, 
all premiums would be paid up at ag: 
54—in the happy event that you live 
on to that age which it is natural to 
assume. Premiums would thus extend 
only over that span of life when you 
would normally be in active business 

e and your income rising to its peak. 

On the non-participating plan, a 
policy on the 30-payment life plan for 
$10,000 would call for an annual pre- 
mum of about $177; on the participat- 
ing basis the annual cost would be 
about $235, reducible by annual divi- 
| You should request the inclu- 
ston of the disability benefit and the 
additional accidental death benefit, 

th provisions calling for a small extra 
annual premium, and rounding out the 
Protection satisfactorily. 

e have preferred to refrain from 
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offering preferential advice as to good 


life companies. Many of the well 
known “old line” companies are active 
in your state, and have agencies in Los 
Angeles and other nearby cities. 





Shall I Switch my Policies? 


Insurance Editor: 


At the present time I have a 20-year 
endowment policy for $1000 which has 
been in existence for ten years and I have 
two $2,000 20-payment life policies running 
about three to four years old. The total 
cost in carrying this insurance is approx- 
imately $200 a year which in my estimation 
is quite a sum for insurance. 

At the present time I am single and 30 
years of age with no direct obligations. 
However, I am looking forward to the 
time where I will have to assume family 
ties so that it would be necessary for me 
to carry considerable more in insurance. 

One of the men in my office has just 
spoken to me with regard to changing the 
forms of the policies that I have. He 
suggests that instead of the present pol- 
icies—which I have enumerated above—to 
get a cash surrender value on the above 
and in its stead to purchase a policy from 
the “X” Insurance Company under a plan 
called the Modified Life Policy. 

Under this plan-a policy, say for $15,000, 
for the first five years the premium would 
be $202.80. He further states that if at 
the end of five years I am in good health 





I can cancel this policy and once again 
take an examination for the same kind of 
insurance so that it would. not cost very 
much more, 

_ However, if | do not choose to cancel 
this policy at the end of five years but 
continue the payment of the original pol- 
icy, instead of paying $202.80 I will have 
to pay double or $405.60. 

I presume that you know the good and 
bad points of this form of insurance and 
inasmuch as I am somewhat in the dark as 
to the most logical step to take, I am seek- 
ing your counsel and advice. —E. K. ; 

I am much interested in your letter 
and have no hesitation in advising that 
you keep your 20-year endowment and 
20-payment life policies in force, and 
that you refrain from taking the coun- 
sel of the agent of another company 
who advises you to the contrary. I 
am of course assuming that your pres- 
ent policies are carried in good “old 
line” life companies. 

Figure it out for yourself: Your en- 
dowment insurance for $1,000 is a 
“thrift” policy, building up a savings 
fund for yourself, which wil now 
mature in 10 years’ time. In the 
event of your prior death it pro- 
tects a beneficiary. You have already 
accumlated from year to year valu- 


sable cash, loan and surrender values 


under this endowment. The two 20- 
payment life policies will be free from 
premium cost before you attain age 50 
—and thus under all these policies you 
will only be paying premiums over that 
span of life when your income will 
normally be on the increase. 

The agent of the other company 
suggests that you drop this protection, 
take insurance at your attained age of 
30 years, under a policy which for the 
first five years it is in force is prac- 
tically on the term plan, building up 
no appreciable values beyond the face 
value payable to tne beneficiary on the 
death of the insured. If this policy 
in turn were cancelled at the end of 
the fifth year and another taken, the 
premium would be for the advanced 
age. Otherwise you pay double the 
amount of the initial premium to place 
the coverage on a permanent form. 
This insurance in the company you 
name is non-participating. The poli- 
cies you now carry are apparently in a . 


275 











participating company, with an annual 
dividend distribution which decreases 
the cost of the insurance. 

The modified life plan is all right for 
a young man who needs the largest 
amount of immediate protection he can 
afford to buy. I do not gather from 
your letter that you are in this posi- 
tion. Unless in very exceptional cir- 
cumstances, we believe in permanent 
coverage at fixed rates. 

You should increase your present 
coverage now that you are to marry, 
and in such circumstances we would 
suggest that you consider additional 
life insurance on the 30-payment life 
plan, under which premiums would be 
all paid up in your 60th year. 


Two Kinds of Annuities 


Insurance Editor: 

I am 38 years old. Will you kindly 
give me all the information possible in 
2 art +f annuity life insurance policy? 


Annuities on which income pay- 
ments commence at once (monthly, 
quarterly, semi-annually, or annually) 
after payment of a lump sum purchase 
price are designed more particularly 
for men and women who have attained 
three score years. The return in in- 
come is not particularly attractive on 
these so-called “immediate annuities” 
at the younger ages. Nevertheless, if 
a man now age 38 years were to pur- 
chase an immediate annuity he would 
obtain an approximate annual income 
of about $60 for each $1,000 of pur- 
chase price—the first annual install- 


ment payable one year after payment 
of purchase price and annual income 
continuing throughout the remainder 
of his life, ceasing with the last pay- 
ment preceding his decease. 

A deferred annuity would doubtless 
answer your needs, and is perhaps 
what you are seeking. It assures at a 
modest annual outlay in premiums an 
income later on in life—say at age 55, 
60, 65, or later. These deferred annui- 
ties are issued without return of premi- 
ums in case of the purchaser's death 
before the annuity income becomes 
payable, or with return to his estate of 
all premiums paid in event of death 
occurring before the pension age. The 
detail of these “deferred annuities with 
return” is somewhat lengthy to take 
up in a letter; moreover companies 
issuing these contrats vary somewhat 
in the provisions. 





Policy Loan Falls Due 


Insurance Editor: 

Some time ago ! negotiated a loan on 
both my own and wife’s insurance policies 
to the full amount of their loan value, for 
the purpose of paying for stock im a com- 
pany prominent m this city. My policy 
is a 20-payment life and my wife's is a 
20-year , on which we have 
been paying premiums for ten years. 

Very shortly both the interest on the 
loan and the premium on the policies will 
become due and unfortunately, we are not 
in a position to pay off the loan at this 
time. 

Recently I received some information 
from a foreign insurance company quoting 
much lower rates for the same type pol- 
icies which we are now carrying and we 
can be greatly relieved if we cancel our 


ais 
oe 





old policies and take out new ones at the 
lower rates. This would prevent us from 
selling our stock, What ts your advice? 
Shall we sell the stock and keep oy 
present policies or shall we “er the stock 


and take out new policies?—J. A. E. 


You have omitted to state the 
amount of your life insurance policies, 
the companies in which they are now 
carried; the name of the “foreign com- 
pany” to which you have tentative 
thoughts of switching your insurance 
coverage; your own age, and that of 
your wife. These are items which are 
of importance in considering the ques- 
tion you submit. 

Life insurance should be looked upon 
by the insured as a protection for de- 
pendents and the means of building up 
a thrift fund for the future; and we do 
not advocate borrowing on its loan 
value for the purpose to which you 
refer. You will remember that with 
the payment of the first premium on 
your life insurance policy, you set up 
an estate for the full amount of its face 
value in event of your death. Your 
wife’s endowment policy is a thrift 
fund with a guaranteed value at its 
maturity date, and you cannot, either 
of you, sacrifice these policies on your 
lives, without disadvantage to your: 
selves. You understand of course that 
in taking out new insurance now you 
are subject to the premium rates ap- 
plicable to the present ages—10 years 
older than when your present policies 
were issued. 

You should build up a separate sav- 
ings fund for these investments along 
other lines, and keep your life insur- 
ance intact for the protection of your 
dependent. 


The Prospector Who Found 
Real Gold at Home 


Being an Object Lesson for Contemporary Investors Who Do Not Realize 
How Much Their “Lazy Dollars” Are Costing Them—Some Comparisons 
of Income in Various Mediums Over a Period of Thirty-six Years 


man, in his “Acres of Diamonds” lecture, who after 
a lifetime spent in fruitless search for riches, returned 
to his home and there uncovered the richest diamond mine 


TS famous lecturer, Dr. Russell Conwell, tells of a 


on earth. 


Now, read the story on the opposite page which was 
cafried in press despatches a few months ago. 
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By James CaLHOUN 


Search for a gold mine lured Jensen into one of the 
waste places of earth. As in Dr. Conwell’s story, the irony 
of the situation is that Jensen, unknown to himself, had the 
gold mine all these years in his $450. That little nest egg 


contained amazing fortune building possibilities, compa 


with which efforts to dig virgin wealth from Mother Ea 
often cannot be compared. 
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Let us consider some of the oppor- 
tunities which presented themselves 
to Jensen on that December day 36 
years ago. As it happened, the 
prospector in 1893 selected a sav- 
ings bank deposit—one of the sev- 
eral investment mediums recom- 
mended by the Building Your Fu- 
ture Income Department—and is 
well over $1,500 “ahead of the 
game” today by doing so. Had he 
permitted his dollars to remain ab- 
solutely idle, he would have only 
his original $450—and that worth 
considerably less in real purchasing 
power than it was 36 years ago. 
As it was, he chose one of the 
lowest income producing investment 
mediums. His dollars were safe but 
they were not very enterprising. 
Compared with some of the other 
recommended methods, available to- 
day and available also in 1893, his 
dollars might be said, in fact, to 
have been somewhat lazy dollars. 
It is interesting to figure out the 
comparisons between these various 


At the time Jensen “pulled stakes’ 
there were two mutual building and loan associations in 
Denver. The building and loan association while being one 
of the worthiest of, all movements for promoting thrift is, 
anomalously, one of the least patronized methods for get- 
In Denver today 120,000 people have 3!4% 
savings accounts in banks as contrasted to less than 12,000 
who have 5, 6 and 7% savings accounts in building and 


ting ahead. 


loan associations. In the United 


§8 million bank savers to about 11 million building and 


loan savers. 


Had Mr. Jensen put his $450 in either of these two asso- 
ciations at 6%, compounded annually (the¥ were really pay- 
ing more at that time) he could look at an entry of $3,830 


in his pass book today, while 


* and went to Seattle, 





investment mediums. 


States the ratio is 


Mr. Jensen made his 





Had Mr. Jensen adopted this form 
of investment at 8% compounded 
semi-annually, his $450 would be 
$8,023 today and, ten years hence 
—$18,318. Lazy dollars. They 
now have cost Mr. Jensen $6,046 in 
capital, and ten years hence $15,226. 

But more surprising still! Sup- 
pose Mr. Jensen had gone out and 
earned another $50 to go with his 
orphaned $450? 

This amount—$500—would have 
purchased four shares in the Stand- 
ard Oil trust in 1893. He could 
have deposited his stock in a bank, 
made arrangements for cashing divi- 
dends and taking-up rights, and 
then gone off to Alaska with an 
easy conscience. 

Upon his return to Seattle last 
September, Mr. Jensen would have 
found that, instead of owning four 
shares in Standard Oil (New 
Jersey), he owned many shares in 
many companies (the trust was dis- 
solved while Jensen was in Alaska 


and the stock of subsidiaries distributed among the trust 
shareholders). And these shares would have had an aggre- 
gate market value at that time of approximately $14,362. 

The dividends accumulating in the bank these 36 years 
would have amounted to $11,898, from which $1,338 
would have been withdrawn for the purchase of rights 
leaving a balance to his account of $10,560. 
stance, the $500 capital fund of Jensen would have become 
$24,922, or the equivalent of investing $500 at 12% com- 
pound interest for 36 years. 

Nor were profitable investments for dollars lacking when 


In this in- 


first investment. The industries of 


the nation, at that time, were. actually crying for capital 
funds. Within Mr. Jensen’s lifetime the Steel Corporation 
grew to dominance, General Motors had its birth and 


growth, the electrical industry 





emerged from obscurity, the 





ten years hence the figure 
$6,859 would meet his admir- 
ing gaze. Lazy dollars! The 
extra 1, 2 or 3% the building 
and loan association pays on 
monthly savings should be a 
vital consideration for the 
man who is struggling to get 
ahead. 

In 1893, conservative first 
mortgage real estate loans 
were returning 8% in Denver 
and Seattle. Even to this day, 
8% can be earned on such in- 
struments in some parts of the 
United States. 

Suppose Mr. Jensen had put 
his $450 in such an instru- 
ment and compounded the 
yield at a like rate? Reinvest- 
ing small sums at 8%, or 6 or 
7%, is a difficult task. But 

again the building and 
loan association affords a me- 
dium. Lump sums of $25 peri- 
odically or monthly amounts 
of $2.50 can be compounded 
in these institutions at 6 and 








News Despatch—Jensen Returns 


Seattle, Sept. 30—In 1893, E. E. Jensen 
came to Seattle from Denver, and on December 
26 deposited his worldly wealth in a local bank. 


In 1898, when sourdoughs were leaving 
Seattle by the hundreds for Alaska, Jensen 
joined them. Thursday he returned to Seattle 
for the first time. 


He pushed a pass book through the window. 


of the bank. There had been one deposit— 
$450 on December 26, 1893. 


“Post her up,” he said. The pass book was 
brought down to date and returned to Jensen. 
He — it. His eyes bulged out. His $450 
had become $1,977.10. The extra $1,527.10 
represented compound interest at 4 per cent. 


“Let her ride,” said Jensen. “That's a damn 
good investment. I’m going East, then back to 
Alaska. See you again in ten years.” 


When Jensen returns ten years hence, he will 
have $3,092.58 to his credit in the bank. 


Bell Telephone System spread 
across the nation and America 
became the banking spot of 
the world. 

Had Mr. Jensen put his 
small savings in any one of 
these fields, he would have 
reaped a modest fortune. But 
Mr. Jensen was off searching 
for gold in Alaska. 

Lazy dollars! They are 
costing thousands that free- 
dom from money worries 
which every man has a right 
to expect in his old age. Nor 
are profitable jobs for dollars 
lacking today, but are as 
plentiful as they were the day 
Mr. Jensen banked his $450. 

Building and loan associa- 
tion shares, mortgages, bonds 
and convertible bonds offer 
safe and profitable employ- 
ment for funds, while those in 
a position to take a small 
chance with a portion of their 
surplus still have opportunities 
in common stocks. 











7%, and even 8%. 
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A Young Man’s Plan for 


Financial Independence 


This Goal is Attained Through a Care- 
fully Planned Estate of Investment Stocks 


By H. E. Jesseru 


to nearly every man who is endeavoring to attain it. 

In view of this difference of opinion in the goal to 
be reached, the present position of the one seeking to reach 
it, and the means used to get there, I will outline my idea 
as follows: 


JA te seasiy Independence has a different meaning 


Ist. Define my idea of Financial Independence, or the 
approximate object I seek to accomplish. 

2nd. Explain my position in life, or the tools I have to 
work with in reaching this goal set. 

3rd. Outline and explain the plan used to achieve the 
the desired result. 


It és certain that no great object can be accomplished 
witHout a clear conception of the exact result desired. So 
the first thing to do is to explain what I think of as a satis- 
factory estate. I have no ambition to attain to great wealth, 
nor to accumulate property and securities merely for the 
power they bring. I rather want for my family and my- 
self the things that make life worth while as we go along. 
These include a constantly improving standard of living, 
travel, opportunity for study, education for children, in- 
surance against a dependent old age or disability. 

If I am able to attain a modicum of these things, and 
perhaps leave a modest estate for my heirs, I will feel that 
my estate building program has been a success. Indeed, 
what more could any average young man ask? I do not 
feel that it is necessary to aim at a definite sum to attain 
at a set time. This makes money making too much of a 
task and a burden to suit me. I would rather do my best, 
enjoy life reasonably as I go along, and accumulate all that 
is possible through the plan explained below. 

I am a young man of 28, family of three, salary approxi- 
mately $5,000 a year. Have been working for a large cor- 
poration for some years, and am fairly well established 
with it as a salesman. Sal- 
ary increases will come 
steadily with my increased 
ability to earn them. My 
familyand home have all the 
usual conveniences and luxu- 
ries, of the more substantial 
variety. I do not believe in 
being miserly in these 
things, since I regard life 
as too short to be without 
reasonable pleasures ialong 
the way. However, both 
myself and my wife are ex- 
tremely op to extrava- 
gant spending in small or 
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wasteful things. This will be proved by the following out- 
line of what we are able to do with my modest income. 
We do not expect to own real estate, due to my work re- 
quiring frequent transfer for promotion. These are the 
conditions under which my estate building must be carried 
on, as far ahead as I can see for the present. 

My plan outlined below is necessarily young in years 
and experience. However, it is proving its merit yearly 
and I am constantly looking for ways to improve it in the 
light of riper experience. These are some of the rules to 
follow: 


1. Save a definite amount each month out of salary. 
This is of course elementary. We deposit fifty dol- 
lars each month in a strong savings bank. It pays 
five per cent semi-annually and allows withdrawals. 
We make this deposit from our regular’ checking 
account in another bank before any other checks are 
written, and get along on what is left. We main- 
tain a sufficient balance in this account to meet 
emergencies, such as sickness, etc. 

As opportunities develop, we withdraw from this 
savings account to buy well selected and diversified 
common stocks, in accord with rules outlined later. 
Interest on this account and dividends from stocks are 
re-deposited to savings account. 

Maintain a separate account for insurance payments, 
depositing monthly the average amount necessary to 
meet the total premiums payable during the year. 
This provides funds for premiums without disturbing 
savings or other plans. 

Carry a complete line of insurance, in the maximum 
amount consistent with increasing income. 


A. On my own life ($10,000) at present. This is 
also elementary to success in providing for my 
family. This insurance has 

been purchased at different 

times as I could afford it, 

in four different mutual 

old line companies. It is 

in ordinary life and 20 

payment life policies. I 

intend to keep on increas: 

ing this insurance as rapidly 

as my income will permit, 

about a third of the amount 

spent for insurance in 

creases as I can save for 

larger. deposits. ta._ savings 

account. All the policies 

carry double indemnity 
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clauses and sickness and disability clauses. 
Policy on small son’s life. This is sufficient to 
educate him well and matures in time for that 
object, in case my other plans miscarry badly. 
Accident and sickness insurance. This is sufh- 
cient to provide a living income in case my in- 
come stops due to sickness or accident. My com- 
_ has liberal provisions for help in this event, 
also. 


I realize that my decision to buy only common stocks is 
a radical departure from accepted investment standards for 
a young man. They seem to fit in my plan better than 
other securities, and I think they are no more of a specula- 
tion over a period of years, if properly selected and pur- 
chased. My reasons for this are as follows: 


1. 





I am not now interested in a fixed income, except 
incidentally as a means of increasing my principal. 
My salary is adequate to meet living demands, and 
if it fails, my insurance provisions will come to the 
rescue. My aim is to secure principal appreciation 
over a period of twenty to thirty years. 

In a well selected and diversified list of common 
stocks, the inevitable occasional loss will be more than 
offset by gains, and by the chance of striking a 
bonanza. 

I am certain that representative American companies 
in essential industries will forge ahead from year to 
year. I am willing to gamble my chance for success 
on my belief in the future progress of the country. 
Common stocks, well diversified, will more truly re- 
flect this progress than any other form of security. 
Losses do occur in bonds and preferred stocks. While 
individual losses are not so frequent, neither is the 
chance so great to offset poor purchases by extraordi- 


a 





narily good ones. Serious losses can occur in bonds, 
as witness the change in the purchasing value of the 
dollar. Many figures could be gathered to prove 
this, as has been done by various financial writers. 
The whole business of life and investment in particu- 
lar is based on the assumption of risk anyway. Safety 
is relative, and if care is used in buying, the risk can 
be made commensurate with the chance for gain. I 
do not wish to eliminate all risk, for then all chance 
for above savings bank interest is also surely elimi- 
nated. Risks must be spread and limited all ways 
possible, and the rewards reasonably expected made 
to conform to them. 


These rules for selecting stocks are my own in this form. 
Of course, they are the result of some original experience, 
mixed with reading the experience of experts. While I do 
not claim the set is all inclusive or fool-proof, I do think 
for my purposes they provide a general safeguard and use- 
ful measure. I am also constantly looking for better methods 
than these, and for ways of improving their operation: 


1. I prefer securities listed on the New York Stock 
Exchange. This is a purely personal view, but I 
considered it a very definite safeguard. As every 
essential industry in the country is represented there, 
by the leaders in each industry, there is ample oppor- 
tunity among these listings. 

2. The company must be a leader in an essential indus- 
try with definite prospects of progressing with the 
country. 

3. A commercial bank of high standing must be willing 
to lend up to fifty per cent of the purchase price of 
the stock. Otherwise, it is apt to be priced too high. 
Then purchase had better be postponed until a more 

(Please turn to page 312) 























For Saving 


, 1. SAVINGS BANK. A convenient de- 
pository for the accumulation of regular 
or intermittent savings at compound inter- 
est. Funds are always available for em- 
ployment in other mediums. 


2. BUILDING & LOAN AND GUARAN- 
TEED MORTGAGES are conservative in- 
vestments secured by real estate mortgage. 
Building & loan shares, essentially a mort- 
gage investment are purchasable in 
monthly installments. Guaranteed mort- 
gages are obtainable in large or small 
denominations. Both mediums must be 
selected on their individual merits and the 
reputation of the association or company. 


3. ENDOWMENT INSURANCE is a means 
of securing insurance protection and at the 
same time accumulating savings. Also 
possesses merit of regularity in savings but 
in view of small return, should occupy a 
minor role in the accumulating program. 





able for the employmrent of sums accumulated 





BbYFl RECOMMENDS— 





The BYFI Recommendation Table is intended primarily to serve as a constant guide to inexperienced investors through 
the early stages of their income building program. On the left the advantages of each of three principal mediums 
for accumulating regular savings are outlined. On the right, a progressive tabulation of investment securities suit- 
through savings is presented. These issues, if purchased in the order 
listed, are intended for a permanent investment, and as such, will perce 4 provide a sound backing of income pro-, 
ducing securities, affording safety of principal, fair return, and offering 






For Investment 


Recent Yield 





Security Price % 

1. Illinois Central 

40-Year 4%s, 1966...... 100 4.7 
2. Public Service Elec. & Gas 

Ist & Ref. 5s, 1965...... 103 4.8 
3. Standard Oil of N. Y. 

deb. 4%s, 1951 ........ 97 4.6 
4. Western Pacific ......... 

Bet -Be, BOGS -<. 0c csc cece 96 5.3 
5. Youngstown Sheet & Tube 

ist SF. “A” Ss, 1978.... 102 4.8 
6. New York Steam 

fet, “A” Ge, 1947......... 107 5.3 
7. Chesapeake Corp. 

Conv. Coll. 5s, 1947..... 100 5.0 
8. Associated Dry Goods 

eR. eS ae 93 6.5 
9. Hudson & Manhattan 

Conv. 6% PR, .......-. 81 6.2 
10. Southern Pacific 

Common 66 oc ci ccs c's 120 4.9 







e protection of diversity. 
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Business Marks Time 


Production and Consumption Well Aligned— 
Inventories Healthy—Price Weakness Apparent 











STEEL 











Earnings to Be Lower 


steel industry is on a relatively 

high plane—that is, ingot output 
at this season has been surpassed only 
by the phenomenal activity of 1929 
and closely approached only in two 
other years, 1923 and 1928. The price 
situation, however, is far from satis- 
factory. A considerable percentage of 
the tremendous plant capacity that 
turned out over 54,000,000 tons of the 
white metal last year has been idle for 
the past nine months, burdening steel 
companies with heavy outlays for non- 
productive maintenance, and producers 
have been active in bidding against 
each other for whatever business ma- 
terialized in order to keep their plants 


(Please turn to page 312) 


YROM a production viewpoint, the 








COMMODITIES* 
(See footnote for Grades and 
Units of Measure) 


Steel (1) 

Pig Iron (2).... 
Copper (3) 
Petroleum (4)... 
Coal (5) 

Cotton (6) 
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Wheat (7) 


Steers (10) .... 
Coffee (11) .... 


RRR 


nm 
SSSSesrssrs: 


SeSeRSESESE 


a 
oo 
a 


Rubber (12) ... 
Wool (13) 

Tobacco (14) ... 
Sugar (15) .... 
Sugar (16) .... 
Paper (17) .... 
Lumber (18) ... 


*June 3, 1930. 


(1) Billets, rerolling, $ per ton; (2) 
Basic Valley, $ per ton; (3) Electrolytic, 
ec. per Ib.; (4) Mid-Continent, 36°, $ per 
bbl.; (6) Pittsburgh, steam mine run, $ 
per ton; (6) Spot, New York, c. per pound; 
(7) No. 2 red, New York, $ per bushel; 
(8) No, 2 Yellow, New York, $ per bushel; 
(9) Light, Chicago, oc. per pound; (10) Top, 
Heavies, Chicago, 100 Ibs.; (11) Rio, No. 
7, spot, o. per Ib.; (12) First Latex Crepe, 
co, per 1b.; (18) Oho, Delaine, unwashed, 
c. per Ib.; (14) Medium, Burley, Ken- 
tucky, «. per lb.; (15) Raw Cubas, 96° 
Fall Duty, c. per lb.; (16) Refined, o. per 
Ib.; (17) Newsprint per carload roll, c, pe 
Ib.; (18) Yellow pine boards, f. o b. $ 
per M. 
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THE TREND IN MAJOR INDUSTRIES 


STEEL—Production continues slight seasonal decline and now averages 
around 72% of current capacity. However, volume for the season 
has been bettered only in exceptional year of 1929. Further cuts 
in the price structure are not openly quotable; but extensive shading 
will be adversely reflected in net profits for the quarter. 


METALS—While copper buying for domestic account is dull, orders 
for export are satisfactorily heavy and quotations on the London 
Standard market have risen in response to better demand and to 
rumors of an impending rise in American prices. If consumption 
continues improvement and output remains curtailed, producers 
should be able to regain some of lost ground in next few months. 


PETROLEUM—Recent price cuts on the Pacific Coast have apparently 
been successful in forcing production down. Crude output 1s 
declining, stocks of gasoline have been substantially decreased. 
With prices for refined products holding firm and with gasoline 
consumption on the increase, gains in earnings are to be expected. 


UTILITIES—Rapidly growing use of electricity for domestic purposes 
is offsetting retarding effects of depressed industrial activity. Out- 
put of electricity in first quarter is estimated to be 4.2% higher 
than in 1929 and company revenues are said to have increased over 
5% in the same period. Continued gains are in prospect. 


RETAIL TRADE—Influenced by a late Easter, department store sales 
during April increased 6% over same month last year, according 
to Federal Reserve Board. In the first four months, volume was 
off 4% from a year ago. However, Summer slackness is setting in 
and, in some sections, sales of seasonal merchandise have been 
depressed by inclement weather. 


AUTOMOBILES—While lower prices and volume point to materially 
reduced profits for the near term, sales and production are well 
aligned and the used car situation is clearing up. If present trends 
continue, manufacturers shéuld be in a position to improve earnings 
by Fall. New models should stimulate Summer business. 


PAPER—Newsprint production is holding well through the current 
depression. In the first four months, output averaged 0.6% below 
a year ago and in April mill rates were 75.8% of capacity as against 
72.2% in March. Increases in consumption are expected later in 
the year with the pick up in general business; but an advance in 
prevailing inadequate prices is not yet in sight. 

FOOD PRODUCTS—The ebb and flow of business have little effect 
on the amount of food consumed. During the first quarter, prin 
cipal food companies reported average profits 4% higher than in 
the same period of 1929. Economies of extensive mergers and 
broadening markets afforded by growing distributive facilities prom- 
ise somewhat larger nets for the near future. 

SUMMARY—On the whole, production and consumption seem to be 
well balanced. While there is little prospect of a decided upturn 
in business before Fall, neither has there been much in the nature 
of a Spring bulge to be shaved off by a Summer recession. 
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Business Indexes 


Common Stock Price Index 
(1925 Closing Prices—100) 


1° 30 Indexes 
(428 Issues) 
SEEN 





1929 Indexes 
Number of (879 Issues) 
Issues in Group J A — 

Group Hi Low May 24 May 31 81 Close High Low 
109.0 125.0 126.6 109.0 -1 105.6 
124.3 .8 129.0 129.0 169.5 120.8 


Aezizaltarcl Snabaate oo 2 $58.4 258.0 6 237.1 
Aircraft (1927 Cl.—100) a .0 121.9 86.0 78.0 
Amusement si .1 281.0 129.6 0 121.5 
Automobile aes 84. 97.4 84.2 82.9 
Automobiles .. 64.2 - 62.1 
43.4 ‘ 89.8 
189.9 A 177.0 
219.4 205.0 
171.9 157.1 
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Sugar 
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(An unweighted Index of weekly closing prices specially designed for investors. The 1930 
index includes 428 issues, distributed among 42 leading industries, and covers about 90% 
of the total transactions in all Common Stocks listed on the New York Stock Exchange. It 
is compensated for stock dividends, rights and assessments and reflects all important price 
movements with a high degree of accuracy. Our methods of making annual revisions in the 
list of stocks included renders it possible to keep the Index abreast with evolutionary changes 
in the market, without impairing its continuity or introducing cumulative inaccuracies). 
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your personal problems. 





The Personal Service Department enables you 
to adapt THE MAGAZINE OF. WALL STREET to 
If you are a yearly 
subscriber, you are entitled to receive FREE OF 
CHARGE a reasonable number of PERSONAL 
REPLIES BY MAIL OR WIRE on any security 
in which you may be interested. The inquiries 
presented in each issue are only a few of the 
: thousands currently received and replied to. The 


‘SERVICE:SECTION: [S= 


ANSWERS TO INQUIRIES 





SUBSCRIBERS—ATTENTION 


tion. 


be answered. 


use of this personal inquiry service in conjunc- 
tion with your subscription to the Magazine 
should help you to get hundreds or thousands 
of dollars of value from your $7.50 subscrip- 


Inquiries cannot be received or answered by 
telephone nor can personal interviews be granted. 
Inquiries from non-subscribers of course will not 
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WESTINGHOUSE ELECTRIC. © 
MANUFACTURING CO. 


Thanks to the advice in your March 8th 
issue I held on to 25 shares of Westing- 
house Electric common and had a selling 
order executed at 200 in April, taking a 
profit of 20 points on each share. Now I 
am thinking of buying this stock back 
around current levels in view of recurring 
reports that a split-up may take place in 
the near future. I would appreciate your 
recommendation, however, for I certainly 
wong _ by it—W. F. L., Glouces- 
ter, N, J. 


Westinghouse Electric & Manufac- 
turing Co. is engaged in the manufac: 
ture and distribution of practically 
every form of electrical appliance and 
equipment, from domestic appliances, 
such as flatirons, coffee perculators, 
etc., to large generators for power 
systems, electric locomotives, etc. The 
company is continually broadening its 
international scope by the addition of 
important agencies, and in view of the 
constant extension of its research de- 
partment, operations may reasonably 
be expected to expand in the future, as 
has been the case in past years. More- 
over, sales organization in the United 
States is being enlarged through the 
acquisition of independent distributing 
forces. At the beginning of 1930, the 
company withdrew from the manufac- 
turing branch of the radio industry, 
transferring such activities to R. C. A.- 
Victor and R. C. A. Radiotron, 
(manufacturing subsidiaries of Radio 
Corp. of America) in consideration of 
a stock interest in those companies. 
Partly due to this fact, earnings for 
the initial quarter of 1930 declined 
19.3% from those reported for the 
corresponding period of 1929, net in- 
come being equivalent to $1.70 per 





having our readers deal through 


1. Be Brief. 


Write name and address plainly. 





Are You Sure of Your Broker? 


We invite correspondence from readers desirous of ascertaining 
the status of brokers with whom they intend to do business. We 
make no charge for this service, as we recognize the importance of 


Subscribers wishing to avail themselves of the privileges of the Personal 
Service Department should be guided by the following: 


2. Confine requests for an opinion to THREE SECURITIES ONLY. 
3. Special rates upon request to those requiring additional service. 
4. 


reliable firms. 











share for the later period, against $2.11 
a common share a year ago. Although 
it is likely that net income during 1930 
will not equal that of $10.15 per share 
reported for 1929, increasing demand 
for the company’s products from the 
electric light and power industry and 
railroads, should eventually offset the 
temporary loss in revenues incurred by 
the elimination of radio business from 
direct returns. Moreover, the new re- 
frigerator, recently introduced, should 
prove a source of increasing profits in 
years to come. Financial position of 
the company at the close of 1929 was 
entirely satisfactory, current assets 
equalling more than six times current 
liabilities. Furthermore surplus was 
increased by approximately $30,000,000 
to $96,818,935, thus creating the pos- 
sibility of an extra disbursement to 
stockholders either in cash or stock. A 
stock split-up, however, is likely to 
await some plan of adjustment, 
whereby the issue of $3,988,700 of $50 
preferred stock may be eliminated. Al- 
though its shares are not undervalued 
at present levels, the promising longer 


term outlook and strong position of the 
company, justify investment commit: 
ments on market reactions. 


STERLING SECURITIES CORP. 


It looks to me as if Sterling Securities 
will remain in the doldrums for several 
more months. What is your opinion? I 
have 50 shares of the A stock at 32 and 25 
shares of the convertible preferred at 51. 
Shall I continue to hold or put the money 
into another stock with a view to making 
up my loss in less time?—S. L. C., Dat 
ville, Va, 


The Sterling Securities Corp. is what 
is popularly known as an investment 
trust of the general management type, 
having broad charter powers permit: 
ting it to acquire, hold or dispose of 
stocks and securities of other corpora 
tions. The liberal nature of the 
charter provisions make it possible for 
the management to use wide discretion 
in handling the company’s capital funds 
although not entirely without 1 
strictive measures designed to protect 

(Please turn to page 296) 
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‘Dont listen,” says Habit. 
Our out-of date methods are good enough! 


OW unnoticed is Habit in our daily business 
lives! Yet what a powerful force — what 
a foe to progress if given half a chance. 


“No!” is always on the lips of Habit. “No”, he 
whispers when the newer method, the better method, 
the more economical method is suggested. 


Anything that is different from old-time methods 
Habit is against! 

In many concerns today Habit is dictating that busi- 
ness forms and communications be handled by out- 
of-date methods. Time is thereby wasted, mistakes 
are sprinkled liberally, sales opportunities go un- 


premium notices, state- 
ments, stock records, fac- 
tory schedule forms, gas 
and electric bills, ship- 
ping tags, collection 
forms, route sheets, pay- 
roll and dividend checks, 


time tickets, letters, en- 


velopes, post cards, etc. 


The Addressograph rep- 
resentative will be glad 
to give you full informa- 


Electric and automatic 
Addressographs operate 
at speeds from 2,000 to 
12,000 impressions per 
hour. Electric machines 
$295 to $785 — auto- 
matic machines $595 to 
$12,750, f.0. b. Chicago. 








heeded, profits are absorbed. 

Thousands and thousands of concerns are discarding 
the ways of Habit and adopting modern. Addresso- 
graph methods. Count- 
less forms are handled in 
a fraction of the time 
formerly required —tele- 
phone bills, insurance 


tion without obligation. 


Sales and service agencies in the principal cities of the world. 


ADDRESSOGRAPH COMPANY 
General Offices: 901 W. Van Buren Street, Cuicaco, U. S. A, 


Canadian General Offices: Addressograph Co., Ltd., 30 Front Street, W., 
Toronto, Ontario. 


European General Offices: Addressograph Ltd., London, England. 
Factories: Chicago, Toronto, London, Berlin. 


Va elelgarstclefeseciolar 
aa, 


Copyright 1930 Addressograph Co. - 











Class 5200 Dupligraph 
produces 500 personal- 
ized letters per hour with 
mame and address, salu- 
tation, body of letter 
and date. Price $275 to 
$350, other duplicating 
machines $57.50 to 
$2,025, f. 0. b. Chicago. 
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Aluminum Co. 








of the company’s policies; and with the 
far-sighted expansion program which 
has been laid out, nae the aluminum 
industry still in the first stages of de- 
velopment, the future ap to hold 
exceptional possibilities for those in- 
vestors who will purchase the common 
stock and hold for future price appre- 
ciation. 

The stock sells today more on the 
basis of its scarcity value, its unques- 
tioned leadership in the industry and 
its able management than it does on 
the basis of mere earnings. However, 
earnings on the common stock have 
increased from $3.28 per share in 1927 
to $11.18 in 1929. No dividends are 
paid, as the extensive power projects 
are largely financed without outside 
assistance. As a matter of fact, the 
plowing back of earnings into the prop- 
erty is reflected in an annual price ap- 
preciation in the common stock which 
exceeds any reasonable dividend that 
the management might elect to. pay. 
No investor who purchased this high 
grade issue in the past, and held over 
a reasonable period of time, has ever 
had cause for regret. At the present 
time, in common with other high qual- 
ity issues, Aluminum Co. common is 
selling at a relatively low level, and 
affords an excellent opportunity to buy 
into the company for material price 
appreciation as soon as the general 
market averages resume their upward 
course. During 1929, Aluminum Co. 
common sold up as high as 53914; it 
is currently quoted around 300. 


=e 
~the 





Safeway Stores 





DOLLARS 











1929 1930 





XPANSION at a rapid rate has 
marked the last four years’ rec- 
ord of Safeway Stores, and yet 

this tremendous increase has been ac- 
complished without undermining the 
strong financial condition of the com- 
pany. _The number of stores o 

increased from 309 in 1923 to 766 in 


1926; and then followed the. phenom-- 


enal expansion to 2,020 in 1928 and to 


2,660- at the beginning of 1930. Of 
this huge number, 1,336 stores also 
contained meat markets. An amount 
totaling nearly $13,500,000 was in- 
vested in the property during 1929 
alone, resulting in the acquisition or 
opening of 2 creameries, 29 warehouses 
and 7 bakeries. 

Safeway Stores had not invaded the 
East until during the recent past with 
the opening of stores in Maryland, 
Virginia and the District of Columbia. 
The main territory of this company’s 
operations is in the Southwest, the 
Pacific Coast states and the Rocky 
Mountain area; but recently stores 
have been opened also in the Province 
of Saskatchewan, Canada, and in Hon- 
olulu, Hawaii. The entire expansion 
program has been accomplished, with 
very few exceptions, through the issu- 
ance of common stock in exchange for 
shares of the subsidiary companies ac- 
quired. 

Sales for the first four months of 
1930, so far reported, totaled $73,280,- 
372 compared with $64,545,139 dur- 
ing the corresponding period of last 
year, a gain of 13.53%; but offsetting 
this sales expansion was a drop in net 
profits from $1,400,000 during the first 
quarter of 1929 to $1,000,000 during 
the opening three months of this year. 
Officials of the company advise that 
while there was a substantial increase 
in advertising expenses during this pe- 
riod, yet current operations were on a 
more efhcient and economical basis 
than a year ago. The decrease in net 
earnings in the face of a very satisfac- 
tory gain in sales is attributable almost 
wholly to the severe decline in com- 
modity prices which has occurred dur- 
ing the first quarter of 1930, and means 
that Safeway Stores has already writ- 
ten off the entire depreciation during 
the first quarter, carrying no burden 
over to succeeding quarters. 

The balance sheet at the beginning 
of 1930 showed current assets of $30,- 
011,000 including $5,600,000 in cash. 
This was more than 3.4 times current 
liabilities of $8,655,000. Inventories 
of $22,294,000 made up around 74% 
of the total of current assets. 

Safeway Stores has no funded debt; 
and there are only 45,984 shares of 7% 
preferred and 59,150 shares of 6% 
preferred ahead of the 649,847 shares 
of no par common. 

During 1930 the company proposes 
to continue aggressively its expansion 
campaign, taking over additional stores 
and chains when a searching analysis 
of conditions reveals that the acquisi- 
tion would fit advantageously into the 
present Safeway structure and prove 
profitable. About a year's operation 
has been the minimum necessary in the 
past to “season” a new acquisition, be- 
fore any appreciable return on the 
original investment is received. Natu- 











rally the burden of the very aggressive 
expansion policy instituted during 
1929 had to be carried by the previ- 
ously established units. This will re- 
sult, however, in a substantial addi- 
tion to earnings during 1930. Safe- 
way is at present initiating a drive on 
increased sales per store and on de- 
creased expenses, which is also likely 
to make itself felt rather definitely in 
increased earnings during the coming 
months. 

Selling at present around 99 and 
paying $5, the return is over 5%, 
which is particularly attractive for a 
leading issue in the chain store field. 
Moreover, sales reports from the west- 
ern areas where Safeway’s main busi- 
ness is done, are relatively better than 
in the industrial areas of the East. The 
outlook for the balance of 1930 and 
for the long pull is distinctly bright, 
and purchases of the common stock at 
the present level appear to have good 
profit possibilities. 








How to Invest $50,000—In 
Bonds —In Preferred and 
Common Stocks 
(Continued from page 261) 








the most satisfactory returns under ex- 
isting and prospective conditions. 

In arriving at such a basis, let us 
first assemble in brief summary the 
salient features which should enter 
into current investment plans. First of 
all nothing is to be gained by trying 
to paint the present business picture in 
any but its true colors, Business is in 
a state of depression. Conditions are 
not comparable to those which existed 
during the post-war deflation period 
but they are of a nature to invite cau- 
tion. Commodity prices are scraping 
bottom, unemployment is substantial, 
and thus far the anticipated revival of 
building operations has been unimpres- 
sive. Industrial activity has failed to 
achieve anything more than a seasonal 
upturn and prognosticators have ad- 
vanced their forecasts to the Fall. 
Hope, more than logic, appears to have 
been responsible for shaping expressed 
opinions, in some instances. The 
activities of Congress have done little 
to breed confidence. It is not unlikely 
that some irrelevant but psychologically 
important development will mark the 
turning point and revive public con 
fidence. 

The clouds, however, are not with- 
out their silver linings. Ample credit 
and cheap money will be available to 
finance the revival; there is no evidence 
of financial distress; and the majority 
of companies are not confronted with 
inventory problems. Leading compa’ 


284 When doing business with our advertisers, kindly mention THE MAGAZINE OF, WALL STREET 














Jl 


re- 


afe- 
on 


cely 
rin 
ing 


and 


eld. 
est- 
usi- 
han 
The 


ht, 


A Soma ae oe 


VISION 





JUNE 14, 1930 






GOODYEAR ZEPPEL| 


= 
- 




















~ 





CIENCE -LABOR: SERVICE 







It took over twenty-five years to 





build the first hundred million 









Goodyear Tires. It took just 
twenty-eight months to build the 
next fifty million. Such is the 
measure of a world-wide demand 
so great that more people ride 


on Goodyear Tires than on any 


other kind. 


THE GREATEST a IN RUBBER 









nies in every industry are taking ad- 
vantage of the decline in activity to 
build for the future—a real and tangi- 
ble expression of: confidence. Several 
major industries are fulfilling their 
claims to being depression proof and 
give ample assurance of their ability to 
sustain operations on better than a nor- 
mal basis. Ample opportunities are 
available to the investor seeking an at- 
tractive income return on his funds and 
he is now able to purchase the highest 
grade common stocks without paying a 
premium for speculative popularity. 

Fixed income securities, into which 
category fall both bonds and preferred 
stocks, have gradually moved into high- 
er territory in response to low money 
rates but as yet there is no dearth of 
sound issues yielding from 5Y%2% to 
6%. In all probability bond averages 
would be somewhat higher at the pres- 
ent time were it not for the continued 
inactivity of the bond market and the 
necessity of absorbing a substantial vol- 
ume of riew bond financing during the 
past several months. Selected bonds 
and preferred. stocks can be purchased 
at this time with complete assurance 
and offer the additional inducement of 
moderate profits in price appreciation 
over a comparatively short term. This 
group strongly commends itself to the 
attention of the investor desirous of re- 
ducing risks to a minimum or reluctant 
to purchase common stocks, pending 
more concrete evidence of improved 
business conditions. 

Two alternatives are open to the in- 
vestor who favors common stocks. To 
the investor who buys for long term 
holding and future development, and is 
endowed with the necessary patience, the 
shares of leading companies in the auto- 
mobile, aircraft, radio and mail order 
groups offer distinct possibilities. These 
groups have lost much of their former 
popularity but they are industries of 
major importance, destined for growth. 
The best of the public utility, electrical 
equipment, and chemical issues con- 
tinue to éell at a high ratio to earn- 
ings, justified in a measure by their 
future outlook, and these groups will 
undoubtedly be in the van when in- 
terest in the stock market is again re- 
vived. For the common stock investor 
seeking to share in the prosperity of 
those companies which are enjoying 
substantial earnings in the current year 
the tobacéo, motion picture and food 
industries offer the best possibilities. 
Railroad stocks offer inducement on the 
basis of their yield but discrimination is 
necessary. Selected oil stocks are also 
attractive but this group is more specu- 
lative due to the uncertainties involved 
in the attempts to curb production. 

The three appended investment lists 
are designed expressly to assist three 
classes of ‘investorse—those who favor 


bonds, those who favor common stocks 


and those seeking to build an invest- 
ment estate diversified to include bonds, 
preferred and common stocks. The 
principal sum of $50,000 has been 
arbitrarily chosen but the lists are ap- 
plicable to any portion or multiple of 
this figure by the simple expedient of 
reducing the amount invested in a sin- 
gle issue to 10% of the total fund 
available. All of the various issues 
chosen have been carefully selected 
with a view to obtaining full invest- 
ment value under existing conditions 
and the investor now holding securities 
of uncertain outlook and calibre would 
do well to scan these lists with a view 
to switching into more promising 
issues. 








Western Pacific 
(Continued from page 263) 








If allowed, this project would mean 
much to Western Pacific as well 
as to Great Northern. The former, 
with Denver & Rio Grande West- 
ern would serve as an outlet for Great 
Northern from Oregon to Denver, 
where connection would be made with 
Burlington, now jointly owned by 
Great Northern and Northern Pacific, 
also with Colorado & Southern Lines, 
owned by Burlington, which could give 
an outlet to the Gulf of Mexico for 
trafic brought by Great Northern, 
Western Pacific and Denver & Rio 
Grande Western to the Denver Gate- 
way. Serving in this capacity should 
materially add to Western Pacific’s 
earnings. 

Still another event has changed the 
possible outlook for Western Pacific. 
Some years ago David H. Moffat, an- 
other railroad dreamer, undertook to 
build a railroad, now known as the 
Denver & Salt Lake Railway Co., then 
as the Denver & Northwestern Pacific. 
He never was able to finish the under- 
taking, as he could not raise the money 
for the construction of a tunnel some 
six miles long through the Rocky 
Mountains. The latter was finally car- 
ried to completion by the City of 
Denver. 

Several railroads entering Denver, 
among them Burlington, flirted for 
some years about the purchase of the 
so-called “Moffat Road.” Only re- 
cently Denver & Rio Grande Western 
worked out a plan to buy the prop- 
erty and an examiner for the I. C. C. 
has recommended that the application 
be granted. 


A Way to the Gulf 


As half owner of the Denver & 
Rio Grande Western, Western Pacific 
has an equal voice with Missouri Pa- 


cific in this proposition. For some years 
a plan has been underway for the con- 
struction of a cut-off 41 miles in length, 
from Orestod on Denver & Salt Lake 
Railway to Dotsero on Denver @ 
Rio Grande Western. It is known ag 
the “Dotsero Cut-off.” 

This project is being held up by liti- 
gation, something with which Denver 
& Salt Lake Railway has been plagued 
all along. The Moffat Tunnel Com- 
mission, which controls the tunnel 
through the Rocky Mountains, has 
brought action for recovery of rent 
alleged to be unpaid, and for damages, 
It is authoritatively stated that no fur- 
ther step will be taken to build the 
cut-off until the litigation is cleared up, 

Completion of this line and use of 
the Denver & Salt Lake and Moffat 
tunnel would afford a through line 
from Denver to Salt Lake City and 
Ogden more than 170 miles shorter 
than the present route from Denver 
over Denver & Rio Grande Western. 

And now Western Pacific is again 
vitally involved in another dream for 
an actual Coast-to-Coast system, as it 
was with George Gould over 25 years 
ago. With the acquisition of control 
of Missouri Pacific by the Van Swerin- 
gens—the biggest railroad dreamers 
as to consolidation in the United States 
today—they have their eyes on that 
strategic line from Salt Lake City to 
San Francisco. Their lines already 
stretch from the Atlantic Seaboard to 
the former point, but to complete their 
dream and trans-continental system 
they must persuade Arthur Curtiss 
James to sell his 50% holding in West- 
ern Pacific. Will they make the price 
high enough to cause him to yield? 


The Contest 


Mr. James says: “I have no doubt 
that the Van Sweringens would like 
the Western Pacific, both for itself and 
because it owns one-half of Denver @ 
Rio Grande Western. But I have no 
intention of selling.” . 

Whatever offer the Van Sweringens 
may make, it would seem that Mr. 
James would not sell until the I. C. C. 
hands down its decision on the 
Klamath Falls line, the Moffat Tunnel 
litigation is cleared up and it is defi 
nitely decided whether Burlington is to 
be divorced from Great Northern and 
Northern Pacific and set up at the head 
of a large system. 

In any event, however, the outlook 
for Western Pacific is bright. It will 
continue to occupy a highly strategic 
position and to serve as the outlet from 
Salt Lake City to San Francisco, who- 
ever owns it and may well provide far 
sighted investors with an unusual op’ 
portunity for profit during the inevit- 
able contest. 

Since Mr. James took hold of the 
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The pause that 


gives poise 


the Pause 
that refreshes 


Comes a time (as they say) every day, when it’s good to 
drop things —relax —and take a calm, cool look at what 
it’s all about. 


Sign-off for just a minute now and then, and refresh your- 
self with an ice-cold Coca-Cola. Ready for you—anytime 
—around the corner from anywhere. Nine million times a 
day the Thinkers and Doers of the nation find the pause ++LISTEN IN 
that refreshes is what keeps the world wagging. 3 
Grantland Rice ~+—.— Famous 


THE BEST SERVED DRINK IN THE WORLD Sports Champions ~*~ Coca-Cola 


A pure drink of natural flavors served ice-cold in its own glass and Orchestra -~ Every Wednesday 
in its own bottle: The crystal-thin Coca-Cola glass that represents the 10:30 to 11 pm. Eastern Daylight 
best in soda fountain service. The distinctive Coca-Cola bottle you Saving Time —+ Coast to 
can always identify; it is sterilized, filled and sealed air-tight with- Coast NBC Network -+-s— 

out the touch of human hands, insuring purity and wholesomeness. 


The Coca-Cola Company, Atlanta, Ga. 
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What most Statler guests 
are apt’ to remember 
longest is the cheerful, 
helpful service they get 
. in these hotels. They re- 
member, in other words, 
Statler employees. 

It is Statler policy to 
go beyond routine in 
service to guests, and to 
meet theunusualrequest, 
the emergency condi- 
tion, with helpfulness. 

So, in these hotels, 
your satisfaction can be 
— and is — guaranteed. 


HOTELS 
STATLER 


BOSTON DETROIT 
BUFFALO ST.LOUIS 


CLEVELAND NEW YORK 
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property and discontinued preferred 
dividends, heavy outlays for mainte- 
nance and betterments have been made 
and charged to operating expenses, and 
net earnings cut down proportionately. 
For 1929 net income of Western Pa- 
cific Railroad Corporation (the hold- 
ing company) was $591,127, equal to 
$1.48 a share on preferred against 
$1.44 in 1928. For the first four 
months of this year there was a net 
operating deficit of $400,777 against 
net operating income last year of 
$542,799. 

Western Pacific Railroad Corp. (the 
holding company), incorporated in 
1916 under Delaware laws, has $60,- 
000,000 authorized common and $40,- 
000,000 preferred, of which $57,447,- 
967 common and $38,121,649 pre- 
ferred are outstanding. Both issues 
are listed on the New York Stock Ex- 
change. The common is currently sell- 
ing around 24 and the preferred at 48. 
Dividends on the preferred stock were 
started in 1918 but none have been 
paid since 1927 when there was a dis- 
bursement of 114%. 








Has Business Reached the 
Turning Point? 
(Continued from page 257) 








Earnings for the first quarter of 1930 
reported by 37 roads were off 37.2 per 
cent from a year ago; and while part of 
this sharp decline may be accounted 
for by extra heavy maintenance out- 
lays, yet the net result is not one for 
the optimist to gloat over. 

This recession in traffic has also af- 
fected the liberality of the railroads 


with respect to new purchases of - 


equipment. Freight cars and locomo- 
tives ordered in recent weeks have 
fallen sharply below a year ago, and 
the large backlog of unfilled orders on 
hand at the beginning of the year is 
rapidly disappearing. From the facts 
contributed by the railroad and sub- 
sidiary industries—one of the most re- 
liable indices of the activity of business 
—the picture presented is one of ap- 
proaching bottom, but no evidence is 
as yet at hand that the turning point 
has been reached. 


Petroleum Industry Favored by Cur- 
tailment 


Here is a case where “necessity has 
been the mother of invention.” Any 
decline in oil demand occasioned by the 
general let-up in business has served 
only to emphasize the great need for 
holding steadfastly to \ curtailment 
agreement now in force in practically 
all of the large oil fields. Over-produc- 
tion is the curse of the entire oil in- 


dustry, rising like a spectre just when 
prices have been raised and worthwhile 
profits are almost within reach. 

While first quarter earnings were 
off sharply from the opening months 
of 1929, the success recently attained 
in artificially restricting output should 
soon place the oil industry in a more 
profitable position. The bottom ap. 
pears to have been passed and the out- 
look is more promising for this impor- 
tant member of the key industries 
group. 


Utility Industry’s Growth Stunted 


While marked declines are clearly 
evident in the amount of electric 
power sold to date in 1930, yet the 
continued growth of the electric power 
producing industry—a growth which 
has been uninterrupted _ practically 
since its inception—has been reported 
even in this year’s results. Instead of 
the more customary 10 to 15 per cent 
gains, such as were reported in 1929, 
small 3 to 4 per cent increases have 
been the rule to date in 1930. 

The manufactured gas industry re- 
ports a similarly small rate of increase, 
whereas the distribution of natural gas 
by public utility companies has hardly 
held its own with a year ago. Tele- 
phone companies, on the other hand, 
have presented a more encouraging de- 
gree of resistance to the downward 
trend of industry and business. Alli 
told, the utilities—electric, gas and 
telephone—have made a better-than- 
average showing under the trying 1930 
business conditions. The picture pre- 
sented by this industry at the present 
time is one of having passed the worst 
of the depression and already moving 
forward toward recovery. 


Retail Trade Artificially Stimulated 


“Sales”—‘“special sales’—and more 
“sales” have been the order of the day. 
Merchants have run the gamut of sales 
stimulating methods and have fre- 
quently sacrificed profits in an en 
deavor to reduce their stocks and meet 
expenses. Irregularity marks the trade 
situation at present; chain store com« 
panies, after seeing their profits 
dwindle rapidly with falling commodity 
and inventory prices, are now report 
ing sales volumes some 6 per cent over 
a year ago. Department stores benefited 
during April in a material way because 
of the lateness of Easter; but just at 
present appear unable to meet last 
year’s volume of business. 

Mail order companies’ sales make a 
favorable comparison with the average 
of recent years, largely due to the 
marked expansion and element of 
growth inherent in the business in re- 
cent years. But with the very uncer’ 
tain outlook for agricultural income 
now prevailing, it is doubtful if any 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL ST: REET. 





mo! 
obt 
bus: 


Bus 


ile 


re 
hs 
ed 
ld 


re 


Sime oe SS 


a Ga Ss 


d 


more than a neutral reaction can be 
obtained from the picture of general 
business presented by this industry. 


Business Is Close To Bottom—But Not 
Yet There 


What is the composite picture now 
being presented by the most important 
of these key indices of business? One 
of the most convincing and unbiased 
answers to this question is presented 
by a recently compiled weekly index 
of business activity which includes car- 
loadings, electric power, steel and auto- 
mobile production—all acknowledged 
major factors, and each peculiarly sen- 
sitive to the true course of business. 
Each series of figures has been corrected 
statistically for seasonal and growth 
elements, and the series weighted to 
favor car-loadings slightly, electric 
power and steel equally and automo- 
bile production the least. 

A searching analysis of this com- 
posite series by weeks back to the first 
of 1929 reveals that the peak for this 
interval of a year and a half was 
reached on April 27th, 1929, and the 
low point around December 21st, 1929. 
Since December a sharp rise was 
recorded lasting until the first week of 
February, 1930; then followed during 
February and March a decline back al- 
most to the previous low point of last 
December. In April another tempo- 
rary recovery—largely seasonal—was 
staged; and the subsequent weeks of 
May and June have witnessed an 
irregularly downward trend, with the 
latest figure close to the March, 1930, 
low. Certainly the indisputable pic- 
ture here presented is one of business 
activity as a whole dragging along on 
bottom, with the turning point for any 
substantial rise yet to be recorded. 

Optimism is now becoming increas- 
ingly evident in the public utterances 
of business leaders, in reports emanat- 
ing from Washington and in the pub- 
lic press. But it is well to recall that 
premature calling of the turn has been 
conspicuously evident in the past two to 
three months. Currently the psycholog- 
ical factor is becoming stronger, trad- 
in sentiment is more hopeful, and the 
downward trend in business appears 
to be flattening out—although still re- 
ceding. The restraining influences ex- 
ercised by the uncertain: outcome of im- 
portant crops is gradually diminishing; 
and suspense and indecision created by 

e final outcome of the new rates in- 
cluded in the Hawley-Smoot tariff bill 
are about to be removed. All told, 
business appears to be hitting bottom; 
it may move sidewise during the sum- 
mer, but a definite upturn should begin 
to make itself evident by early autumn. 
In the meanwhile, extreme pessimism 
is unwarranted. Now is the time to 
be making definite preparations for the 
inevitable recovery. 
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Forty-two Feet 
of Yachting Luxury 


[DESIGNED for the man who seeks 

yacht-like roominess and comfort 
in a compact, easily handled boat, the 
Elco Forty-two Foot Cruiser is one of 
the most brilliant models of the 1930 
Elco Fleet... . The deck-house is 
completely enclosed, offering absolute 
protection on wet or windy days. In 
fine weather, owners and guests can 
stroll completely around the boat from 
the deck-house—a miniature prom- 
enade. . . . The fully appointed state- 
rooms are fitted with permanent spring 
berths that yield the utmost sleeping 
comfort. There is ample closet, locker 
and shelf space, and each of the two 
staterooms is equipped with a lavatory 
.... There are accommodations for 
an owner's party of six, and while the 
boat can easily be handled by the 
owner, quarters are provided for a paid 
hand, should one be desired. . . . The 
seamanlike design of this boat is further 
evidenced by the sturdiness of its con- 
struction. Four water-tight bulkheads 
add safety and rigidity, and reduce 
vibration to the minimum. . . . The 
Elco Forty-two Foot Cruiser belongs 
in the company of the most dis- 
tinguished yachts afloat. 


VISIT PORT ELCO OR WRITE FOR 
COMPLETE INFORMATION 


You are invited to visit Port Elco, 247 Park 

Avenue (at 46th Street), New York, where 

the entire Elco Fleet is now on display. Or, 

address Dept. MWS, Port Elco, for full par- 

ticulars' and descriptive literature. (Plant 
and Marine Basin, at Bayonne, N. J.) 


bet PS oe 
: sie esa 








THE ELCO FORTY-TWO FOOT CRUISER 


ELCO CRUISERS ARE ALSO DISPLAYED, SOLD AND SERVICED BY: 
Port Elco cf Boston, 126 State Street, Boston, Mass. 


Washington Motor Boat 
Sales Agency 
1344 Connecticut Ave. 


Washington, D. C. 
Bridgeport, 


Ludington Aircraft, Inc. ee 


Philadelphia, Pa. 





Yacht and Motor Sales Corp. 
Wilmington, California 


Eastern Marine & Yacht Co. 
354 Howard Avenue, 


Roy 
Bay Shore, Long Island, N. Y. 


W. J. H. Dyer 
East Greenwich, Rhode Island 
Frank D. Homan 
Amityville, Long Island 
Fulton Marine Co. 
138-140 East 4th Street 
Cincinnati, Ohio 


Conn. 
Brewster 





THE ELCO FLEET 


Twenty-seven foot marinette 
Thirty foot veedette 
Thirty-five foot cruisette 
Thirty-eight foot cruiser 
Forty-two foot cruiser 
Fifty foot motor yacht 


(Afloat, Bayonne, N. J.) 
(Elco operates a liberal financing plan for those 
wishing to purchase cruisers out -of “income. ) 
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New York Stock Exchange 


Mail Service 


Our Mail. Investment Service 
is available to Investors in all 
parts of the United States 
and Canada. 


Orders for Listed Stocks or 
Bonds sent by Telegraph or 
Mail receive the same careful 
attention as orders placed in 
person at our office. 


Cash or Margin Basis 


Our Interesting booklet 
“Odd Lot Trading” contains 
information of value to both 
the small and large investor. 


Ask for booklet M.W. 758 


MEMBERS 
New York Stock Exchange 
New York Cotton Exchange 
National Raw Silk Exchange, Inc. 
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AssocIATE MEMBERS 
New York Curb Exchange 


39 Broadway New York 
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A New 
Situation 

Use our statistical depart- 

ment freely for information 


or to secure an analysis of 
your present holdings. 


To those who desire to place 
orders upon marginal ac- 
counts for lots of less than 
100 shares we shall be glad 
to send our requirements on 
odd lot transactions. 


Send for booklet “Trading Methods” 
and our current Market Letter 


Write Dept. MG-12 


The services of our Foreign 
Department will be found of the 
greatest convenience to any one 
outside of the United States. 


Cable Address—Chischap 


(HisHoim & (HapMAN 


Members New York Stock Exchange 
Members New York Curb Exchange 


52 Broadway New York 

















Russell, Miller 
& Co. 


Members 


New York Stock Exchange 
New York Curb Exchange 
Chicago Board of Trade 


120 Broadway, New York, N. Y. 
Tel. Rector 4740 


BRANCH OFFICES 


San Francisco, Cal.— 
1800 Russ Bidg. 


Los Angeles, Cal.— 


510 W. 6th St. and 215 W. 6th St. 
Long Beach, Cal.—136 Pine Ave. 


Monterey, Cal.— 
Flor de Monterey Bldg. 
Portland, Ore.—208 Pacific Bldg. 


Seattle, Wash.— 
1411 Fourth Ave. Bldg. 


Albany, N. Y.—75 State Street 
Port Chester, N. Y.—Ryan Bidg. 
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MAIN PIPE LINES OF SOUTHERN NATURAL GAS CORPORATION 























Upon request, we will send you, without obligation, de- 
tailed map showing complete gas transportation system 


Debentures Yielding 6.33% 


= And Convertible Into Common Stock 


Southern Natural Gas Corporation’s recently completed 
main pipe lines bring natural gas from the rich fields of 
Louisiana to Birmingham and Atlanta. This is the first unit 
in a gas transportation system which has for its logical 
market the entire industrial Southeast. 

e The system now in operation comprises nearly 900 miles 
of modern pipe lines. Construction now under way is ex- 
pected to increase the total to 1650 miles of lines by 
October of this year. This network of fuel supply will cover 
the most important cities in Alabama, Georgia and 
Mississippi —a territory which is one of the most rapidly 
developing industrial centers in the country. 





Southern Natural Gas Cor- An Important Subsidiary 


poration 6% Convertible of Tri-Utilities Corporation 
Gold Debentures 

Far-seeing investors will find the conver- Southern Natural Gas Corporation is 
sion privilege attached to these Deben- controlled by Tri-Utilities Corporation, 
tures, constituting acallon common stock, one of the great public utility systems of 
particularly attractive in view of the as- this country. The combined assets of Tri- 
sured future growth of the corporation Utilities Corporation and its subsidiaries 
and the territory it serves. This privilege are approximately $300,000,000. Its 
may be exercised as late as January I, other principal subsidiaries are Federal 
1940. 1n the meantime the immediate Water Service Corporation, Peoples 
yleld on the Debentures is unusually lib- Light and Power Corporation, American 
eral. The corporation’s common stock is Natural Gas Corporation and Power, 
listed on The New York Curb Exchange. Gas and Water Securities Corporation. 


WRITE OR TELEPHONE FOR THE 
LATEST DETAILED INFORMATION 


G.L. OHRSTROM & Co. 


INCORPORATED 
36 WALL STREET- NEW YORK CITY 
BRANCHES IN TWENTY PRINCIPAL CITIES 


TELEPHONES: DOWNTOWN, 36 WALL STREET, ANDREWS 3607 
UPTOWN, 400 MADISON AVENUE, WICKERSHAM 5310 










































How I 


am building up a 


$25,000 
Estate 


I am investing $500 a year in the 
FRENCH PLAN because it seems to 
be the best way a small investor 
can take advantage of the large 
profits and the safety of New York 
realestate. The plan was explained 
to me in this way — 


The money invested by the public 
is used to finance the purchase of 
the land and the construction of 
the building. Six percent per an- 
num is payable on the money 
while it remains invested. All ad- 
ditional profits earned and dis- 
tributed are used to return in cash 
the money invested. Thereafter, 
all profits earned and distributed 
are equally divided between the 
investors and the Company. r 
Under the FRENCH PLAN, even if 
I cannot invest more than $500 a 
year, when I want to retire I shall 
have a comfortable income. 

The 74-page book, “THE FRENCH 
PLAN” tells the complete story. 
Your copy is ready—mail the 
coupon now. 


FRED F. FRENCH 
INVESTING COMPANY, INC. 
---551 Fifth Ave., New York City --- 


Please send me the 74-page book, MW-58 


“THE FRENCH PLAN,” without cost 
or obligation. 




















6% Interest Guaranteed 
Plus Extra Participation 


American Cash Credit Corporation Guar- 


anteed 6% Gold Debenture Profit Sharing 
Coupon Bonds. Principal and_ interest 
guaranteed by the Nationa! Cash Credit 
Ass’n. Unusually at-rattive for investors. 


Circular MGW’ on request 


National Cash Credit Corp. 
40 Journal Square, Jersey City, N. J. 
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The Powers Behind the 
Corporate Thrones 


(Continued from page 251) 








tion; Alleghany, in turn, controls the 
Chesapeake Corporation, which con- 
trols the Chesapeake & Ohio Railway 
Company, which owns the Virginia 
Transportation Company; which 
finally, controls Erie. 

The holding company device of shift- 
ing ultimate control from the perils of 
possible shareholder revolts, of hostile 
raids and government intrusion into 
business, into a simple little push-button 
at the pyramid apex, has worked ad- 
mirably but it has the defects of its 
qualities. It simplifies the problem of 
ultimate control when, one of these fine 
days, a new trust buster gets into the 
White House and the people have a 
rage of asserting their ultimate sov- 
ereignty. Such companies as the Al- 
leghany and Pennroad already control 
one-fifth of the railway mileage of 
America, and the public utilities are 
getting pretty well centralized into a 
few apexes. The socialists applaud en- 
thusiastically as they look on the rise 
of the pyramids that tower above the 
sands of the financial landscape. 


Now and then there 
is to be found a 
happy group of cor- 
poration controllers 
whose modest ambitions center around 
a single corporation. If, perhaps, their 
corporation does control others it is a 
direct control, equivalent to, if not 
actual, acquisition. Such groups con- 
trol for the love of active operation of 
a physical property. They don’t feel at 
home in holding companies, with their 
aloofness from physical reality and 
their lack of substantial possessions. If 
the stock of such a corporation is 
widely diffused the directors and the 
operating executives are likely to be 
hand in glove. The latter consider 
this the ideal corporation. If it is a 
railroad corporation it is a railroad 
corporation and not a high finance 
company, more engaged in finance than 
in railroading. You can always tell a 
railway company of this kind the 
minute your sleeper hits its rails. And 
when you get back you can tell the 
other kind. If the condition of the 
rails and the kind of service do not tell 
you all you want to know, make the 
confidential acquaintance of some of 
the top executives and marvel at their 
tales of banker administration of a 
railroad. They tell tales that remind 
you of an experienced shoe-shine mag- 


The Physical 
Controllers 


nate directing a program of scientifc 
research into the nature of the ele. 
tron. Likewise, you may find an ex. 
ecutive of an operating utility compafiy 
who will tell you weird and grotesque 
tales of the sort of instructions that 
come down to him from the holding 
company thrones. 

On the other hand, it is a curious 
fact that in some ways outside contro} 
does contribute to increased authority 
for the working executives of a power: 
ful corporation. The bankers may 
know next to nothing about the nature 
of the business and the technique of 
its successful administration. In the be- 
ginning they usually appoint some 
vice-president of the bank to transmit 
decrees to the newly annexed province, 
but as his incompetence develops he 
either has the sense to make a per 
sonally protective working alliance 
with the men who know or else some 
big bull reveals his incompetence and 
the qualified executives get onto the 
quarter deck. The temptation to shift 
responsibility for detail helps to make 
banker control merely nominal at times. 
Some clean desk-top financiers have 
nothing more in their minds than they 
have on their desks. But banking con- 
trol is not a-dead-hand control. It 
must have results, for its own reputa- 
tion and the pocketbooks of its sup- 
porters. Moreover, “our best minds” 
gravitate more and more to merchan 
dising money—the commodity that al- 
ways has a market. 


It all comes to this. 
at consolidations 
and all the other ways 
by which corporations 
are bound and fused together tend to 
put more and more control into the 
hands of various genera and species of 
bankers, who are themselves sometimes 
tightly tentacled by powerful in 
dividuals. Bank consolidations make 
the situation still more complex and 
air-tight, as the result is not mere bank 
expansion but a mobilization under one 
banner of all sorts of financial troops 
and weapons, from the heavy artillery 
of trust companies and the commercial 
banks to the light cavalry of the in 
vestment company, the infantry of the 
investment banks and their distribution 
systems, the scouts of brokerage house 
allies, and the irregulars of the s 
market pools. What the end of these 
ramifications is no man knows. Only 
a few of the field marshals pretend to 
know where they are following their 
forces—and they don’t know. Occa’ 
sionally, you will meet a key man who 
declares that there is a self-determining 
limit in mere size. The incompetence 
of bigness, especially when_its brains 
are-outside its body, which is a’ fitting 
description of the sort of control of 


The Circle 
of Control 
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Every Investor Should Buy 
This Bargain Stock 


E now are recommending for immediate purchase a bargain stock whose 
profit possibilities are so outstanding that it should be bought by every 
investor. 


This stock, selling at only a little more than ten times 1929 earnings, has not 
begun to discount the company’s splendid outlook. 


The stock appreciated 600 per cent, on an outright basis, in four years. Its 
performance over the next few years may not fall much short of this. 


The company represented by this security supplies an industry whose 1930 
business is running 124 per cent ahead of 1929. 


In the first quarter of this year, the concern reported better than a 50 per cent 
gain in earnings. 


We should not be surprised to witness a substantial advance in this security 
within the next three to six months. 


Obviously, now is the time to buy the stock—while it is still available at bar- 
gain prices. 


Our complete analysis of this issue is available to you upon request and with- 
out charge. Simply mail the coupon below. 


INVESTORS RESEARCH BUREAU, INC. 
Chimes Building, Syracuse, N. Y. 





Investors Research Bureau, Inc., 


Div. 673, Syracuse, N. Y. Office Address 


Kindly send me specimen copies of your Home Address 


Current Stock Market Bulletins. Also a copy 
of “MAKING MONEY IN STOCKS.” This 
Important: Print your name and address plainly so you will be 


does not obligate me in any way. sure to get this material. 
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An investment in Cities Ser- 


vice is an investment in more 
than 100 public utility and 
petroleum companies. 





Record Year 
for Cities Service 


In 1929 Cities Service Company 
reported large increases over all 
previous years in assets, gross 
earnings, net earnings, and the 
number of its security holders. 


The 20th Annual Report of Cities 
Service Company is now in the 
hands of the company’s 438,000 
Preferred and Common stock- 
holders and will be sent to other 
investors on request. 


HENRY L. DOHERTY & CO. 

60 Wall Street, New York City 

Please send me The Cities Service Annual 
Report for 1929. 
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tors of Government, Muni- 
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some corporations, will result in scis- 
sion into efficient parts, he will tell 
you, or in final dissolution at the end 
of a slow descent or a fearful fall. He 
will remind you, perhaps, that the 
world was once full of beasts of mon- 
strous size that perished not from the 
onslaughts of enemies but from the in- 
competence of their own largeness. 
More often the big men of consolida- 
tions will tell you that there is no 
limitation of excellence by size, and 
that there is no administrative reason 
why the whole big-corporation zone of 
the nation may not be dominated and 
controlled by an ultimate financial 
group presided over by an actual, if 
nameless, czar—except the unconquer- 
able opposition of a rival group. Sev- 
eral times in the political history of the 
world national groups and _ single 
rulers have reached near or complete 
world power. Of course, such fore- 
casts are made with reference to the 
constellation of business. . . Beyond 
that is the system of politics, usually 
feeble, but capable of seismic convul- 
sions, 
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the interests of stockholders. Not more 
than 5% of the total assets may be 
invested in any single security or se- 
curities of any one company or sub- 
sidiaries nor can the company make any 
investment involving unlimited liability. 
Further, it is the policy to make all in- 
vestments for cash and to make no 
short sales. ‘The latest balance sheet 
of the company dated March 31st, 1930 
shows an increase of $4,493,243 in the 
value of securities held, from an un- 
realized loss of $3,728,147 on De- 
cember 31st, 1929, to unrealized appre- 
ciation of $765,096 on March 3lst, 
1930, when investments had a market 
value of $33,241,799, against cost of 
$32,476,702. Cash and call loans 
amounted to $2,874,734. The com- 
pany continued to carry $1,000,000 re- 
serves against depreciation of securities. 
During the March quarter, net income 
from investments only was $273,421, 
while profit on sale of securities 
amounted to $346,385. Liquidating 
value of the Class A stock on March 
31st, 1930 was $16.85 and compared 
with $10.67 a share on December 31st, 
1929. The management, which is of 
prime importance in the activities of an 
investment trust, is comprised of men 
of recognized ability, high standing and 
having valuable financial contacts in the 
various industrial and banking centers 
of the country. In addition, the greater 
portion of securities held in the port- 
folio are of high rank in the esteem of 


the investing public, which assures 4 
favorable outlook for the company, 
While the convertible preferred ang 
common stocks are to certain degree 
speculative, there seems ample induce. 
ment to retain present commitments. 


ST. LOUIS - SAN FRANCISCO Ry. 
CO. 


I would appreciate your analysis of the 
possibilities for price appreciation in the 
market value of St. Louis-San Francisco 
common, This stock has fluctuated over q 
range of only 33 points in the past three 
years in spite of the sensational bull mar. 
kets during this period. Why hasn't the 
price of the stock fully reflected its high 
yield? This yield attracts me if it is safe 
and at the same time there is a chance for 
a speculative profit. Will you please le 
me know?—V.G. M., Joplin, Mo, 


St. Louis-San Francisco operates 
some 5,800 miles of road on its own 
account, one of the two principal lines 
starting at St. Louis and extending to 
Kansas, Oklahoma and Texas, the 
other running from Kansas City, south- 
eastward to Birmingham, Alabama, 
whereby arrangement with the South- 
ern Railway, connection is made with 
port terminal facilities afforded a 
Pensacola, Florida. St. Louis-San Fran- 
cisco, by its acquisition in 1926 of a 
substantial interest in Chicago, Rock 
Island & Pacific Railway, greatly 
strengthened its competitive traffic 
position in the Southwest. Earnings of 
this road have tended to increase since 
1922, net in 1929 equalling $11.82 per 
common share. Reflecting the falling 
off in general business; net for 1930, 
based on results so far in the current 
year, is estimated at about $9.50 per 
share. As a matter of fact, traffic in 
the Southwest is holding up well and 
Frisco’s volume has been satisfactorily 
sustained in comparison with freight 
movements for most roads throughout 
the country, Car loadings are only 
slightly lower than a year ago, and 
with only moderate improvement in 
the general situation which seems rea 
sonable to expect, estimated earnings 
would have to be revised upward. The 
issue, while not of the highest grade. 
appears distinctly attractive at existing 
levels and affords a generous yield. Pres 
ent dividends appear reasonably safe 
and higher levels seem likely for the 
stock, given normally favorable condi 
tions. That the road will be ultimately 
merged with Rock Island is a practical 
certainty and future growth of tern 
tory served will find tangible reflection 
in earnings, As a business man’s com 
mitment, we favor moderate purchase, 
both for the reasonably near term an 
longer range. 


BEATRICE CREAMERY CO. 


Will you please let me have your analysis 
of the nearby outlook for the Beatrut 
Creamery Company? What are its méf- 
ger possibilities? I hold 50 shares of the 
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common and 25 shares of the preferred. 
Are the dividends safef—H. T. L., 
Dubuque, Iowa. 


Continued expansion over the past 
two years has brought the Beatrice 
Creamery Co. to the front rapidly, 
and it now ranks as one of the 
largest dairy organizations in the 
United States. As a result of the great 
number of new acquisitions, earnings 
for the fiscal year ended February 
28th, 1930, were equivalent to $7.43 
per share of common stock as compared 
with $6.31 in the previous fiscal year, 
based on a smaller number of shares. 
The increase in the number of operat- 
ing subsidiaries from 4 to 114 from 
1928 to the close of the past fiscal year 
indicates the rate of growth of this 
company. Properties include approxi- 
mately 60 ice cream plants, 35 cream- 
eries and cold storage, milk and ice 
plants, located chiefly in the Middle 
West. Owing to the rapid growth of 
the company, its true earning power 
is hardly indicated by present results, 
as it will require considerable time be- 
fore economies from consolidated 
operations are fully effected. Prices of 
the products of Beatrice Creamery are 
more stabilized at this time, with the 
result that the company is in a stronger 
position than recently, when the value 
of inventories was lower. The merger 
possibilities of the company are good 
in view of the fact that the two giants 
of the industry, the Borden Co. and 
National Dairy Products, are pursuing 
a policy of constant expansion. A con- 
solidation with either of these com- 
panies would seem to be a logical step. 
Dividends on both the common and 
preferred stocks are well earned and 
we look upon these issues as having 
well defined future prospects, and 
counsel retention. 


AMERICAN HOME PRODUCTS 
CORP. 


What are the nearby prospects for Amer- 
ican Home Products common? I have 5 
shares at.81. Have you any definite infor- 
mation on the rumored merger with Drug, 
Inc.? Would you advise averaging around 
63 in anticipation of this merger?— 
W. G. B., Great Falls, Mont. 

The American Home Products Corp., 
manufacturer of proprietary drug prod- 
ucts, has enjoyed a continuous upward 
trend of earnings since 1924 and for 
the year 1929 reported net income 
equal to $5.47 a share on 611,000 
shares as compared with $5.15 a share 
reported in 1928 on a smaller capital- 
ization. Financial condition at the end 
of 1929 was sound, with cash and 
marketable securities of $4,558,816 
comparing with current liabilities of 
$1,371,214. The company’s inventory 
position has been held down to a com- 
paratively low proportion of the sales, 
standing at $1,208,208 a decline from 


the $1,236,214 reported at the end of 
1928, although sales increased to $13, 
644,606, from $11,933,587 in 1928 
Net income for the 1929 year was $3, 
340,781, as compared with $2,917,135 
in 1928. An important source of add. 
tional income in the past year has been 
found in Kolynos, added to the line 
in 1928, and a large percentage of the 
continued gains are attributed to this 
source. The acquisition of Manhattan 
Drug Co. and Ripans Chemical Co. last 
year and Van-Ess Co. since the first of 
1930, further expands productive facil. 
ities and indicates continued growth of 
earnings. As Drug, Inc., owns an in- 
terest in this concern through a sub. 
sidiary, a merger may ultimately be 
effected. Under the circumstances, 
the common stock would seem to have 
interesting prospects for holding over a 
year or more. The question of whether 
or not you should commit yourself 
further to the issue will of course be 
answered by your individual require- 
ments. Proper diversification of your 
investment account should be observed 
at all times. 


INTERNATIONAL TELEPHONE 
& TELEGRAPH CORP. 


Can you tell me whether International 
Telephone and Telegraph common is likely 
to recover to around 100 within the nezl 
few months? The tendency of this stock 
to remain near the low point for this year 
worries me considerably.’ I have a good 
portion of my funds tied up in it at an 
average cost of 100. Shall I continue to 
hold?—H. H. M., Portsmouth, N. H. 


In spite of the comparatively short 
time that has elapsed since the com 
pany'’s formation, International Tele’ 
phone & Telegraph Corp., has made 
rapid strides in creating an efficient 
system of telephone communication in 
Latin America, Spain, and more re 
cently in Turkey. Expansion has been 
well conceived and future growth 
along similar lines seem assured, Be 
sides the various telephone operating 
units, International’ controls the Postal 
Telegraph & Cable Co., owning one of 
the two major telegraph systems in the 
United States and numerous submarine 
cables to foreign parts. Another sub 
sidiary, International Standard Electric 
Co. controls manufacturing companies 
located in leading foreign countries, 
which produce and market telephone 
equipment of the latest type. Further 
more, the purchase agreement between 
the R. C. A. Communications, Inc., @ 
subsidiary of Radio Corporation of 
America and the International Tele 
phone & Telegraph Corp. is expecte 
to forecast important developments in 
the business of the latter company, 
when and if existing Federal laws which 
prevent such a merger, are m 
Congressional action toward this 
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150 Points Profit— 
22 Points Loss 


On Twenty Common Stocks 





UBSCRIBERS to The Investment and Business Forecast of The Maga- 

zine of Wall Street who followed the common stock recommendations 

in our “Unusual Opportunities in Securities” department during the past six 

months have been able to take actual cash profits of 150 points, with but 22 
points loss on commitments closed out—a net profit of 128 points. 


These “Unusual Opportunity” advices are chiefly for semi-investment. Selec- 
tions are based on the fundamental merits of each security which warrant a 
higher market price. Consequently, profits accrue to our subscribers right 
along. For example, Hershey Chocolate—an “Unusual Opportunity” — was 
recommended by wire on May 2 around 99 and closed out by wire on May 29 
around 109—a profit of 10 points on each share carried. 
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The consistent profits available through our “Unusual 
definitely closed out. 


Opportunities in Securities’ department appeal to 


every one interested in the market—especially to those 
trying to recover substantial losses. This department 
can be ‘followed very readily with limited funds for 
only one r dation is made each week. 


To those who request it, this weekly recommendation 
is sent by telegram on the Friday preceding the Tues- 





A COMPLETE TABULATION of the results that 
could have been secured through this department in 
the past six months will be mailed you on request. 
We estimate that our subscribers who followed these 
advices during this period could have taken net cash 
profits of $1,280 on a 10 share basis on commitments 


day on which the printed analysis of the stock is closed out, $2,560 on a 20 share basis, etc. 


Place your subscription NOW and we will: 


(a) telegraph or cable you the current weekly r dation of our ‘Unusual Oppor- 
tunities in Securities” department and wire you usually on Friday the recommenda- 
tion to be analyzed in our regular edition to be mailed you the following Tuesday. 
These advices are carried in a continuing table until definitely closed out; 


mail you the regular weekly and all special issues of The Investment and Business 
Forecast for six months, including our Bond Department, Preferred Stocks for 
Investment, Technical Position of the Market Review, Charts, Business Outlook, 
Trade Tendencies, Intimate Talks With Subscribers, etc. 

all telegrams or cables will be sent in private code after our code book, which will 
be mailed on receipt of your subscription, has had time to reach you; 

analyze your present and contemplated holdings upon request at any time during 
the terms of your subscription and tell you what to do with each security—hold or 
sell; and also answer questions concerning the status of your broker through our 
Personal Service Department. 
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Bond Buyers’ Guide 


NotE.—The following list of bonds has been arranged solely on the 
basis of current yields to maturity. The position of any issue is not 
intended as an indication of its relative investment merit. 
should observe a proper diversification of commitments in making their 


selections from this list. 


Prior 
Liens 


Panama 5%s, 1963 

Norway 40-yr, ext, 54s, '65 
Dominican 5%s, 1942 

Haiti 6s, 


Interest 


Times 

Earned 
on All 
Funded 


(Millions) Debt 


Railroads 


Atchison, Top. & 8. F. Conv. 4s, 1955.. 

Pennsylvania 5s, 1964 

Illinois Central 4%s, 1966 

ae Island-Frisco Terminal lst 4%, 
9 


_ 267.4 


Southern Railway Dev. 
Great Northern Gen. A 7s, 1 
Missouri Pacific Ist & Ref. 5s, 1977.(a) 
N. ¥., Chic, & St. L. Ref. 54s, 1974. (a) 
Central of Georgia Ref. 5%s, 1959 
Chic. & W. Indiana Ist Ref. 56%s, 1962 
Nor'n Pacific Ref. & Impr, 6s, 2047. (a) 
Wabash Ref. & Gen. 548, 1975 
Western Pacific Ist 5s, 1946 
Carolina, Clinchfield & Ohio 1st & Cons. 
6s, 1952 -(b 
Balt. & Ohio Ref. & Gen. 6s, i995. *(a) 
Minn., St. Paul & 8. 5. M. Ist 4s, 
Cuba R. R. Ist 5s, 1952 
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Public Utilities 


Pacific Gas & Eleo, Gen, Ref. 5s, 1942. 
Montana Power Deb. 5s, 1 a) 
Columbia Gas & Elec. Deb. 5s, 1952.. 
Indiana Natural Gas & Oil Ref. 5s, 1986 
Consol, Gas of N. ¥. Deb. 5%s, 1945. (a) 
Utah Power & Light Ist 5s, 1944 
Hudson & Manh’n Ist Ref. 5s, 1967.(b) 
Detroit Edison Ist & Ref. 6s, 1940..(b) 
Postal Tel. & Cable Co. Tr. bs, 1958.... 
— Electrio—Seattle Everett 1st Bs, 


(d) 
. & El, Deb. 6s, 1975. _ 
Northern "Ohio ‘Tr. & Lt. Genl, & Re 
6s, —% 
Phil. 


34.36 
3.47 


Allis Chalmers Deb. 5s, 
Gulf Oil Deb. 5s, 1947 (c) 
Youngstown Sh. & Tube ist 5s, 1978. + 
International Match Deb, 5s, 1947.. 

Amer. Cyanamid Deb. 5s, 1942 
Sinclair Pipe Line 5s, 1942 Oe cd 
National Dairy Prod. Deb. 5%s, °48. a4 3.10 
Chile Copper Deb. 5s, 1947 ane 
B. F. Goodrich Ist 6%s, 1947 1a 
U, 8, Rubber Ist & Ref. 5s, 1947.. 2.6 
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Short Terms 


Humble O11 & Ref. Deb. 5%s, '38..(b) 
Amer. Cotton Oil 5s, May 1, 1931 
N. Y¥., Chic, & St. Louis 2nd & Impr. 

6s, May 1, 1931 (a) 17.3 


8.05 
19.32 


2.12 


Call 
Price 


Recent 
Price 


1024%GT 102 


100F 
101G 
100 


107%4T 
107%AG 109 


102 


Convertible Bonds 


Atch., & 8. F. Deb. 4%s, '48..Com.@166.6 
Inter'l Te. & Tel. Deb. she. 89. ..Com. @66% 
i? H. & Hart. Bt Com.@100 
mniaies Corp. Gol. -.C&0@196 
Amer. Inter’! Corp. De. 6\%s, 49. .Com.@80 


5 
6. 
1. 
2 
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102% 
100 
105 


101 
98 
94 


108 


89 
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100% 


101% 


184 
121 
124 
100 

99 
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All Bonds sre in $1,000 denominations only, except (a) lowest denomination $500, 


(b) $100 


until 1930 or later. <X 
Curb. (d) Available over-the-counter. 


—Guaranteed by proprietary companies. 
F—Not callable until June I, 1935." 


A—Callable as a whole only. T—Callable at gradually lower prices, G—Not callable 
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however, is likely to be slow and such 
a consolidation is not a near term pos. 
sibility. Reflecting an enlarged volume 
of business in its several branches, grog 
revenues for the year 1929 totalled 
$100,340,590, an increase of 23% 
over 1928. Net income rose corre. 
spondingly to $17,732,158 or $3.03 
on the 5,858,894 shares, as compared 
with $14,596,336 or $3.42 on the 4, 

268,355 shares outstanding in 1928, 
While there apparently is nothing iy 
the current situation to warrant the 
shares selling at the figure you mention 
in the moderately near future, and the 
shares at existing levels are not partic 

ularly undervalued, the able manage- 

ment and bright outlook suggests that 
current levels will eventually be jus- 

tified and probably exceeded in the not 
too distant future. Therefore, where 
holders are willing to retain over a 
reasonable period and disregard inter. 
mediate market fluctuations, further re- 
tention seems justified. 


CHILDS Co. 


Would you advise the purchase of Childs 
Company common around 65? I have been 
impressed by the consistent progress made 
under the new management and the gain of 
nearly 20% in net earnings reported for 
April. In contemplating this commitment, 
I recall the sensational advance of F. G. 
Shattuck common from 80% in 1928 to 
194 in August, 1929, and wonder if Childs 
common has similar possibilities. What is 
your opinion?—M, E. S., Rutland, Vt. 


Childs Co. operates one of the larg- 
est chain restaurant systems in the 
country, its units numbering 111, ap 
proximately one half of which are 
located in New York City. In March, 
1929, an important change in manage- 
ment took place, with the result that 
operations have again been placed on 
a profitable basis. Several new innova 
tions have been introduced by the man- 
agement, including the sale of their 
own brands of coffee, cigars, cigarettes 
and candy, and recently the company 
opened a restaurant near the Grand 
Central Terminal, New York, equipped 
with soda fountain, the success of 
which has been instrumental in estab 
lishing the same policy in other of its 
existing stores. Expansion program for 
the current year, calls for the opening 
of ten additional units, which ulti 
mately should be reflected in further 
enhancement of earnings. The com: 
pany owns valuable. real estate, and 
has received several very profitable of 
fers for certain parcels of the property. 
Reflecting to a large degree the success 
of the new management in effecting 
economies, results of 1929 operations 
showed. a decided improvement over 
those reported for the previous twelve 
months. Moreover, despite an increase 
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Certificates 










Consisting of lshareof 6% 
Preferred Stock, 14 share of 
Common Stock, and war- 
rant good to January 1, 
1934, to buy % share of 
common for $7.50. 











Book value of Preferred 
12-31-29—$137 per Share. 
Common now selling 
around $19 per Share. 









Listed on Chicago Stock Exchange 
Price of Certificates around 
92, yielding over 64 %. 
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54 Pine Street, New York 
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Growing Business 


THE growth period of a business 
offers investment opportunities 
never again equalled. From 1920 
to 1929 Associated System growth 
percentages were: 


109% increase in gross earnings 
132% increase in sales of electricity 
99% increase in number of customers 
The $1.60 Interest Bearing 
Aliotment Certificates of the As- 
sociated Gas and Electric Co., 
priced at $29, yield over 512%, 

Send for circular F195 


Public Utility Investing Corp. 


61 Broadway 











THE DETROIT EDISON COMPANY 
60 Broadway, New York, June 4, 19380. 
A quarterly dividend of Two Per Cent. ($2.00 
per share) on the Capita! Stock of the Company 
will be paid on July 15, 1930, to stockholders of 
record at the close of business on June 20, 1930. 
SAMUEL ©. MUMFORD, Treasurer. 
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New York Curb Exchange 








IMPORTANT ISSUES 
Quotations as of June 4th, 1930 


1930 Price Range 
——“—— Eecent 
Name and Dividend High Low Price 
Aluminum Co. of Amer..... 356 275 302 
Aluminum Pfd. (6) ........ 108 190 
Amer, “B” (1.60) 37 245% 25% 
Amer, Gas Elec, (1)........ 157 118% 145% 
Amer. Lt. & Traction (new). so 67% 74% 
Amer, Superpower (1)....... 39 23% 383% 
Assoc. Gas Elec. ‘‘A’’ (2.40) 464% 35% 387% 
Celanese Corp, ..........+.+ 35 20 23% 
Central States Elec. (1.40).. 39% 19 84% 
Cities Service (.90)......... 44% 26% 38% 
Cities Service Pfd. (6)...... 98% 88 938% 
Cleveland El. Ill, (1.60)..... 938 61 65% 
Commonwealth Edison (8)... 385% 234 $11 
Cons. Gas of Balt. (3.60)... 186% 90% 130 
Consolidated Laundries ..... 16 10 14 
Continental Oil ............. 17% 12% t16% 
SS eee 74% 465 56% 
Deere & Co, (new).......... 162% 113 128 
Durant Motors ............. 7 8% 8% 
Elec, Bond Share............ 117% 80% 105% 
Ford Motors of Canada A 38% 28 34 
Ford Motor of France....... 12% 6%. 12 
Ford Motors, Ltd, .......... 19% 10% 17% 
Fox Theatre A.............. 17% 8% 12% 
eral Ree Sree 4% 2% 2% 
General Baking Pfd. (3).... 54% 384% 35% 
Gen. El. Ltd. rets., Eng. (.50) 14 10% 11% 
Glen Alden Coal (8)........ 121% 98 100 
Goldman Sachs T. .......... 46% 30% 30% 
fg ES Saas 166% 181% 149% 
Hecla Mining (1)..........- 14 11% 12 
t Bid price. 


. 1930 Price Range 
—_— R 

Name and Dividend High Low Price’ 
Mumble Of) (0). ..cccccceces 119 78 ~~ §=6108 
Hygrade Food Products...... 15 10 12 
Insull Util. Invest., Inc..... 71 544% 64Y, 
Insur. Securities, Inc. (1.40) 23 17 t19 
Internat. Pet. (new) (1).... 24 17% 21 
International Utilities B..... 19% 6% 11% 
Lefcourt Realty (1.85)...... 25% 14% 224% 
Lion Oil Refining (2)........ 29 185% 26% 
Lone Star Gas (new) (1).... 55% 34% 48% 
Mid, West Util, ........00. 38 25% 38% 
Mountain Producers (1.60)... 12% 8 10% 
National Fuel Gas (1)...... 41% 25% 38% 
New Jersey Zinc (2%)..... 91% 66% 16% 
New Mex. & Arizona Land.. 7% 8% 4% 
aaa res 141% 105% 118% 
Niagara Hudson Power (.40) 24% 18% 22 
North. States Power A (8).. 183% 158 170 
Novadel-Agene (2) ......... R% 22% 30 
Gl SS 15 664% 15 
Pennroad Corp. .........++.- 6% 2 125 
Salt Creek Producers 8)... 15% 10 124% 
Standard Oil of Ind. M%e).. 59% 49% 53% 
Superheater Co. (new) (3%) 653 88 44 
Transcontinental Air Trans.. 10% 6 9% 
ae. LS isescseeesiaoen 18% 4% 10% 
OS Eee ere 364% 26%, 29 
United Lt. & Pow. A (1)... 56 27% 61% 
Unit. Lt. & Pow. cv. Pfd. (6) 119% 97% 117% 
Utility & Indus. Corp....... 23% 16% 18 
Utility Pow, & Lt, (1)...... 28 144, 22% 
Waownm O81 (0) ..c..cecccase 91% 85% 92% 





DING on the New York Curb 
Exchange was dull and somewhat 
irregular during the early part of 
the past fortnight and increased in 
activity when prices slumped off during 
the latter part of the period. Although 
the public utility group on the Curb 
was colorless, as a whole Electric Bond 
& Share assumed some prominence 
with an advance of almost ten points 
on considerably enlarged activity coin- 
ciding with the publication of its 
annual report and a rally, in the price 
of some of its subsidiary companies. 
Oils were dull and softer in price trend. 
Industrial stocks depended upon the 
individual action of specialty issues to 
furnish interest in trading. 


St. Regis Paper Co. 


Heretofore, a rather inconspicuous 
issue, St. Regis Paper promises to be- 
come a rather important factor in the 
New York State electric power situa- 
tion. It is not generally recognized 
that this company is the largest single 
stockholder of the Niagara Hudson 
Power Co., which is believed to be 
destined to link up with Consolidated 
Gas in the Eastern super-power system 
being rounded out under the sponsor- 
ship of United Corporation. Through 
the ownership of 4,260,000 shares 
of Niagara Hudson Power and 1,- 
025,500 Class A warrants, St. Regis 
Paper now holds a larger block of the 
power company that any other com- 
pany or individual. Its directly owned 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 


shares amount to approximately 161% 
of the entire outstanding stock. This 
amounts to approximately one share of 
Niagara Hudson Power stock held for 
every share of its own stock outstand- 
ing. With the former selling above 
20, the difference amounts of only 
about $7 or $8 a share, that amount 
representing the active paper business 


of the company and other valuable . 


public utility holdings. 

It is not unlikely that the paper busi- 
ness of St. Regis Paper will be segre- 
gated from its utility holdings, pre- 
sumably through the creation of a 
separate utility holding company 
which would be offered on a share for 
share basis to St. Regis Paper holders. 
Out of $1.56 a share earnings reported 
for 1929, about 95 cents a share repre- 
sented the company’s earnings from the 
paper business. Among customers 
served by the paper division are the 
American Telephone & Telegraph 
Company and Montgomery Ward, 
which are large users of the grade of 
catalogue stock that the company pro 
duces. The paper business is steadily 
growing and earnings are expected to 
improve during the current year. In 
the light of these facts the common 
shares of the company selling currently 
at around 27 a share on the New York 
Curb Exchange look attractive for long 
range profit possibilities. The current 
cash dividend of $1 a share provides 
some_immediate income in the mean 
time. 
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Will the Market’s Next Major Move Be 


Up or Down? 


@ You hear talk everywhere these days about dull markets, stocks backing and 
filling, no vigorous trend, etc. True, stocks are in a trading zone—now—but, 
preparations completed, always have moved out. What, underneath the surface, 
is going on? 


Are Stocks Under Accumulation? or 
Being Distributed, Now? 


@This is the most important question facing investors today. Stocks will break 
out of this trading range, either up or down, strongly. 


qOur latest market forecast, just prepared for Clients of this Service, analyzes 
soundly the market’s next move—also covers these stocks, whether to 


Buy, Hold, Sell, or Exchange — 


Paramount ? Pub. Service N. J. ? Borden Co. ? 
Consol. Gas ? Westinghouse ? Eastman Kodak ? 
Pan-American B ? Am. & For. Power ? U. S. Steel ? 


eee Be 





A few extra copies of this valuable report are reserved for dis- 
tribution free—as long as the supply lasts. 


Clip Coupon at Right 








Tr tr nr nt ny 


American Securities Service 
140 Norton-Lilly Building, New York 


American Securities 
Service | 


140 Norton-Lilly Building 
New York 


Kindly send me copy of your latest “Stock 
Market Outlook,” also copy of “Making 
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Why Do Some Men Sell 
More Securities Than Others? 


(1) Salesmen differ in their Know 
of Investment Facts. Hence some can talk 
more intelligently and gain the inves- 
tor’s confidence better than others. 


(2) Salesmen_ differ in their ability to 
— their knowledge so as to force- 
fully presenti their issues. Hence some 
close much better than others. 


More Sales 


Babson Institute Training in Security 
Selling contains the facts so absolutely 
essential to success in selling securities 
and shows how to use these facts in a 
way which means— More Sales. 


Write today for our interesting booklet 
Ase, “Security Salesmanship, the Pro- 
ession. 








TAVOID ERRORS —wrie down your 
Telephone Memorandums. Use the 

CoLyTT"Redi-Roll’” Fastens on tee: 

pe cee 


565 West Washington Street :: Chicego 
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Over-the-Counter 








IMPORTANT ISSUES 
Quotations as of Recent Date 


Asked 


American Book Co. (7) 92 
American Cigar Pfd, (6) 95 
Amer. Dist. Teleg, 97 
Do Pfd, (7) 112% 
Amer. Manufacturing (4) 62 
Do Pfd. (5) 68 
Amer. Meter Co, (5) 70 
Babcock & Wilcox (7) 
Bliss (E, W.) Co. Ist Pfd. (4)... 
Cl. B Pfd, (0.60) 
Bohack (H. C.) Co. New (2%).... 
ist Pfd. (7) 


Congoleum Nairn Pfd. (7) 
Crowell Publishing (3) 


Franklin Rwy. Sup. (4) : 
Gt. Atl, & Pac. Tea Pfd. (7) 
Helme, Geo. W. 


has frequently happened in the 
[es that dullness on the Stock Ex- 
has encouraged broader in- 

terest in Over-The-Counter securities. 
The present instance, however, is a 
definite exception of this rule. Public 
interest in unlisted securities has been 
at a low ebb during the past few 
weeks, except of course for the better 
grade bond issues and new offerings 
of an investment calibre. One reason 
for the present investor apathy toward 
unlisted stocks is the fact that many 
formerly popular issues have found 
their way to a market on one of the 
local exchanges. In addition, the bank 
and insurance stocks have become the 
dominating group in the Over-The- 
Counter market within the past few 
years and these issues are not attracting 
public buying interest at the moment. 
Toward the latter part of the past 
fortnight bank stocks have suffered con- 
siderable liquidation. Rumor that 
Bank of the United States would re- 
duce its dividend was responsible for 
considerable selling and a sharp price 
decline, in spite of the fact that the 
rumor was denied by officials of the 
bank. City Bank was also under con- 
siderable pressure as was Guaranty. 
With such former leaders of the bank 
stock group under pressure, the rest 
of the institutional issues turned soft 
and new low levels were reached by 
each wave of selling. The insurance 
stocks, also an important group among 


Pfd. (8) 
Neisner Bros. Pfd. (7) 
New Eng. Tel. & Tel. (8) 
Newberry (J. J.) Pfd. (7) 
Remington Arms Ist Pfd. (7) 
Savannah Sugar (8) 
Shaffer Oil & Ref, Pfd. (7) 
Singer Mfg. Co. (10P) 
Smith, A. 0, (2) 
Standard Serew 
United Porte Rican 

Pfd. (3.50) 
Wash. Ry. & Elec. (5) 


Welch Grape Juice (1) 
Do Pfd. (7) 
West Va. Pulp & Paper (2) 
Do Pfd. (6) 
Wheeling Steel (4) 
Do Pfd. (8) 
Do Pfd. B 


Ist Pfd. (7) 
Woodward Iron (4) 


P—Plus extras, 


the unlisted issues, seemed to take their 
cue from the listed market and the 
bank stocks. The fire companies are 
still heavily committed to equity se- 
curities and lower prices on the stock 
exchange discourage public buying for 
insurance stocks despite satisfactory 
showing these concerns are making in 
their underwriting divisions. 

Among the unlisted securities, in 
vestment trust issues seem to 
favored with more public interest at 
present than any other major group. 
The ascendency of the fixed trust with 
limited management privileges is be 
coming more marked as time goes on. 
Before and immediately after the Fall 
stock market decline, the management 
and trading companies had come to 
occupy the more prominent position 
in the investment trust field. Since 
that time, however, the public’s favors 
have swung around to the fixed typé 
of trust. Lower cost values of the col: 
lateral which underlies these issues 18 
probably the greatest factor in their re’ 
cent rise to popularity. A recent 
survey among dealers, disclosed that as 
far as their customers demands were 
concerned, almost half favored the fixed 
type of trust. The so-called “trading 
company came at tail end of this par: 


ticular survey and the management | 


concerns with limited powers and in: 
vestment policies were reported 


covered in the survey. 


a: 
favor by about one third of those ‘ 





(Continued from page 300) 

of only 1% in sales for the first quar- 
ter of the current year, net income 
for the period was substantially above 
that for the initial 1929 quarter, being 
equal to $0.80 a share on the common 
stock against $0.20 a share for the first 
three months of the previous year. 
Outlook for the balance of the year is 
favorable and while it is yet too early 
to forecast full year’s earnings, with 
any degree of accuracy, results, in our 
opinion, should compare favorably with 

share net income of $2.58 reported 
for 1929. Balance sheet, as of Decem- 
ber 31st, 1929, revealed a satisfactory 
fnancial position, with current assets 
of $3,308,539, including cash of $1,- 
944,087, against current liabilities of 
$1,717,204. The shares, while not re- 
garded as cheap, on the basis of earn- 
ings, and present dividend rate, are not 
without a degree of attraction for hold- 
ing over a period of a year or more. 
Commitments, however, should be con- 
fined to reactionary periods. 


TEXAS GULF SULPHUR CO. 


Texas Gulf Sulphur common has been 
recommended to me for spec-investment by 
a conservative house, but I would like to 
receive your advice before I buy. What 
is your opinion of the outlook for this com- 
pany? Do you think 1929 may prove to 
have been the peak for the sulphur indus- 
try, so that the near future prospects for 
Texas Gulf are open to question?—L. M. 
C., Rochester, Minn, 

The Texas Gulf Sulphur Co. is one 
of the two companies dominating the 
sulphur business in the United States 
and together with its smaller competitor 
controls about three-quarters of the 
world’s suply. Production to March, 
1929, was from deposits owned in fee 
at Matogorda. Owing to increased 
production the expected life of these 
deposits has been shortened to about 
ten years, but the company is now 
bringing to a mature-production status 
its second major sulphur mining opera- 
tion, Boling Dome, leased from a sub- 
sidiary of the Gulf Oil Corp. In ad- 
dition, production at Long Point, 
Texas, was started in March, 1930, and 
Texas Gulf is now producing approx- 
imately 4,500 tons daily from the three 
mines, at an annual rate of 1,600,000 
tons, which ‘s the highest rate in the 

ty of the company. Completion 
of Boling Dome development involved 
expenditure of approximately $10,- 
000,000 and the profits from this. un- 
ertaking will go to. the company .in 





~ Western Union Telegraph Co. 


Analyzed in our latest Weex.ty Review 


Copy MW-160 on request 


PRINCE & WHITELY 


Established 1878 
New York Stock Exchange Chicago Stock Exchange 
New York Curb Exchange 


25 BROAD ST. NEW YORK 
UPTOWN OFFICE: HOTEL ST. REGIS 
Cleveland Philadelphia Detroit 


Reading Indianapolis Washington 


Chicago 
Boston Akron 














J.S. BACHE @ CO. 


Established 1892 
MEMBER S 
New York Stock Exchange Chicago Board of Trade 
New York Cotton Exchange Detroit Stock Exchange 
New York Curb Exchange Philadelphia Stock Exchange 
And Other Leading Exchanges 

Securities Bought and Sold for Cash 

or Carried on Conservative Margin 
Branch Offices: Albany, Atlantic City, Binghamton, Buffalo, Detroit, Erie, 
Kansas City, New Haven, Perth Amboy, Philadelphia, Rochester, Sche- 
nectady, Syracuse, Troy, Tulsa, Utica, Watertown, Worcester. In 
North Carolina: Charlotte, Greensboro, Raleigh, Rocky Mount, Winston- 
Salem. In Texas: Fort Worth, San Antonio. 


Correspondents, with private wire connections, in all principal cities. 


42 Broadway NEW YORK 


“THE BACHE REVIEW” and “BACHE COMMODITY REVIEW,” 
published weekly, will be sent on application. 





Business problems are less perplexing when discussed and solved 


during a leisurely and secluded luncheon conference at the Crillon. ' 
Open Sundays and Holidays. 


r entirety until replaced in the 
treasury; thereafter they will be divided 
equally with the Gulf Oil Co. Earn- 
ings so far this year are running at 
nearly the same rate reported in 1929 
and for the first quarter of 1930 net 
Profit of $3,803,701, or $1.50 was 
only 2% below the $3,880,260. or 


(Please turn to page 308) 
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COMMON STOCKS of 
28 of AMERICA’S RICHEST 
COMPANIES are Combined 
in ONE INVESTMENT! 
In units of about $100 and up, 
you can share in the profits and 
dividends on the common stocks 


of 28 outstanding companies, the 
richest cross section of America. 


Write for Circular 166. 


GEORGE M. FORMAN 
& ComPANY 


Investment Securities Since 1885 
112 W. Adams St., Chleage 
120 Broadway, New York 











Orders for Individuals 


and Brokers 


executed in Markets in following 

cities over direct private wires: 
Chicago Pittsburgh Detroit 
Montreal Philadelphia Buffalo 
Cleveland Toronto Columbus 


Samuel Ungerleider 
& Company 


Members New York Stock Exchange 
50 Broadway New York 
Telephone DIGby 6400 

Uptown Offices: 
1372 Broad 400 Madi Ave. 


551 Fifth Ave. 
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“Is It Impossible?”—A 
booklet that every in- 
vestor should read. It 
will be mailed to you, 
without obligation, 
upon request. 


Send for it today 


+ 


Founders Securities Trust 
Fiscal Agent 
National Union Bank Building 
209F Washington St., Boston 
30 Broad Street, New York 





























Bonds for Investment 
Suggestions Upon Request 


The National City Company 


—OFFICES IN MORE THAN FIFTY CITIES— 
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Recent Reported Earning 
Position of Leading 
Companies 


This department serves to provide a current record of earnings 
reported by leading companies. Each issue covers only those reports 
which are received during the fortnight immediately preceding. Net 
worth is calculated from the latest available balance sheet; and earnings 
thereon serve to measure the profit position of the company in relation 
to its stockholders’ investment. The ratio of debt to net worth indicates, 
by a percentage figure, the extent of bondholders’ claims as compared 
to stockholders’ equity. 


Industrials 


Earned Market Value 
per Ratioof Earned June 2, 
Dollar Debt per 930, 
of Net toNet Share of Times Dividend 
Company Worth Worth Common Earnings Rate 


Amer, Bosch Magne _ 
Amer, Encaustic Tiling Co ND . 500(g) 
Atlant,, Gulf & W. I. 8.8, Lines F . 8.6(g) 
Barnet Leather Co ND ) _ 
Borg-Warner Corp. . . 9.8( 
Brown Shoe Co., Ino........... ° . 04 ND -83 11,1(g) 
City Stores Co. A . 17.6(g) 
Curtiss-Wright Corp. ° — 
Evans Auto Loading Co, d . 10.1(g) 
Firestone Tire & Rubber Co..... 6 F F 51.9(¢) 
First National Stores P 9 5.34 10.5 
Ford Motors of Canada, Ltd.... . le 17,4-B 
International Comb. Eng. Corp.. (da) 

Lee Rubber & Tire Co 

Long-Bell Lumber Co. 

McIntyr orcupine Mines 

MacAn & Forb 


Mexican Petroleum Co., Ltd.... 

Mexican Seaboard Oil Go. 

North Central Texas Oil Co., Inc. 
Pan-Amer, Pet, & Transport.... 

Pet Milk Co. 

Philip Morris & Oo., Ltd 

Pierce Petroleum Corp. 

Richfield Oil of Calif. 

Studebaker Corp. ee es 

Transue & Williams.. +++. Quarter 
enited Carbon Co. Quarter 
United Shoe Mach. Corp. 

Warner-Quinlan Co. 

Webster-Eisenlohr, Inc. 

Weston Electrical Instrument... Quarter 


Railroads 


$.8(g) 
11.7(g) 
na 


Bangor & Aroostook R.R....... 4 mos. .07 
Boston & Albany R.R. Quarter (d) 
-03 


Hocking Valley Ry, Oo : 22.5(¢) 
Maine Central B.R, J NQ 


.80 
Missouri Pacific F 35.4() 
d 09 1,90 19.9(g¢) 


12.3(g) 
73.2(g) 
21.7(g) 
43.6(g) 


25.2(s) 
26.8(¢) 


LI bolasSealal | 


Public Utilities 


Amer. & Foreign Power 07 ND \< 1, - 
Brooklyn-Manhattan Transit .... 10 mos. .08 192 : 9.6(g) 4 
Commonwealth & Southern .05 83 5. .60 
Detroit Street Railways (d) NR = 
Elec, 19 é ND 97 54. 6§ 
Hudson & Manhattan Ry. Co.... : .02 147 9.2(¢) 3% 


(b) gn Pen (a) Deficit. (g) Based upon estimated yearly earnings as indi- 
re 


cated by a (m) Including mortgages. (s) Including obligations of 
subsidiaries. (z) Not allowing for accumulated dividends on preferred stock. x 
“A” stock. B—OClass “B’’ stock, ND—No funded debt. NM—Negligible. NQ—No 

quotation on indicated date. NR—Unavailable. § Payable in stock. 
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A Summer Policy 
for your INVESTMENT BUDGET 














\ = steps are you taking in these summer months to insure future invest- 


ment success? 


Making steady profits from stock investments is only relatively possible. At times 
when the market is steadily rising, the well-counselled investor profits from the re- 


sults of thorough research and planning undertaken during less favorable periods. 


An occasional speculator may make large profits on blind luck. But, such operations 
are not investment. The only safe policy for the genuine investor is to overhaul 
his budget at frequent intervals, seeking sound advice as to his future transactions. 


Now is an ideal time to complete these four steps: 
(a) List the contents of your strong box. (b) Procure 
reliable advice on the present value and future prospects 
of each security held. (c) Determine whether other se- 
curities offer brighter prospects. (d) Adjust your hold- 
ings now while a comparatively dull market makes it 
easy to prepare for the future. 


The business of the Brookmire organization, since 1904, has been the study of 
investment values. It has no interest other than the furnishing of sound, unpreju- 
diced and authoritative advice. It continuously rechecks values for the benefit of 


its clients and provides, in full, a specialized type of investment service. 


Write for this information 


Together with full information about Brookmire Personal Supervisory Service, 
we shall be glad to send you, without obligation, recent issues of Brookmire Bul- 
letins which will show you exactly how Brookmire Service keeps investors informed 





























~ and illustrate the extent and type of information furnished to Brookmire clients. 


BROOKMIRE ECONOMIC SERVICE 


NEW YORK BOSTON CHICAGO PHILADELPHIA 
NEWARK MILWAUKEE PITTSBURGH CLEVELAND BUFFALO PORTLAND COLUMBUS 
ROCHESTER DETROIT MINNEAPOLIS ST. LOUIS ATLANTA TORONTO ERIE 
CINCINNATI SAN FRANCISCO SEATTLE LOS ANGELES SPOKANE MONTREAL DALLAS 








BROOKMIRE ECONOMIC SERVICE, Inc., 551 Fifth Avenue, New York City 


Investment Counselors Please send me full description of your services together with information on the proper in- 
vestment policy for me to follow now. 


for morethana (Dp .... MTA 


quarter century pa ‘i 
Inquiries from West of the Rockies should be addressed to Brookmire Economic Service, Russ Bldg., San Francisco, Cal. 
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(Continued from page 305) 
$1.52 for the same period last year. 
Owing to the fact that a substantial 
portion of the company’s business is 
on long term sales contracts calling for 
periodical shipments, profits are ex- 
pected to be largely maintained during 
the current year. The shares provide 
a liberal return at existing levels and as 
a speculative commitment might well be 
given favorable consideration. 


REMINGTON-RAND, INC. 


Now that the report for the year ended 
March 31st, 1930, has been issued, do you 
think I had better sell my 50 shares of 
Remington-Rand common even at a loss of 
over ? J was disappointed by the 
failure of the market price of the stock to 
advance in anticipation of the annual re- 
port, which I thought was quite favorable, 


and have come to the conclusion that the , 


movement of the stock will be retarded by 
the irregular business conditions which 
exist. What is your reaction?—C. H. L., 
Grand Island, Neb. 


Despite the general recession in 
business in evidence in recent months, 
Remington-Rand, Inc. showed a good 
earning report for the fiscal year ended 
March 31st, 1930, the net increasing 
to $3.51 per share of common stock, 
as against $1.51 in the 1928-1929 year. 
A most significant feature is that the 
increased earnings were the result of 
operating economies, rather than any 
great increase in business, although 
sales displayed a normal upward 
tendency. The large increase in the 
report for the latest period is evidence 
that consolidation difficulties, which re- 
stricted earnings for the 1928-1929 
year, have been ironed out. Formed 
in 1927 as a consolidation of Reming- 
ton Typewriter, Dalton Adding Ma- 
chine and Rand Kardex Bureau, the 
present company, with later acquisi- 
tions, produces a complete line of 
office equipment, which is distributed 
here and abroad. Remington-Rand, 
Inc., operates under a joint agreement 
with Underwood-Elliott-Fisher Co., for 
the exchange of patent rights on type- 
writers, which has stimulated sales of 
noiseless typewriters. In this connec- 
tion, a new noiseless portable. type- 
writer has been perfected by Reming- 
ton-Rand for which there is expected 
to be a good market. The company’s 
business is good and with the longer 


term prospects bright, a renewal of in- 
terest in the stock in the not too dis- 
tant future is not unlikely, and we see 
no reason for a sacrifice sale, and sug- 
gest that you continue to hold. 


MAY DEPARTMENT STORES Co. 


How do you rate May Department Stores 
common at this time? Is a commitment 
around the present price of 52 likely to 
prove profitable or would you wait for 
lower levels during the Summer months? 
Are there.any merger prospects fer this 
company in the making?—E. B. F., Vir- 
ginia, Minn. 

May Department Stores operates the 
second largest chain of department 
stores in the United States, the main 
store being located in St. Louis with 
others in Cleveland, Akron, St. Louis, 
Denver. The company has only just 
completed an extensive expansion pro- 
gram of several years duration which 
included several new buildings and ad- 
ditions, also alterations and improve- 
ments. Partly to finance these opera- 
tions, also to increase working capital, 
additional stock was sold in 1929, and 
at present financial condition may be 
rated quite strong. As of January 
31st, 1930, current assets totalled $42,- 
485,000, of which $10,981,000 was in 
cash or its equivalent, against current 
liabilities of $11,510,000, leaving the 
huge sum of $30,975,000 in working 
capital. Operations of the company 
last year were on a satisfactory basis, 
net income equalling $4.75 per share 
for the 12 months ended January 3st, 
1930. As a matter of fact, earnings in 
recent years have become well stabil- 
ized, net for the past four years having 
averaged $5.41 per common share. 
Subject to the present moderate reces- 
sion in general trade, the company’s 
outlook appears favorable, and the 
stock is at present moderately priced 
and not overvalued, besides being en- 
titled to a good rating. The extensive 
improvements and additions made over 
the past two or three years should be- 
gin to return to the company in the 
current twelve months in increased 
sales and earnings. While we know of 
no merger developments now in pros- 
pect, we believe the stock suitably 
priced for purchase where the inten- 
tion is to retain over a six to twelve 
months period or longer. Although we 


cannot attempt to predict future price 
levels, no important recession in quot. 
tions seems likely from existing levels 
over the period you mention. 
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McKesson & Robbins 
(Continued from page 271) 
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5Y2% convertible debentures 
around 96, the $3.50 convertible pre. 
ferred and the common. All three ap. 
pear attractive as longer term commit: 
ments. The preferred offers the big- 
gest yield, but its convertible feature 
(share for share into common) is not 
likely to be of any great importance 
for some years due to the fact that the 
5s will be convertible at $40 a share 
into common from July Ist, 1930, to 
April 30th, 1932, and thereafter on a 
rising scale which does not reach 621%, 
which we suggest as a point where the 
preferred would begin to be attractive 
because of its conversion privilege, un- 
til April 30th, 1937. From an appre 
ciation standpoint, the common at be 
low 30 would appear more attractive 
than either the debentures or the pre- 
ferred, for it is in no danger of dilu 
tion through conversion until after it 
passes 40. Interest on the debentures 
was earned 4.3 times last year and net 
tangible assets back of them are equal 
to $3,156 per $1,000. . The preferred 
dividend was earned about three times. 
No very large margin of earnings above 
common dividend requirements of $2 
a share should be expected in 1930. 











Important Corp. Meetings 
Date of 
Specification Meeting 


Company 
Am, Mach, & Fdry 6-16 


Fokker Aircraft 6-18 
6-28 


6-16 
6-17 
6-19 
6-20 
6-16 
6-16 
6-17 
6-9 
6-16 


Greene Cananea Copper 
Houston Oil ; 
Indian Refining 














For Feature Articles to Appear 
in the Next Issue 


See Page 245 
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STANDARD BOOKS 


o» SECURITY TRADING «~« INVESTING 
ry The MAGAZINE OF WALL STREET 


depen eleven selected volumes completely cover 
every phase of modern security trading and 
investing. Written in a concise, easily understand- 
able, manner they give you the result of years of 
research and successful market operation—the very 
pith of information necessary to make consistent 
security profits—the foremost tried and proven 
methods and the important fundamental principles 
which you can apply to your individual needs and 
successfully determine how, what, and when to buy 
and when to sell to your material advantage. 


Whether you are an odd-lot buyer or deal in hun- 
dreds and thousands of shares—whether you are a 
long-pull investor or a day-to-day operator, you 
should read these books and have them for constant 
The eative 11 teacien Gu taidlewss te: alee and dtgtn peatundy reference. They may easily make or save thousands 


with : 
practical pee My Pons Mw = eg oe aa richly of dollars for you—they should surely bring you a 


dark blue flexibl falikoid, lettered in gold, and : . 
aul oie a hendeames addition to any bookcase or library. return of many times their moderate cost. 


Library of Trading and Investment Fundamentals. The Businessman-Investor’s Library 


No. 1. Fourteen Methods of Operating in the Stock . 7. Principles of Security Trading for the Business- 
Market. man. 


No. 2. Financial Independence at Fifty. . 8. Necessary Business Economics for Successful 
No. 3. When to Sell to Assure Profits Investment. 


No. 4. Studies in Stock Speculation. . 9. Cabdinal Invenment Princisles upen. ‘ohiih 
Famous Set by John Durand Profits Depend. 


No. 5. The New Technique of Uncovering Security The Investor's Dictionary. 
Bargains. 
No. 6. The Business of Trading in Stocks. . 11. You and Your Broker. 








Individual price of Special Offer 
Each Book $3.25 P cif 
When Sets of 2 or Complete Library of 
More Books are Or- —" Entire 11 Books... $25. 




















THE } une 14 All orders outside of the Continental U. S. A. 
E MaGaziNE oF WALL STREET, J must be accompanied by full remittance. 


42 Broadway, New York, N. Y. LEASE send me books as listed above: Nos. 1-2-3-4-5-6- 


LEASE Com : 7-8-9-10-11. (Simply check books desired, remitting $3.25 if 
pcs weet sag : nee hieasy au Sunes only one is ordered, or $2.50 each if sets of two or more books 
Books on Security Trading and Investing. are ordered). 


0 $25 Enclosed. OIC. O. D. $25. 


CD Please mail me without obligation descriptive circular on above books. 


CS RNR RRR soe So mR MEER 
JUNE 14, 1930 














Consolidated Film 
(Continued from page 270) 








lack of sponsorship probably account 
for the high yields offered by the stocks, 
neither one of which may be regarded 
as anything more than business men’s 
risks. By autumn it should be possible 
to get a better idea concerning the com- 
pany’s future. If Vitacolor is the suc- 
cess which the management hopes it 
will be, the stocks will be attractive 
enough to attract plenty of sponsorship 
and should sell considerably higher. 

The preferred, since it is a senior 
lien on earnings and shares equally 
with the common in any dividends 
above $2 and is callable only at 35, 
would seem to be entitled to sell at a 
small premium over the junior issue. 
Last year, present preferred dividend 
requirements were earned almost three 
times. If Vitacolor is a big success and 
the earning power of the company rises 
rapidly, there is a possibility that the 
preferred may be called. In that event, 
those who buy it now would be as- 
sured 10 or 12 points profits. 








Billions of Small Stock Sales 
to Millions of Customers 
(Continued from page 259) 








chief source of the odd lot dealer's 
profit. He charges no commission, be- 
cause he buys and sells as a principal 
in the deal rather than as an agent. 
The differential is not fixed by the stock 
exchange but by custom. At one time, 
active stocks were bought and sold at 
a differential of and high priced 
and inactive stocks were traded at 
VY of a point. Today, all three odd 
lot dealers follow the uniform prac- 
tice of making their market Ye of a 
point away from the full share market 
for all stocks selling at 997 or under, 
and 1% for all stocks selling at 100 or 
higher. 


But it is important for 

the investor to under- 
stand that the full share 
transaction which fixes 
the price of his odd lot order is the next 
full lot sale after Lots & Company’s 
floor trader gets the order in his hands. 
When he gets an odd lot order “at the 
market,” he does not go into the crowd 
and bargain for a “good price” for his 
customer ike the broker does who is 
executing a full share order. His action 


310 


The Next 
Round Lot 


is purely perfunctory. If somebody 
were to invent a robot that could write 
the price on the slip of paper and the 
stock exchange would permit robots to 
stand at their trading posts, the odd lot 
dealers would not require their own 
representatives at the posts at all. In 
the meantime this mechanical function 
will continue to be performed by stock 
exchange members who do not attempt 
to anticipate either the market nor the 
orders which may come to them, and 
who particularly on active days, have 
no idea what prices are being printed 
on the stock ticker. 

The odd lot investor, on the other 
hand, is more than likely to be watch- 
ing the ticker with a hawk’s eye and 
if the prices on his confirmation do not 
correspond with the prices which he 
sees on the tape at the time when he 
believes his order is being executed, he 
experiences a feeling of . . . well, we 
won't go into that again. The point is 
that a market order in odd lots is ex- 
ecuted on the sale immediately after it 
reaches the odd lot dealer. It is not 
executed in the office of the odd lot 
dealer as some imagine and not neces- 
sarily at the price which appears on the 
stock ticker, although the prices usually 
correspond to the tape. 

All along its route, the order is 
stamped by time clocks. In the office 
of the odd lot broker a machine auto- 
matically “clocks” the ticker tape every 
minute and elaborate records are com- 
piled and filed to show the time of the 
sales of every stock on the stock ex- 
change floor. The odd lot dealers main- 
tain separate service departments with 
probably a hundred extra employees to 
keep such records for the accommoda- 
tion of their broker-clients and for 
their own records. 

It is this complicated system of re- 
cording full share lot transactions that 
enables the odd lot dealers to check up 
on odd lot prices and thus protect the 
commission brokers and the public 
against incorrect prices which might 
be reported by negligence or error. 
Theoretically, an odd lot investor is 
not “entitled” to any definite price in 
any given situation. That is to say, 
there is no New York Stock Exchange 
regulation which requires his broker or 
the odd lot dealer to make a price 
or Y% of a point away from the 100 
share market. The real market for an 
odd lot is the price at which the odd 
lot dealer is willing to buy or sell an 
odd lot. 

Of course, this is a purely theoretical 
point. In the interests of creating and 
maintaining a dependable market for 
odd lot, the dealers make it their in- 
variable practice to give a market on 
the basis of the differential mentioned 
above. They have never departed 
from this practice—not even in the 
critical stages of the 1929 panic when 
they stood ready to take an unlimited 


amount of orders in any denomination 
under 100 shares and on the price basis 
fixed by their custom. In the case of 
active stocks this meant hundreds of 
thousands of shares for each issue and 
for the whole market it meant millions 
of shares per day. 


It can be seen 
from the facts set 
out above, that 
the very nature 
of the odd lot market is such that the 
investor is not represented at the frad- 
ing post when the transaction is made. 
One of the principals of the deal 
(namely the public) is not re-resented 
either in person or by proxy. The in- 
vestor knows the custom by which the 
transaction is made but he cannot see 
it being done nor can his agent (the 
commission broker) be on hand to wit- 
ness the transaction for him. This is 
one of the important differences be- 
tween odd lot trading and full share 
lot trading, for in the latter case the 
investor is represented by his broker, 
and the other principal to the transac- 
tion is some other investor—not his 
agent. 

In recognition of this fact, it is the 
custom of the odd lot dealer to make 
arbitrary adjustments on claims for bet: 
ter prices. All such adjustments are 
paid out of the dealer’s pocket, because 
he is the buyer or the seller, not the 
commission broker. There is no uni- 
form practice in making adjustments 
but each case is weighed separately on 
its own merits. The odd lot dealer de- 
pends upon his elaborate system of 
recording and timing sales to fix a fair 
price when a claim is made and found 
to warrant an adjustment. In case of 
doubt, the customer is usually given 
the benefit of the doubt by the odd lot 
dealer because of the fact, as explained 
above, that he is not represented when 
the transaction takes place. 

Most of these facts have to do with 
purchases and sales ordered “at the 
market.” The transmission of all orders 
from the commission broker to the odd 
lot dealer, follows the route outlined 
above up to the point when it reaches 
the representative of the odd lot dealer. 
Here its treatment depends on whether 
it is a “market” order, a “limited” 
order or a “stop” order. The execution 
of a market order has been explained. 
Limited orders are executed at their 
limits, except in those cases where the 
next full lot transaction permits execu’ 
tion at a better price than the limit. In 
order to buy 25 shares of General 
Motors at 50, a 100 shares lot must sell 
at 497%. If General Motors, on full 
share transactions, sells at 50 and im- 
mediately after at 4914, the odd lot is 
executed at the limit not at an eighth 
above the 49!4, because to do so would 


Customer Not 
Represented 
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give the odd lot trader an advantage 
over the 100 share trader. If however, 
the first 100 share — a = ve e F 
der is received is 491/42, then the S S 
ee ie order may be treated as a t. Louis = Jan F rancisco 
“market order” and executed at 49%. e 
Stop orders (sometimes called “stop Railway Company 
loss” — greg “8 <7 
ay from the 100 share sale whic . 
pom the stop. order into effect. An 6% Preferred Stock 
order to “sell 25 General Motors at 50 
stop” would be executed at 4974 when 
a full share of Motors sells at 50. If Circular W-1 on Request 
Motors should sell at 501%, then 49, 
the odd lot would be executed at 493%. 


Stop orders on ee en lots are Earnings record, merger prospects, management, equity, 
eee 0s Seen See yield and outlook for future growth, form the basis of 


i that readers are sufficientl . apes . 
eats to leave out of this din a comprehensive study of this investment security, 


cussion—but we merely add that this 
difference frequently leads to much 
confusion ir. odd lot dealings. 


R. W. PRESSPRICH & CO. 


Members New York Stock Exchange 


160 Broadway New York 


: There is one 
Trading on the other point about Telephone: Hitchcock 0383 


Bid and Offer odd iot trading 
methods that 

does not seem to be very widely under- 
stood by investors. Brokers say that a i 
great many of their odd lot customers E extend the facilities of our or- 
are under the impression that they ‘ . os . 
must wait for an actual sale of a 100 ganization to those desiring 1n- 
share lot before their odd lot order can . 1 1 
be executed. Particularly in the case formation sa reports 1 iain vermin with 
of inactive issues which frequently do which we are identified. 
not sell for several days at a time, this 
is assumed to be a great handicap jee 
= the odd lot investor. However, 

is delay is not necessary. The odd lot ‘ 
dealers make it a practice to trade on Electric Bond and Share Company 
the bid and asked prices, if so in- 
structed by the customer. In the case 
of a “quarter” stock, the price will be 
Ye of a point away from the bid and 
asked price. In the case of an “eighth” 
stock the price will be at the bid or 
asked price. Orders placed for this 
purpose should be marked “buy at the 


pail “a “sell at the bid” as the case M A R K E T S g A T ] S £ I . S 


_ This latter practice is particularly 
important, because it closes up the last N. ¥. Times 
gap in creating a dependable market N. ¥. Times —_ Jones —— org Orestes 
for small lots of stock at prices which en See 
are established by uniform policies of | Seturday, May 24 271.38 145.11 228.29 225.52 
odd lot dealers. Under such | Monday, May 26 272.14 145.31 280.10 226.18 
sponsorship, it is only logical to expect | Tuesday May 27 : 272.43 144.77 228.96 225,51 
the odd lot market for stocks listed on Wednesday, May 28 A 278.83 144,31 228.91 225.46 
the New York Stock Exchange should | T*sday, May 29 275.07 149.86 289.18 226.60 
continue to grow in the future as it | Friday. May 90 mOETeay <. RxOMAMEN GLeeee 


has expanded in the i Saturday, May 31 
ast. This small y, 
man’s market, if you tall it that plays Monday, June 2 : 274.45 148.78 229.18 226.09 1,710,880 


an important part in the nation’s finan- | Tuet44y, June 8 on yee nrc km 1.008.0 
ial growth and has been statistically | Wednesday. June 4 ian nee surge sane usa 

to provide wide distribution for | T**4#7, June 5 wai aa ss. sn. sin.ee 
corporate shares, with a balance of buy- | Fri44¥ June 6 ee ne ars ay piss 
ing over selling that represents the best 


of investment acquisition on the 
Part of the public. 


JUNE 14, 1930 




















Two Rector Street New York 















































A Young Man’s Plan for 
Financial Independence 
(Continued from page 279) 
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opportune time. Witness the 
recent panic if you don’t think 
these opportunities exist from 
time to time. 
Make a careful investigation of 
the company before buying. 
Study its history, management, 
position in the industry, earnings 
trend, dividend history, financial 
statement and position. Of 
these, I-consider management as 
one of the most important. Past 
successful management is about 
the best assurance an outsider 
can get that it will continue. 
Facts about our outstanding cor- 
porations are not hard to secure 
now. Reliable reports can be 
secured from brokers, bankers, 
the financial publications, and in 
many cases from the company 
itself. 
Ask expert advice before buying. 
Recommendations of THE 
MAGAZINE OF WALL STREET 
and the services of its Inquiry 
Department are invaluable. 
The stock must sell on a reason- 
able basis to earnings, con- 
sidered in relation to earnings 
trend, stability of the company 
and industry, and its financial 
position. 
Diversify investments in at least 
ten stocks in at least five essen- 
tial industries. These should be 
diversified territorially, competi- 
tively, and industrially as widely 
as possible consistent with other 
factors. Have funds fairly evenly 
divided over the list also to ob- 
tain true diversification of risk. 
Check up on all stocks held at 
least once a year. It is a good 
idea to pick out the weakest one 
or two and substitute, if it is 
possible to secure.others that fit 
in with conditions better. This 
. provision will eliminate weak 
spots and tend to minimize 
losses. 
Always buy outright. Absolute- 
ly no margin buying for me, 
ever. When exceptional oppor- 
tunities arise, when sound stocks 
are selling at bargain levels, as at 
present, borrow up to fifty per 
cent of the value of purchases, 
thus doubling capital for. invest- 
ment. Careful not to overload. 
Dividends from stock purchased 
should about cover interest 
charges on borrowed money. 
Repay loans out of savings, or 


possibly out of profits on sales to 
eliminate borrowed money, if 
prices recover substantially. 


The wisdom of these rules is of 
course limited by my experience. I am 
applying them now, but am studying 
everything I can get connected with 
investment and finance, and making 
the most of alf the expert advice I can 
get. This will constantly improve my 
knowledge, and therefore my success. 
At the’ present time, I think these rules 
are conservative enough to avoid any 
radical mistakes or serious losses. If 
they should require modification in the 
light of changed conditions or greater 
wisdom, I will certainly change them, 
pronto. If at any time I cannot buy 
stocks conservatively according to these 
rules, I will keep the old bank account 
intact, awaiting opportunities. The 
recent panic proves, in connection with 
past history, that it will come within 
every few years, at most. 

There are millions of young men in 
my position. I think these ideas and 
plan would be of interest to them, also 
of practical benefit, if they will take 
time and work to study all matters out 
before acting. The main thing to re- 
member is that nobody ever got any- 
thing of value and kept it without the 
expenditure of a lot of study, and 
work. It is certainly not safe to de- 
pend upon luck, although it is often a 
great help. Any success attained in 
any line is usually in proportion to the 
effort expended to get it. 

This is a gloomy time to stick with 
the above plan, but I am sure enough 
of the ultimate soundness of our rep- 
resentative companies to stake my 
chance of financial success on them. I 
will stick with this idea in spite of 
temporary panics, hell, or high water! 








Trade Tendencies 
(Continued from page 280) 








busy. The result, of course, has been 
continuous cutting and shading of the 
steel price structure until averages have 
declined to the lowest point recorded 
since 1922. The softness has been ex- 
tended to such basic materials as scrap, 
pig iron and coke. Undoubtedly, this 
declining phase contributed in part to 
the lack of resiliency steel buying dis- 
played during the Spring, for consum- 
ers, naturally enough, have not been 
anxious to anticipate future require- 
ments with the possibility of lower 
quotations ahead and have kept their 
own inventories as clean as possible. 
The likelihood of higher prices in the 
immediate future would unearth many 
orders from buyers who wished to get 
in on the ground floor; but the dull 


Summer months ahead make such ac. 
tion a doubtful eventuality. 

The immediate outlook is for com. 
paratively steady output. Metal re. 
quirements for manufacture of rails 
and railroad equipment tapered in May 
and June schedules are even lower; but 
heavy awards of pipe and increasing 
volume of structural steel will tend to 
hold total production up. Automobile 
production is thought to have reached 
a peak in May; but the advent of new 
models in the medium priced field 
should sustain steel consumption of the 
automotive industry and may be re. 
sponsible for an increase if the new 
cars meet enthusiastic public reception. 

However, narrower profit margins 
will tend to place second quarter earn: 
ings on a lower level than that occu- 
pied during the first three months. 





TOBACCO 











Cigarette Output Slumps 


For the first time in exactly two 
years, production of cigarettes in the 
United States: has failed to show a 
monthly gain. In April, 9,565,460,463 
cigarettes were manufactured as com: 
pared with 9,608,220,880 made in the 
same month last year. The total for 
the first four months, however, has a 
margin of approximately 2% over the 
same period in 1929. 

Nevertheless, the mere fact that ex- 
panding consumption of the tubular 
tobacco, which seemed without limit, 
has been checked gives rise to several 
eventualities. Is the cigarette losing its 
popularity as a form of tobacco? Has 
consumption reached the hypothetical 
saturation point where further in 
creases will be contingent on popula- 
tion growth? Has the boasted “depres 
sion proof” industry at last felt the 
weight of curtailed expenditures which 
has placed many other luxuries in an 
unfavorable position? Or is the pres 
ent setback a readjustment for a rate 
of production that has been increasing 
too rapidly? 

The first two possibilities are easily 
disposed of. Simultaneous declines in 
the manufacture of cigars and other 
tobaccos show no displacement of cigar’ 
ettes. Convenience of the small cigar 
ette, its comparatively negligible cost 
and the growing contingent of female 
smokers. will undoubtedly add many 
additional members to the ranks of 
cigarette consumers in the next few 
years and continued intensive adver 
tising should stimulate demand for 
popular brands. It is barely possible 
that cigarette smoking has been cut 
tailed to some extent by those workers 
who have been feeling the stringency 
of the present depression the hardest; 
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STANDARD OIL ISSUES 
We have available for distribution descrip- 
tive circular on all the Standard Oil issues. 
(219). 


ODD LOTS 
A well known New York Stock Exchange 
firm has ready for free distribution a book- 
let which explains the many advantages 
that trading in odd lots offers to both 
small and large investors, (225). 


A SUGGESTION TO INVESTORS 
This booklet explains in detail the features 
of Odd-lot investing. If interested, the 
prominent New York Stock Exchange firm 
issuing this booklet will be pleased to send 
you a complimentary copy. (278). 


THE BACHE REVIEW 
By reading this timely- booklet but ten 
minutes a week you will be able to judge 
the market more accurately. Sent for three 
months without charge. (290). 


FOR INCOME BUILDERS 
The booklet describes a practical Partial 
Payment Plan, whereby sound securities 
may be purchased through monthly pay- 
ments of as little as $10. Shows how a 
permanent independent income may be built 
through the systematic investing of small 
sums set aside from current earnings. 
(818). 

MAKING PROFITS IN SECURITIES 
Are you profiting by the major and also the 
minor swings of the market? If not, you 
will be interested in the above booklet is- 
sued by a leading financial service in New 
York City, (877). 


CONSISTENT INVESTMENT SUGCESS 
The sound investment principles followed 
by The Brookmire Service and the adapt- 
ability of these principles to the require- 
ments of every investor, large or small, is 
described briefly in the interesting booklet. 
(413). 

A 7% YIELD FROM FIRST MORTGAGES 
on individual homes that do not exceed 50% 
of valuation is fully explained in a very 
attractive beoklet—also how one may double 
his investment with absolute safety of prin- 
cipal in 10 years, 26 days. (415). 


1% INSTALLMENT SAVING CERTIFICATES 
of a Colorado building and loan association 
operating under strict state supervision— 
their investment features and why—are ex- 
plained in an interesting folder. (467). 


SECURITY SALESMANSHIP— 

THE PROFESSION 
An interesting discussion of this specialized 
field, together with information about the 
Course of Training being adopted by scores 
of leading investment firms for their men. 
Send for your copy. (470). 


“WHAT IS THE CLASS A STOCK?’ 
An analysis of the Class A Stock of the 
Associated Gas & Electric Company, includ- 
ing charts, figures and descriptive informa- 
tion indicating the progress of the proper- 
ties back of Associated securities. (492). 


BONDS AND HOW TO BUY THEM 

“Bonds and Stocks,’’ ‘‘Classes of Bonds,”’ 
“Factors of Bond Values,”’ ‘‘How Bonds 
Differ and How to Select Them.’’ These and 
other subjects of interest to the prospec- 
tive purchaser of bonds are discussed in 
our booklet, ‘‘Bonds and How to Buy'Them.”’ 
Copy on request. (509). 


FREE FOLDER 


explains the advantages of guaranteed in- 
come Time Oertificates issued by progres- 
sive building and loan association. Affords 
highest type of safety and definite 644% 
earnings for five-year term: Issued for 
$100 to $10,000—bond form with quarterly 
or semi-annual interest coupons. Non- 
fluctuating—transferable—renewable and tax 
exempt. (526). 





We urge our readers to take full advantage of this service. 


of Wall Street, 42 Broadway, New York City. 


THE FRENCH PLAN 
Mr. Fred F. French, one of the country’s 
foremost real estate authorities, has ex- 
plained the operation of the French Plan in 
the above-mentioned 72-page book. Send 
for your free copy. (643). 


BYLLESBY NEWS BULLETIN 
Issued weekly. Contains articles of interest 
regarding the properties controlled by H. 
M. Byllesby. Should be read regularly by 
every investor holding public utility securi- 
ties. Send for a complimentary copy. 
(654). 


GREATER AND QUICKER PROFIT 
This interesting 12-page booklet, issued by 
the Investment Research Bureau, shows you 
just how to increase your stock market 
profits by turning your capital over at a 
faster pace than usually is possible by hold- 
ing for the ‘‘long-pull’’—or for several years. 
Send for your complimentary copy. (662). 


oa SERVICE 6% PROFIT SHARING 

D 
enable you to secure bond protection, yet 
share in the profits of the company. Orig- 
inal purchasers of the bonds of Oredit 
Service, Inc., have received regularly 6% 
interest and one-third of the net profits. 
Send for interesting booklet explaining this 
investment. (671). 


Is IT IMPOSSIBLE? 
is the title of an attractive booklet which 
will aid you in scientifically placing your 
funds into investment trust issues. Send 
for your copy today—it’s free. (672). 


NATIONAL WATER WORKS SECURITIES 
What is the future for the securities of 
this publie utility? ‘You can secure a satis- 
factory answer if you send today for 681. 


INDUSTRIAL BANKING —ITS CONTRIBU- 
TION TO MODERN BUSINESS 
Every investor should read this important 
analysis of a branch of the banking indus- 
try in which safe and profitable investments 
are made. Send for booklet 684. 


UNCOVERING HIDDEN PROFITS 
is the title of a valuable booklet offered 
by Addressograph Company. Shows possi- 
bilities of profit and savings through use of 
Addressograph equipment in varied lines of 
business. Of particular interest to business 
executives. Ask for 699. 


RUSSELL MILLER MARKET LETTER 
will be gladly mailed to you upon request. 
Issued by Russell Miller & Co., members 
New York Stock Exchange, having offices 
on Pacific coast and in New York. Ask 
fer 704. 


INVESTMENT SHARES 
is a booklet issued by a Texas building 
and loan asseciation describing the various 
forms of investments issued. Under state 
supervision. Send for 708. 


THE FASCINATING STORY OF WALL 

STREET’S GREATEST SKYSCRAPER 
An illustrated booklet describing the erec- 
tion of the new 70-stery Manhattan Com- 
pany Building, New York; and Starrett 
Securities, which share in the ownership 
and ‘profits of this building. Also contains 
a brief history of New York’s skyscrapers 
from the earliest days. Copy on request. 
( 


. 


NORTH AMERICAN TRUST SHARES 


The investment portfolio of North American 
Trust Shares, the largest fixed trust in the 
United States, is composed of shares of 
common stock of outstanding corporations, 
deposited with Guaranty Trust Company 
of New York, trustee. Inquiries invited 
from banks, trustees, institutions, dealers 
and investors. Send for literature 735. 


KEEP POSTED 


The books, booklets, circulars and special letters listed below have been prepared with the utmost care by 
business houses of the highest standard. They will be sent free upon request, direct from the issuing houses. 


PLEASE ASK FOR THEM IN NUMERICAL ORDER 
Address, Keep Posted Department, Magazine 


LEFCOURT NATIONAL BANK & TRUST 
COMPANY 

A sixteen-page brochure, describing the 
history, management, progress and _ pros- 
pects, has been prepared by Normandie 
National Securities Oorporation. Copy 
gladly mailed upon request. (738). 


A COMPLETE FINANCIAL LIBRARY IN 
11 VOLUMES 
These eleven Standard Books, published by 
The Magazine of Wall Street, cover every 
phase of modern security trading and in- 
vesting. Available at moderate cost. 
Write for descriptive circular. (752). 


WHEN TO BUY AND WHEN TO SELL 

The Investment and Business Forecast, the 
only security advisory service conducted by 
or affiliated with The Magazine of Wall 
Street, definitely advises subscribers what 
securities to buy or sell short and when to 
close out or cover. Current weekly edition 
and full particulars sent without obligation. 
(753). ; 


BOND SAFETY—FIXED INTEREST OF 6% 
WITH AN EXTRA PARTICIPATION IN 
PROFITS 

describes the attractiveness of the Partici- 
pation Bonds of the American Cash Credit 
corporation, one of the N. ©. C. ©. A. 
Group. An interesting booklet - describing 
the attractiveness of the industrial loan 
field for investment will be sent free upon 
request. (754). 


THE TOBEY AND KIRK MARKET LETTER 
this week contains among other interesting 
items, resumes on the stocks of Companies 
in Improving Positions. Send today for 
your complimentary copy. (755). 


PAINE WEBBER INVESTMENT REVIEW 
this fortnight contains comments on the 
general situation and an analysis of Leh- 
man Oorporation. A copy will be for- 
warded upon request. (756). 


NATIONAL SECURITIES INVESTMENT 
COMPANY 


The allotment certificates of this company 
consisting of 1 share of 6% preferred stock, 
% share of common stock and warrant good 
to January 1, 1934, to buy % share of com- 
mon for $7.50 are recommended by A. G. 
Becker & Co. Listed on the Chicago Stock 
Exchange, these securities at approximately 
92 yield over 6%%. Send for literature 
757. 


WESTERN UNION TELEGRAPH CO. 


is analyzed in the latest Weekly Review of 
Prince & Whitely. (758). 


THE COMMON STOCKS OF 28 OF 
AMERICA’S RICHEST COMPANIES 
are combined in one investment. Issued in 
units of about $100 and up, you can share 
in the profits and dividends on the common 
stocks of the richest cross section of Amer- 
ican industry. Send for circular 759. 


ST. LOUIS-SAN FRANCISCO RAILWAY 
COMPANY 


The 6% Preferred Stock of this important 
carrier is recommended in a circular issued 
by R. W. Pressprich & Co. Earnings rec- 
ord, merger prospects, management, equity, 
yield and outlook for future growth form 
the basis of a compreherisive study of this 
investment security. Ask for 760. 


AMERICAN COMMONWEALTHS POWER 
CORPORATION 
have issued its annual report containing a 
history of the corporation, its earnings, 
statistical data, and services rendered. A 
complimentary copy will be sent to you 
upon request. (761). : 
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but such loss would be so small that it 
would pass unnoticed in the heavy vol- 
ume of total demand. The most likely 
explanation is that manufacturers 
found their stocks somewhat heavy at 
the end of March and, in order to pre- 
vent accumulation of heavy inventories, 
curtailed production to allow consump- 
tion to catch up. Then, too, there 
have been rumors from time to time 
that manufacturers were on the verge 
of raising the wholesale price of cigar- 
ettes. It is quite probable that before 
attempting such action, they would 
make an effort to clean up existing 
stocks and produce only enough for 
actual requirements. 

However that may be, principal cig- 
arette companies continue to hold a 
satisfactory position both from a view- 
point of present earnings and reason- 
ably long term outlook—a position 
that is likely to be altered as far as 
individual concerns are involved only 
by shifts in public preference from one 
brand of cigarettes to another, and this 
factor is likely to be foreshadowed in 
annual earnings reports before it exerts 
serious influence on the status of the 
company. 





OFFICE EQUIPMENT 











Immediate Outlook Depressed 


The office equipment industry, 
which, until the financial disaster of 
last Fall, expanded in mushroom 
fashion by catering to the mania for 
efficiency and systemization in business 
routine, is finding demand for its prod- 
ucts materially curtailed by the dull 
turn business has taken in the past nine 
months. Contrary to certain argu- 
ments that were advanced prior to the 
business slump, corporations do not 
economize in times of dullness by in- 
stalling time and labor saving devices 
thus reducing the number of employees 
and the size of the pay roll; they cut 
expenses by making old equipment last 
a little longer and by putting off pur- 
chases of new machines until their 
earnings justify such disbursements. 
So extensive has been the drop in sales 
that manufacturers are able to take 
care of current demand by operating 
at three-quarters of the rate they main- 
tained at this time last year and the 
current listless phase of industry, com- 
merce, banking and brokerage indicates 
little pick-up during the near term. 
The retarded expansion of chain store 
systems and the temporary checking of 
the recent merger movement also choke 
important outlets for new equipment. 

Export trade is comparing well with 
last year and it is reasonable to expect 
some growth in this field; but economic 
conditions in Europe and in South 


America may exert some restraining 
influence on export sales. Futhermore, 
the probability of retaliatory tariffs in 
foreign countries casts a cloud on the 
export situation. 

Improvement in general business in 
the latter part of the year would, of 
course, bring about a corresponding re- 
vival in office equipment demand. 
However, during the first quarter of 
this year, earnings of principal com- 
panies in this field were over 19% 
less than in the same period of 1929 
and further downward revisions are to 
be expected before the upturn comes. 








Important Dividend 


Announcements 


NOTE—To obtain a dividend directly from the 
company, the stockholder must have his stock 
transferred to his name before the date of the 
closing of the company’s books. 


Ann’l Amount Stock Pay- 
Rate Declared Record able 


$7.00 Abitibi Pow. & P. an $1.75 
5.00 Adams Express com. 25 
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Cluett, Peabody pfd.. . 
Col. & South. Ry. pfd. ae Sa 6 
Colgate-P-Peet com. .. Hd 
Congress Cigar 

Crucible Steel pfd 

Detroit Edison 

Elec, Aute Lt. com. 

Elec. Auto Lt. pfd.. 
Endicott-Johnson com... 
Endicott-Johnson pfd.... 
Erie R.R, 2nd pfd 

Erie R.R. Ist pfd 

General Mills, Inc. 

Glidden com, 

Glidden pfd. 

Gold Dust p 

Gulf States Steel pfd.. 
Gulf. States Steel com.. 
Inspir. Cons. Copper.. 

Inter. Bus, M 

Inter. Harvester com. 0.62% 
Inter. 1.00 
Inter, Match pfd 
Johns-Manville com. 

w’s, Inc. 75 
Mo., K., Tex. R.R. pfd. 1.75 
Mont.-Ward ‘‘A”’ 1.75 
Nat. Biscuit com 
Nat. Pr. 

Penney, J. 

Penney, J. C., 

Reading Co, tnd a 
Shattuck 

Sinclair Cons. Oil com. + 0.50 
8. Calif. Edison pfd.. 

8. Cal. Edis. pfd. 

Stone & Webster 

Tex. & Pac, 

United Lt. & Pr. $6.00 

Cum. Conv. ist Pfd.. 
Walworth Co, pfd. 
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Willys Overland pfd.. 
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A Tariff War Impends 
(Continued from page 253) 











ulate the migration of American indus 
trial plants to Canada. Largely because 
of territorial proximity Canada is our 
best customer. Also, being a part of the 
British empire, she is in a position to 
profit from imperial protection. In a 
measure her system of reciprocal 
preferential duties to other dominions 
has already affected American exports 
through its encouragement of the 
migration of industries, automobiles 
for example, in order to get the advan- 
tage of those preferences. British 
goods have a tariff preference that is 
not returned by the mother country, 
but it seems to have been of little avail 
as against proximity to the United 
States and similar tastes. Again, 
Canada might retaliate by means of 
export tariffs, but the “kick” from 
such a measure would be worse than 
the injury the projectile might inflict 
on us. 


Undeveloped Nations 


The undeveloped nations, being 
necessarily large exporters of raw ma- 
terials to the United States, have a free 
market here for the bulk of their ex- 
ports, although the new tariff bill will 
curtail their free list to some extent. 
Outside of Argentina there is little 
prospect of reprisals by South Ameri- 
can nations. Elsewhere in the world 
there is little chance for immediate re- 
taliation. The British dominions in 
Africa and Australasia are committed 
to protective policies and are already 
pushing upwards their own tariffs, as 
a matter of domestic policy. Russia 
is out of the picture, as she buys only 
what it is to her immediate interest to 
buy and is intent, anyway, upon the 
development of self-containment. No 
tariff policy of ours will have any effect 
upon her course under the present 
regime. India and China will not be 
interested in reprisals. Japan is too 
dependent upon her exports to us to 
emphasize a policy that is already about 
as high-tariff as the traffic will stand. 
Anything that the other Asian coun- 
tries might do is negligible, and they 
have little incentive to act at all. Such 
countries as Mexico and Cuba are not 
in a position to retaliate to any degree, 
even if prompted to do so. 

Thus, it is the European countries 
from whom reprisals are most to 
apprehended, but fortunately for us, 
they are the countries that dépend upon 
us more for foodstuffs and raw ma- 
terials than for manufactured goods. 
They buy the former because they must 
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compact. 
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have them; the latter are open to com- 
petition to some extent. Europe as a 
whole allocates only a third of its pur- 
chases from us to finished manufac- 
tures. It is chiefly in this third that 
it can hurt us by reprisals. On the 
other hand, the countries that buy our 
manufactured goods because they want 
and need them, are just the ones that 
have no motives for retaliation, with 
one or two exceptions, such as Canada 
and Argentina. Canada’s imports from 
the United States are 57 per cent in 
finished manufactures (15 more in un- 
finished); Southern North America’s 
62 per cent; South America’s 79 per 
cent; Asia’s 48.8; Oceania’s 81, and 
Africa’s 84. The nations that might 
like to hurt us can not, and those that 
could hurt us in a tariff war would 
not. 

On the whole, the retaliative legisla- 
tion that may be prompted by the tariff 
bill if it becomes a law will probably 
not be general or very hurtful. The 
injurious effects upon us will be those 
of increasing sentimental and trade 
hostility, from which will flow the 
gradual adoption of protective or 
higher protective tariff systems the 
world around. All of which will tend 
to’ curtail and interfere with the 
growth of international trade. And 
that precisely when we have arrived at 
a period in our own industrial and 
commercial development when such 
trade is especially required by the 
manufacturing development that pro- 
tection has fostered until the one time 
infant has become such a giant that it 
cannot satisfy himself with the home 
trade that was once all that it sought. 

The situation is further complicated 
to our disadvantage by the growth of 
our foreign investments. The returns 
on these investments must be paid in 
goods or services. Our higher tariffs 
are in effect bans on payment. It can 
hardly be expected that we will keep 
on reinvesting abroad indefinitely. We 
thus have the seeds of a conflict of in- 
terest between high-tariff industries 
and finance. But this is a complex sub- 
ject that cannot be pursued here. 

One of the profound results of the 
hostility higher American tariffs are 
bound to promote is the formation of 
tariff systems that may mightily shape 
our future course in the world. One 
of these, a British Empire system, has 
already been mentioned. Another is 
the United States of Europe. The 
growing economic fear of the United 
States may greatly advance such a 
grouping, great as are the obstacles in 
its way. 

(The outlook for a European tariff 
system based on continental rather 
than purely nationalistic ends will be 
dealt with in an article that will ap- 
pear in an early number of THE MaGa- 
ZINE OF WALL STREET.—Editor.) 
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of Midland United Company for the 
year ended December 31, 1929, is now 
available. Write Secretary, Peoples Gas 
Building, 122 South Michigan Avenue, 
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COLUMBIA 
GAS & ELECTRIC 
CORPORATION 
June 5, 1930. 
HE Board of Directors has declared this 
day the following quarterly dividends: 
Cumulative 6% Preferred Stock 
Series A 


Ne. 15, $1.5@ per share 
Cumulative Preferred Stock 
Series 


5' 
Neo. 5, $1.25 per share 
Commen Steck (no par value) 
Ne. 15, 50¢ per share 
le on A 15, 1930, to share- 
Ag Fan pe close of business July 
19, 1930. 


EDWARD REYNOLDS, Jr., 
Vice-President & Secretary 














Intimate Talks with Readers 


Are Major Bear Markets Preventable ? 


a major decline in the market 

prices of individual securities 
whose values become impaired by per- 
manent shrinkage in earnings; but tem- 
porary periods of tight money and 
diminished earnings do not greatly im- 
pair the investment values of high 
grade stocks and bonds. There are ap- 
parently, then, only three reasons why 
the market prices of good securities 
should ever decline greatly—over- 
manipulation, fear, and forced liquida- 
tion. 

Banks and brokers can do a great 
deal to prevent overmanipulation by re- 
fusing to finance market operations 
which carry prices to unwarranted 
heights. A strong drift toward this 
form of voluntary regulation has be- 
come evident of recent years through 
the increasingly high margins which 
have been demanded on stocks that 
have risen too rapidly. 

Major declines instigated by fear 
will gradually disappear as traders and 
investors become better acquainted 
with the factors that determine values. 

The problem of eliminating major 
declines that are precipitated by forced 
liquidation is going to be much harder 
to solve. Forced liquidation comes 
from frequent and widespread calling 
of loans when credit is costly and hard 
to obtain. As we have seen, this is the 
primary, and probably the only, cause 
of major bear markets in the averages 
—with the possible exception of fright 
generated by some appalling and un- 
expected catastrophe, such as the out- 
break of a great war. In order to 
abolish major bear markets, then, we 
have to devise means of preventing 
credit from becoming scarce. This is a 
big order. 

So long as money is plentiful, it is 
quite natural that banks should want 
to lend, and borrowers should want to 
obtain, all they can use. And so we 
find that the habit of financing busi- 
ness, speculation, and new enterprises, 
grows at an accelerated pace during 
years of low interest rates. Sooner or 
later, however, this insatiable demand 
for funds so far outstrips the amount 
of new capital which accumulates 
through savings that the supply of avail- 
able credit becomes exhausted. Credit 
expansion should never be permitted 
to reach such inordinate proportions; 
but the public has not yet been edu- 
cated to the necessity of submitting, 
for the general good, to a rationing of 
credit during times of prosperity. 
Readers will recall the storm of protest 
that was raised last year when the Fed- 


Ne mse: of course, can prevent 
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eral Reserve Board undertook to check 
the rate of expansion in brokers’ loans. 

A bull market in stocks is not the 
only cause for mounting demands upon 
the credit reservoir. Toward the cul- 
mination of a major bull market, and 
long after it has turned downward, 
new issues of stocks and bonds are 
thrown upon the market at a more 
rapid rate than they can be absorbed by 
outright investors. Many of us recall 
the “Undigested Securities” panic of 
1903. It is a question if undigested 
securities have not served to prolong 
the period of high interest rates in a 
number of other crises, including the 
period of tight money in 1929. It 
would seem that the rate at which new 
securities are floated ought to be 
brought under some form of expert and 
disinterested control. An excessive rate 
of issue not only places undue strain 
upon the money market; but expendi- 
ture of the proceeds leads either to ex- 
cesses in speculation or to a redundance 
in industrial production capacity. Too 
much production capacity means ex- 
cessive competition and diminished 
business profits. 

Financial history offers some encour- 
agement, however, for the supposition 
that recurring periods of acute money 
stringency may gradually disappear in 
this country in the natural course of 
our’ economic progress—even without 
bureaucratic interference, which would 
be hampered at times by the circum- 
stance that money and credit are in- 
ternational commodities. During the 
past fifty years, as banking practice has 
become more settled and money more 
plentiful, there has been a notable 
tendency toward greater stability in in- 
terest rates. In February of 1881 as 
much as 1% was asked for overnight 
collateral loans on stock: this is at the 
rate of 365% per annum. The next 
highest rate was 186% in December of 
1899. In 1905 and in 1907 the rate 
touched 125%. Since then, call money 
has not risen above 30%. There have 
been many years since the middle of 
1917 when the rate was held rigidly 
within the narrow range of 3% and 
6%. It is interesting to observe in 
closing, however, that this artificial sta- 
bility which has been imposed upon in- 
terest rates has not served to smooth 
out the bumps in the curve of pig iron 
production, although it has tended 
strongly to avert major depressions in 
the stock market. This would seem 
to prove that tight money is not the 
only cause of business depressions; 
though it is, apparently, the sole cause 
of major bear markets in securities. 
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Building and Loan Associations 


We will be glad to answer questions regarding Building and Loan Associations, provided that the information available 
on the association under consideration is sufficiently complete to warrant an opinion. Address, Building & Loan Ass’n 
Department, c/o The Magazine of Wall Street, 42 Broadway, New York City. ; 
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| 100% Safety 
6% Interest 


More than $2.00 of selected first mort- 
gages on real estate in this county for 
every $1.00 of liability under our Special 
Deposit Certificates. No loss to any de- 
positor in fifty-four years. Resources over 
20 millions. 20,000 patrons, priacipally in 
Ohio, but from more than % of the states 
of the Union and a dozen foreign countries. 
Patronized by business men and capitalists 
and more than 50 other Ohio Building As- 
sociations and banks, which use it as a 
depository for Reserve and temporarily 
idle funds. Let us send you a Booklet of 
Information. 


AMERICAN LOAN AND 
SAVINGS ASSOCIATION 


American Savings Bldg., 
Dayton, Ohio 
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108 Texas Street, 


Our Full Paid Certificates, secured 


7% With Safety 


by 


First Mortgage Notes on improved real 
estate, pay 7% per annum—dividends 
payable July Ist and January Ist. 


Installment and Prepaid Certificates 


are participating and now earning 8%. 
State supervision insures the safety 
your investment. 


of 


Located at El] Paso, Texas, where real 


estate values are not inflated. 


Send for descriptive literature 


Resources in excess of $3,000,000.00 


People’s Bldg. & Loan Ass’n 


El] Paso, Texas 
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FULL PAID SHARES 


Assets Over $3,250,000 


the Winter” 


Texas 


Earnings Paid Semi-Annually in Cash 


Security Building & Loan Ass'n 
“Where the Sunshine Spends 


201 Broadway—San Antonio, 





$100. Dividends payable quarterly 
cash, and to date of cancellation 
Under State Banking Dept. 
Write for literature and 
particulars. 


Texas Plains Bldg. & Loan Association 
111 West Sixth St., Amarillo, Texas. 
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NON - TAXABLE INVESTMENTS 


Full paid shares issued in multiples of 


in 


90 days from date of issuance. No fees. 





INVEST 


your surplus funds in the Full Paid 
certificates of the Bankers Building 
& Loan Association, Denver, Colorado. 


five years your original investment 
will have earned 35% interest (7% 
per annum payable semi-annually). As 
this Association operates under strict 
state supervision, 


THE 


Safety of your investment is assured. 
Issued in units of $50.00 to $5,000.00, 
all dividends from these certificates 
are exempt from Federal Income Tax 
to the amount of $300.00. Send today 
for Booklet MWB explaining this ideal 
investment. 


BANKERS 


Building & Loan Association 
1510 Glenarm St., Denver, Colo. 
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FIRST NATIONAL 


Building & Loan Association 
106-8 So. Central Ave., Phoenix, Ariz. 


Write for Explanatory Literature 


“‘Arizona’s 
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in Texas .. 


Outstanding features of NTBLA 





Certificates for investment purposes 
are: 
SAFETY 


1—Supervision of the State of Texas. 
2—Lending of NTBLA Funds limited to 
60% and generally 50% of the value of 
residential realty securing the lean. 
8—Full fire and tornado insurance re- 
quired, 
4—Stringent title examination, 
56—Monthly amortization of all loans, 
AVAILABILITY 
Ready withdrawal of funds by investors 
on 30 days’ notice. The Association has 
never availed itself of this right and 
funds have invariably been withdrawable 
at once when needed, without charge or 
deduction, 
HIGH EARNINGS 
7% earnings payable or compounded 
semi-annually. Full provisions for large 
and small investors and savers. 
“PROFIT WITH PRUDENCE,”’ a highly 
informative booklet for investors, sent free 
on request for booklet M-6. 


NORTH TEXAS 
BULLDING& LOAN 
ASSOCIATION 


Wichita Falls, Texas 
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BUILDING LOAN® SAVINGS INSTITUTION 
195 Broapway- |70FuttonSt NYC. 
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Alabama 











This interesting 
booklet FREE © 
ask for it ™ 
Vi paid from 
earnings ~ 
Dividends exceed 
million dollars. 
Assets four mil- 
lion. Invest in the 
growing Southwest 
for SAFETY, 
CONVENIENCE 
_and PROFIT 


oe ee 
Investment 


} ichita alls 
Bude loan 
issociation 


WICHITA FALLS 











Payable Semi-Annually or 
Ss% compounded. Dividends 

Guaranteed by paid-in guar- 
antee capital. Under supervision State 
Superintendent of Banks and Building 
and Loan Board. No membership or 
withdrawal fees. 


Florence Building and Loan Association 
W. L. Foy, Sec.-Treas. Florence, Ala. 





20 West Twohig 


Pay 9” 


cash dividends, payable quarterly on 


ully Paid Shares. 


San Angelo Bidg. & Loan Assn. 


(Under State Supervision) 


San Angelo, Texas 
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Peoples Gas Dividend 


The Peoples Gas Light and 
Coke Company {of Chicago} 





The Directors of The Peoples Gas Light 

and Coke Company have declared a quar- 
terly dividend of two (2) per cent on the 
capital stock of this Company, being at 
the rate of eight (8) per cent per annum, 
payable out of the surplus earnings of 
the Company to stockholders of record 
at the close of business on the 3rd day of 
July, 1930, said dividend to be payable 
on the 17th day of July, 1930. 


A. L. TOSSELL, Secretary. 

















American Cyanamid 
Company 
Common Dividend No. 29 
The dividends of ts per share upon the 

ing shares of Clase “A” and Class 

'B” Common Stocks of this Company, for 

the quarter ending June 30, 1930, will be paid 

July 2, 1930, to stockholders of record at the 
close om ei on June 14, 1930. 

R.C. Gaugler, Treasurer. 


AERO 
BRAND 














The American Rolling 
Mill Company 


The Board of Directors on May 6th, 1930, 
declared the regular quarterly dividend of 
50c per share on Common Stock of the 
Company payable July 15th, 1930, to stock- 
holders of record June 30th, 1930. Also 5% 
stock dividend was declared payable on or 
before July 30th, 1930, to stockholders of 
record July ist, 1930. 

W. D. VORHIS, 
Secretary 


CLUETT, PEABODY & CO., INO. 
PREFERRED STOCK DIVIDEND NO. 70 


The Board of Directors has declared a quarterly 
dividend of $1.75 per share on the Preferred 
Stock of the Company, payable July 1, 1930, to 
Stockholders of record at the close of business 
June 20, 1930. Checks will be mailed by the 
Irving Trust Company of New York. 

D. A. GILLESPIE, 
Treasurer, 





Troy, N, Y¥., June 8, 1930. ran ene, 
General American Tank Car 
Corporation (N. Y.) 


Notice of Dividend 
The Board of Directors of General Ameri- 
can Tank Car Corporation has declared the 
regular quarterly cash dividend of $1 per 
share, and stock dividend of 1%, payable 
on July 1, 1930, to stockholders of record 
at the close of business on June 13, 1930. 
OSCAR BLUMENTHAL, 
Secretary. 


Warren Brothers Company 
CONVERTIBLE PREFERRED STOCK 
DIVIDEND NO. 1 
A dividend of Seventy-five Cents (75c) per 
share on the Convertible Preferred Stock of this 

has been declared for the quarter ending 
June 30, 1930, payable on July 1, 1930, to stock- 
holders of record at the close of business on June 
16, 1980. 











B. SUTCLIFFD, Treasurer. 
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INTEREST RATES AND STOCK 
SPECULATION 


By RIcHARD N. Owens and CHARLES 
O. Harpy 


The Brookings Institution, Washing- 
ton, D. C. 


\ SK the majority of investors to- 


day if there is not a rather clear 

cut relationship between the 
trend of interest rates and the rise or 
fall in stock prices,—and the answer 
is unhesitatingly,—“yes.” 

Yet in “Interest Rates and Specula- 
tion” the authors go into an exhaustive 
study of any such possible relationship 
—a study that covers nearly sixty 
years of the past records of the New 
York Stock Exchange and of published 
interest rates—and the final conclusion 
is most surprising; namely, that no such 
important relationship between these 
two factors exists. 

Radical though this conclusion ap- 
pears on the surface, yet the research 
back of it certainly is thorough; and 
the complete statistical background and 
its interpretation is presented in this 
volume in such a way as to leave little 
room for further argument on the part 
of the reader. Moreover, the manner 
of presentation is such that the wealth 
of statistics do not bore the reader, and 
through the use of italics, the impor- 
tant conclusions are readily picked out 
by the more hasty reader. 

We were particularly impressed with 
a chapter entitled, “The Logic of the 
Theory.” Here it is pointed out that 
seasonal variations of security prices 
are impossible. Speaking of the aver- 
ages, the statement certainly is within 
reason; but in so far as individual is- 
sues, or even groups are concerned, the 
same old seasonal tendencies accom- 
panying peak periods of production or 
sales prevail today—and appear likely 
to prevail just as long as marked varia- 
tions in manufacturing activity con- 
tinue. True, America is striving for 
the goal of even production, full-time 
employment and the elimination of the 
business cycle; but just as long as 
human emotions enter into business, 
as men are goaded into action by com- 
petition—as long as the firmly rooted 


and universal desire to speculate per- 
sists—we can not look for the com- 
plete elimination of the business cycle. 
Just so, it follows that seasonal varia- 
tions within the months of a single 
year will continue to prevail in indi- 
vidual industries. The averages, how- 
ever, represent a composite picture 
with one active group offsetting an- 
other, and it is admissible that no def- 
nite seasonal tendency is outwardly 
discernible. 

A very valuable part of the authors’ 
presentation is found in the analysis of 
the market and money rates from 1924 
to date. Charts clearly drive home the 
truth that even in the greatest bull 
market of history, despite all of the 
publicity given to the apparent rela- 
tionship between short-time money 
rates and the market, no actual, de 
monstrable connection actually existed 
at any time. 

Many investors who are accustomed 
to look at the forces behind the market 
before making commitments will wel- 
come the opportunity presented in this 
book to see some of the commonly ac- 
cepted market theories exposed in the 
critical and unbiased light of facts. It 
should make a valuable addition to any 
investment library.—D. 





IF YOU MUST SPECULATE 
LEARN THE RULES 


By Frank J. WILLIAMs 
Alfred A. Knopf, New York 


ERE is a “pocket manual” of less 
than 100 pages which every 


amateur and newcomer into the 
facinating game of speculation in Wall 
Street can well afford to add to his 
library. And not merely buy to file 
away for reference at some future date, 
but carefully digest the well written 
contents for practical use—preferably 
before every new purchase or sale. 
Mr. Williams has presented in the 
small space allotted to him in this book 
a digest of the more important “rules 
for successful speculation—rules which 
every dyed-in-the-wool trader has been 
forced to learn by bitter experience, 
but without which no speculator can 
hope to succeed consistently. From the 
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Dividends and Interest 





' THE UNITED LIGHT 
AND POWER COMPANY 


BANKERS BUILDING 
CHICAGO, ILLINOIS 








The Board of Directors of The United Light and 
Power Company has declared the following divi- 
ends on the stocks of the Company: 

A quarterly dividend of $1.50 a share on the 
6.00 Cumulative Convertible First Preferred 
tock, payable July 1, 1930, to stockholders of 

at the close of business June 16, 1930. 
A dividend of $1.25 a share on old Class ‘‘A” 
Class ‘‘B’? Common Stocks, payable August 1, 
1930, to stockholders of record at the close of busi- 
ness July 15, 1930. 

A dividend of 25¢ a share on mew Class ‘‘A” 
and Class ‘“‘B’’ Common Stocks, payable ne 5 1, 
1930, to stockholders of record at the close of busi- 
ness July 15, 1930. 

Stock transfer books will not be closed. 

L. H. HEINKE, Secretary. 


Chicago, June 3, 1930. 








.G.F 


AMERICAN CAR AND FOUNDRY 
COMPANY 


PREFERRED DIVIDEND No. 125 
COMMON DIVIDEND No. 111 
There have been this day declared a divi- 
dend of one and three-quarters percent (134 %) 
on the Preferred Stock and a dividend of 
One and One-Half Dollars ($1.50) per share 
on the Common Stock without par value, of 
this Company, payable Tuesday, July 1, 1930, 
to stockholders of record at the close of busi- 
ness Monday, June 16, 1930. 
Checks will be mailed to stockholders by 
the Guaranty Trust Company of New York. 
G. R. SCANLAND, Vice-President 
H. C. WICK, Secretary 


New York, June 3, 1930. 








Montreal, 28th May, 1930. 
JUNE 14, 1930 


The West Penn 


Electric Company 


NOTICE OF DIVIDEND 
The Beard of Directors has declared a 


dividend of $1.75 per share upon the 
Class A Stock*of The West Penn Electric 
Company, for the quarter ending Septem- 
ber 30, 1930, payable on September 30, 
1930, te stockholders of recerd at the 
close of business on September 17, 1930. 


G. E. Murrie, Secretary. 





WILSON & CO., INC. 
PREFERRED STOCK DIVIDEND 


Erte Board of Directors of Wilson & Co., 


c., a Delaware Corporation, has declared 


& dividend of one and three-quarters per 
cent (1%%) per share on the Preferred 


ock, payable July 1st, 1930, to holders of 


a at the close of business, June 12, 
Z.*° apply against accumulated divi- 


Checks will be mailed. 
Dated, Chicago, May 29, 1930. 
GEORGE D. HOPKINS, Secretary. 





The Bell Telephone Company 


of Canada 
NOTICE OF DIVIDEND 
A dividend of two per cent (2%) has been 


to he payable on the 15th of July, 1930, 


inereholders of record at the close of 
€ss on the 23rd June, 1930. 

W. H. BLACK, 
Secretary-Treasurer 








ARMOUR anp COMPANY 


Tue Board of Directors of 
Armour and Company met 
on May 16 and declared the 
following dividends: 


ARMOUR anp COMPANY 
(ILLINOIS) 

A auarterly dividend (134%) on 
the preferred stock, payable July 1, 
1930, to stockholders of record 
June 10, 1930. 

ARMOUR anp COMPANY 

OF DELAWARE 

A quarterly dividend (134%) on 
the preferred stock, payable July 1, 
1930, to stockholders of record 
June 10, 1930. 


E. L. Latumier 











ane 
meee 








GENERAL MILLIS, INC. 


<= COMMON 
Gs) stock 
a9 DIVIDEND 





—_— 

Directors of General Mills, Inc., announce 
the declaration of a regular quarterly divi- 
dend of $1.50 per share upon preferred stock 
of the Company, payable July 1, 1930, to 
preferred stockholders of record at close of 
business June 14, 1930. Checks will be 
mailed. Transfer books will not be closed. 

D. D. DAVIS, 
Vice-President and 
Treasurer. 


Gop Menar Frour 














West Penn 


Power Company 


NOTICE OF DIVIDENDS’ 


The Board of Directors has declared 
uarterly dividend No. 58 of one and 
three-quarters per cent. (14%) upon 
the 7% Cumulative Preferred Stock, and 
pene gf hapocerag so Y of - ~~ 
one-. r cent, 270) the 
Comdleties Preferred hee of West 
Penn Power Company, for the Dg 
ending July 31, 1930, both payable on 
August 1, 1930, to stockholders of record 
at the close of business on July 5, 1930. 


G. E. Murriz, Secretary. 
































— 


Endicott Johnson Corporation 
Dividend No. 45 


The Board of Directors has declared a 
quarterly Preferred dividend of One Dollar 
Seventy-five Cents ($1.75) per share, and 
a Common dividend of One Dollar Twenty- 
five Cents ($1.25) per share, payable July 
1st, 1930, to stockholders of record as at 
the close of business June 18th, 1930. 

Checks will be mailed by Irving Trust 
Company, Dividend Disbursing Agent. 


MAURICE E. PAGE, 











June 3rd, 1930 Secretary. 





International Petroleum 
Company, Limited 


Notice of Dividend No. 25 


NOTICE is hereby given that a dividend of 
25c. United States Currency per share has been 
declared, and that the same will be payable on 
or after the 16th day of June, 1930, in respect 
to the shares specified in any Bearer Share War- 
rants of the Company of the 1929 issue upor 
presentation and delivery of coupons No. 25 at 
the following banks:— 


The Royal Bank of Canada, 
King and Church Streets Pranch, 
Toronto 2, Canada. 

City Bank Farmers Trust Company, 
52 Wall St., New York, N. Y. 

The Naticnal City Rank of New York, 
36 Bishopsgate, London, E. C. 2, England. 

OR 

The Offices of the International Petroleum Com- 
pany, Limited 
56 Church Street, Toronto 2, Canada. 


The payment to Shareholders of record at the 
close of business on the 31st day of May, 1930, 
and whose shares are represented by registered 
Certificates of the 1929 issue will be made by 
cheque, mailed from the offices of the Company 
on the 14th day of June, 1930. 

The transfer books will be closed from the 
2nd day of June to 16th day of June, 1930, 
inclusive, and no Bearer Share Warrants will be 
“split”? during that period. 

By order of the Board. 





J. R. CLARKE, 
Secretary. 

56 Church Street, Toronto 2, Canada. 

27th May, 1930 





The West Penn 


Electric Company 


NOTICE OF DIVIDENDS 


The Board of Directors has declared 
the regular quarterly dividends of one 
and three-quarters per cent. (14%) 
upon the 7% Cumulative Preferred 
Stock, and of one and one-half per cent. 
(14% aH seen the 6% Cumulative Pre- 
ferr tock of The West Penn Electric 
Company, for the quarter ending August 
15, 1930, both payable on A t 15, 
1930, to stockholders of r at 
close of business on July 19, 1930. 


G. E. Murnie, Secretary. 





The West Penn 


Electric Company 


NOTICE OF DIVIDEND 


The Board of Directors has declared a 
dividend of $1.75 per share upon the 
Class A Stock of The West Penn Electric 
awe: for the quarter ending June 
30, 1930, payable on ue 30, 1930, to 
stockholders of reco close of 
b on June 17, 1930. 


G. E. Murziz, Secretary. 








ALLIED CHEMICAL & DYE CORPORATION 

61 Broadway, New York 
May 27, 1980. 
Allied Chemical & Dye Corporation has declared 
quarterly dividend No. 38 of one and three- 
quarters per cent. (1%%) on the Preferred Stock 
of the Company, payable July 1, 1930, to pre- 
ferred stockholders of record at the close of 
business June 11, 1930. 





H. F. ATHERTON, Secretary. 
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wide scope of his own experience in 
the market Mr. Williams has drawn 
many very helpful illustrations that 
serve to break any monotony caused by 
too many “bromides.” In fact, the 
entire book is so skillfully written that 
the prime purpose of educating the 
reader is almost completely forgotten. 
It is in no sense a textbook, and its 
message is designed primarily for the 
the odd lot buyer—for the speculator 
who has yet to win his spurs. It 
should also prove of genuine help to 
that large group of speculators who 
pretend to be seasoned, but who in 
reality merely keep the margin clerk 


busy and provide the buying orders for 
questionable securities at the peak pool- 


inflated levels. In other words, those - 


who buy at the pool's prices and sell 
at their own. 

There are some very interesting com- 
ments on the type of individual tem- 
peramentally equipped to speculate; 
on the advisability of women speculat- 
ing; a thorough discussion of tips, their 
sources, value and interpretation; dis- 
cretionary accounts; paper profits and 
pyramiding. We were favorably im- 
pressed with the author's inclusion of 
some investment advice offered by 
officials of the United States Steel 


Corp. and the particularly clear defini- 
tions of nearly 200 terms common to 
Wall Street procedure. The list of 
sources of reliable investment and 
speculative advice is only a beginning, 
and falls far short of being genuinely 
helpful to the reader; the same is true 
of the list of standard stocks for long- 
pull purchase, included at the end. 

But aside from these few deficiencies, 
Mr. Williams’ book has much to recom- 
mend it to the layman. Above all it 
is written in non-technical language, 
and contains much sound advice based 
on years of practical experience in 
Wall Street —D. 
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AMERICAN COMMONWEALTHS 
POWER CORPORATION 
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Annual Report 
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bs a 


The Annual Report of American Commonwealths Power 
Corporation and its five major subsidiary companies reflects 
the extent of its operations as one of the major public 
utility systems of the country. 


The development of gas and electric generating and distri- 
bution facilities has continued throughout the year at an 
unprecedented rate, in response to a steadily increasing 
demand for gas and electricity for domestic and industrial 
purposes in the areas served. 


The acquisition of additional utility properties, conserva- 
tively financed, has added to the diversity of services and 
the stability of earnings which make for strength in the 
investment of securities of this System, now serving a 
- population estimated at over 2,600,000 in 383 communities. 


The expansion of the System has been made only after 
careful analysis and selection of properties with a view to 
operating in territories offering potential opportunities for 
growth, both as regards population and industry. 

A history of American Commonwealths Power Corporation, 
its earnings, statistical data, and services rendered are 
contained in the Annual Report for the year 1929, just 
issued, which will be sent to those interested upon request. 


oS) 


Address Secretary 


American Commonwealths Power Corporation 
120 Broadway—New York 
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WILLYS SIX 
1%2-TON 
CHASSIS 


695 


Whippet Four L De- 
. livery Chassis, $360. Al! 

. prices f. o. b. Toledo O., 

) and specifications subject 

to change without notice. 


CUT YOUR HAULAGE COSTS 
WITH FAST, RELIABLE SERVICE 


Increasing sales of the Willys Six 1%2-Ton Truck prove that 
many operators realize how effectively this modern 
commercial unit speeds up delivery and lowers costs. 
Engineered to the minute, the Willys Six Truck has 
4-speed transmission, 65 horsepower engine, rigid steel 
frame, extra long springs, semi-floating type rear axle with — 
heavy spiral bevel gears and electric furnace steel one- © 
piece housing. Body types for every business need. 


WILLYS-OVERLAND, INC., TOLEDO, OHIO 


WILLYS-OVERLAND SALES CO., LTD., TORONTO, CANADA 


WILLYS SIX 


1%-TON TRUCK 

















